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Numerous Companies 
Showing Good Gains 
In Premium Income 


Mid-Year Reports Distinctly En- 
couraging to Fire Insurers 


and Their Agents 
AUTO VOLUME INCREASING 


More Intensive Development of 
Side-Lines Profitable; Little 
Change in Fire Lines 








Mid-year financial reports of many 
stock fire insurance companies are re- 
vealing surprising increases in premium 
yolume, the gains running from 1 and 2% 
to as high as over 45% in the case of 
one well known New England company. 
These reports cover the first six months 
of 1937 only, but they show a trend 
which is not only encouraging but vi- 
tal. With all the strikes and other 
upsets to business which occurred be- 
tween January 1 and July 1 it was 
thought that fire insurance premium vol- 
ume might have suffered. But as a 
matter of fact labor disturbances here 
and war and threats of war abroad 
served to stimulate the demand for cer- 
tain types of insurance, while outside 
of the trouble areas general business 
has continued to gain, again bringing 
calls for more insurance protection. 
More Auto Finance Business 


The insurance companies which are 
reporting the most striking gains in pre- 
mium volume are those getting a larger 
share in automobile finance business. 
There has been some switching of 
finance accounts and also an increase in 
the amount of this type of business de- 
spite the strikes in the automobile in- 
dustry, The replacement of automo- 
biles in the United States in the last 
three years has gone forward at a rapid 
pace, representing the pent-up demand 
which accumulated during the acute de- 
pression years. More stock fire compa- 
nes have gone into the field of insur- 
ing financed cars in the last year or so. 

Executives of fire companies say that 
agents are selling considerably more of 
the so-called side-lines. With the na- 
tion as a whole better off financially this 
year than last the reception on the part 
% the buying public to solicitation of 
‘ide-lines has improved. Intensive edu- 
tation of the public, resulting from ad- 











vertising and other forms of public 
feations endeavor, is showing real re- 
‘wits. The average property owner in 
‘very state now knows that straight 
(Continued on Page 20) 
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Quarter Million Round Table 


The National Association of Life Underwriters broad- 
ened the scope of its Convention considerations and 
interests when it set up the Quarter Million Dollar Round 
Table Club for women. 
group notable in number and ability. The published list, 
we understand, does not include all the women under- 


This year’s 37 qualifiers is a 


writers in the United States who have paid for a quarter 
of a million dollars during the optional prescribed periods, 
because qualifying includes also the act of registration with 
the Association, and many of them have not registered. 


The rapid increase of potential women buyers, and 
women underwriters’ creation of volume and lives records, 
firmly rank women underwriters on an equal basis with 


men. 


The Quarter Million Dollar Round Table at Denver 
is ocular proof of women’s expertness in life underwriting, 
and that they are giving splendid service. which men can- 


not equal, to members of their sex. 


THE PENN MUTUAL LIFE INSURANCE CO. 
Wm. H. Kincs.ey, President 
PHILADELPHIA 


Independence Square 
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John Hancock Now 
In Texas; Appoints 
Two General Agents 


Ricks Strong Named In Dallas And 
Bruce Patterson Gets Post 
In Houston 


STATEMENT AT CONVENTION 


President Cox Tells General Agents 
Company Has $30,000,000 
Invested In Texas 








The John Hancock Mutual 
entered Texas. This was announced at 
White Sulphur Springs this week by 
President Guy W. Cox in addressing 
the convention of the company’s general 
agency leaders. 

Mr. Cox said that offices will be open- 
ed September 1 at Dallas and at Hous- 
ton, The general agent at Dallas will be 
Ricks Strong. For the past 
years he has been with the Missouri 
State Life and the General American 
Life. A native of Arkansas, he has been 
in Texas for several years. He has just 
completed a term as president of the 
Texas Life Underwriters Association. 
Mr. Strong was one of the first to obtain 
C.L.U, designation and has C.L.U. man- 
agement certificate. 

General agent at Houston will be 
3ruce Patterson. He is a native of Texas 
and has been in the insurance business 
for twelve 


Life has 


fourteen 


He was formerly a 
producer for the Atlantic Life. 
He is a graduate of the University of 
[llinois, 


years. 
large 


Texas Investments 
President Cox said that while the com- 
pany has never before been licensed to 
write life insurance in Texas he felt sure 
that the company felt well acquainted in 


the Lone Star State as the John Han- 
cock has maintained investment offices 
there since 1899 and today has nearly 
$30,000,000 invested in’ the state. He 


stated that the keen interest evinced by 





the citizens of Texas in the John Han- 
cock’s entrance that territory is a 
tribute to the confidence the company 
has had in its Texas investments, its 
strength and long service in other fields, 


and to the broad coverage and complete 
life insurance service now offered te 


them in all forms by the John Hancock. 
More Than Four Billions Outstanding 


During his address President Cox an- 
nounced that the company has passed 
four billions in insurance outstanding. 

In addition to President Cox other 
home office executives attending the con 
vention are Vice-Presidents Charles J 
Diman and Byron K. Elliott, general 
counsel; and J. Harry Wood, manager 


of general agencies. Also from home 
office are Clifton Follansbee, editor of 
Signature; Miss Margaret Divve: 


(Continued on Page 6) 
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Canada Life Founded Ninety Years Ago 


In 1847 a Hamilton Banker Came All the Way to New York 
by Horseback, Stage Coach and River Boat to Get Life 


Insurance, This Determined Him to Start a 


evroup of men, desiring to 


When a 
art the first life insurance company in 
Canada, applicd to the Dominion gov- 
ernment for authority to incorporate, 
the application was rejected apparently 
in the belief that there was no prospect 


of such an organization achieving suc- 
cess there. So determined were the 
founders that they decided to begin 


business without legislative approval to 
demonstrate that they were a going con- 
cern, Accordingly, the Canada Life As- 
surance Co. wrote its first policy August 
21, 1847 on the life of its chief moving 
spirit, Hugh C. Baker, a young Hamilton 


banker. 

The year previous, 1846, Mr. Baker 
wanted to secure life insurance protec- 
tion and applied to a London company. 
The response to his application was that 
this company was not accepting risks in 
the “colonies.” Young Mr. Baker, then 
20 years old, was determined to get the 
life insurance he sought and set out for 
New York by means of horseback, stage 
coach and river boat. 

This experience determined the enter- 
prising young banker to organize a Can- 
adian company as there were undoubted- 
ly many others unable to get life in- 
surance because there was no way to 
complete the necessary requirements 
without making a long journey outside 
of the Dominion. For nearly twenty- 
five years the Canada Life was the only 
Canadian company. 


Present officers include Leighton G. 
McCarthy, president of the company; H. 
Cox chairman of the board; E. R. 


Wood, vice-president, and A. N. Mitchell, 
vice-president and general manager. 

Ninety years old this year and Can- 
ada’s first company, the Canada Life is 
the subject of an interesting article in 
the Financial Post of Toronto by Scott 
Fyfe, insurance editor of that paper. 
Discussing the early history of the com- 
pany and some of the conditions under 
which it operated Mr. Fyfe says: 

Early Inconvenience 


The genesis of life insurance in this 
country is a story which has been told 
hefore; how a Hamilton banker in his 


late twenties applied for a policy with a 
British company, supposedly doing busi- 
ness in Upper Canada; how he was 
obliged to go to New York by saddle, 
Stage coach and river boat to complete 
requirements; how he reasoned that if 
would-be policyholders were willing to 
Na) incommode themselves a good market 
would be available for a Canadian or- 
ganization. 

“The outcome of that reasoning is de- 
tailed in a small, plain memo book, one 
of those bound in marbleized boards and 
tied, perhaps not without significance, 
with red tape, which has grown yellow 
in the vaults of the Canada Life. 

Wanted Mutual Company 

“It is not generally known that the 
Tginal intention of the founders was a 
mutual company; that this idea was 
Modified to a ‘mixed’ company which 
Would write insurance both as a joint 
‘tock and a mutual concern. The first 
for a ‘mixed’ 


charter application was 


Dominion Company 


company and was refused on_ the 
grounds that the company proposed to 
act without the guarantee of capital. 

“Undeterred, a provincial association 
was formed under the name which the 
company still bears, with capital of £50,- 
000 in 500 shares of £100 each. 

Individual Underwriters 

“Until a charter was finally granted 
a year and a half later, business was ap- 
parently transacted much along the lines 
which now make Lloyd’s of London 
unique. Policy number one, issued on 
the life of First President H. C. Baker, 
provides that ‘the stockholders shall not 
be liable beyond the several amounts 
mentioned in the endorsement hereon.” 
From this one would gather that the 
various stockholders subscribed a cer- 
tain proportion of each risk, and that 
cach would be held responsible for that 
amount in the event of a claim. In 
other words, original stockholders were 
actually individual underwriters, with the 
amount subscribed written against the 
names on the back of the policy. 

“Early days in the company’s history 
presented hard sledding. Canada Life 


was modelled on the old British offices, 
but had to face and overcome problems 
peculiar to this country. Indecd, some 
of the British compaines were outspoken 
in their predictions of the company’s 
failure. Perhaps the most effective fac- 


this end was a policy of 
Safety was regarded as 


tor in averting 
conservatism. 


the primary precept, a policy the com- 
pany has retained, 
Careful Selection 

“Obviously, one of the chief considera- 
tions back in 1847 was the sclection of 
risks. Until 1850, no matter how desir- 
able, no risk for more than £1,000 was 
accepted. The maximum was then raised 
to £1,500. President Baker himself was 
granted only half of his £1,000 applica- 
tion. 

“Applicants who were turned down no 
doubt found solace in a similar experi- 
ence which involved the first vice-presi- 
dent. Less than a month after his elec- 
tion, he applied for £1,000 of insurance. 
Oddly enough, the directors ‘did not feel 
justified’ in accepting his application. Re- 
buffed also in regard to advertising in 
the ‘People’s Almanack,’ which he ap- 
parently controlled, the official sold his 
stock four days later and retired from 
the board. 

“Once a policy was granted, the com- 
pany still retained the right to cancel 
under certain circumstances. For in- 
stance, written in early policy forms was 
the provision that ‘upon satisfactory evi- 
dence being furnished to them that the 
party assured has, after obtaining a pol- 
icy upon his or her own life, abandoned 
himself or herself to the use of fer- 
mented liquors to such a degree as shall 
render him or her an habitual or con- 
firmed drunkard,’ the directors could ‘re- 
call the policy granted him or her, paying 





My Thirty Years in N. Y. Insurance Dep't 
By Nelson B. Hadley 


Former Chief Examiner of Life Insurance Companies 





No. 4 

The old Provident Savings, 
featured annual renewable 
other renewable term business, 
come so involved, its mortality 
creased to such an extent, and 
vestment earnings because of its large 
holdings of real estate were so small 
as to bring no profit above the amount 
required to maintain the reserve. The 
mortality on some of its business was 
as high as 300%. 

The control of the Provident Savings 
had meanwhile passed to some financial 
interests in Kentucky, and from there toa 
trust company and ohers associated with 
Senator Brackett of Saratoga. Mr. Rit- 
tenhouse, who had been made president 
of the company, had tried to rehabilitate 
it, although the Department under a 


which had 
term and 
had be- 
had in- 

its in- 


law which was on the statute books in 
those days had ordered the company 
to cease doing new business. This order 
was in effect a little over a year. Be- 
cause of the cut in expenses, the a 
pany was able to recuperate about $250,- 
000 over its former condition, and was 
permitted again to start writing new 
business. However, it was too handi- 


capped because of its financial condi- 
tion, and the company again practically 
reached an impaired condition when 
Seantor Brackett made arrangements to 
sell the control to Mr. Malone, who had 


promoted and organized the Postal Life 
Insurance Co, This latter company had 
a very smal] amount of business in force, 
having only been organized a few years, 
while the Provident Savings at that time 
had about $50,000,000 of business in 
force, * * * 

Reinsurance Agreement Carried Out 

Under Superintendent Phillips the Pos- 
tal Life disposed of its home office build- 
ing at the corner of Nassau and Liberty 
Streets and acquired the present prop- 
erty at the corner of Forty-third Street 
and Fifth Avenue. Mr. Phillips secured 
the advice of what he considered the 
three best men so far as real estate 
values were concerned in New York— 
Mr. Kelsey of the Title Guarantee & 
Trust Co., Mr. Pullyn of the Emigrant 
Industrial Savings Bank, and Mr. Ecker 
of the Metropolitan Life. They advised 
him that in their opinion the proposed 
exchange was one which should be ap- 
proved, and they felt that there un- 
doubtedly would be an increase in values 
in the Grand Central Zone. Finally, in 
1928, Lawrence Maguire, on an appoint- 
ment by this Department, made an ap- 
praisal of the real estate of the Postal 
Life, and established the value at a 
sufficient height so that there was ample 
surplus to carry out the final payments 
provided for under the original Provi- 
dent Savings-Postal Reinsurance agree- 
ment. 





LEIGHTON G., 


McCARTHY 


to the legal holder of the same the full 
value thereof.’ Curious as this provision 
may seem now, it calls attention to the 
fact that Canada Life policies have al- 
ways provided for a cash surrender value. 
First Premium Rates 

“One of the first duties of the direc- 
tors, of course, was to establish schedules 
of premium and commission rates. Sur- 
prisingly, premiums charged on the first 
policies issued are strikingly similar to 


Most 


those now current. comparable 
rates show a variation of only a few 
cents. 


“Agents who question the adequacy 
of present commission rates will be in- 
terested to find that the company’s first 
schedule called for payment of only 5% 
of the original premium and 2%% on 
renewals, On annuities and endowments 
a straight 242% was allowed. These 
rates were soon materially increased. 

“Some life offices at first flatly refused 
to insure women. Others did so only on 
payment of an extra premium. Canada 


Life, however, adopted a policy of in- 
suring female lives at one year under 
their real age. Just why this special 


concession was made is not quite clear; 
it may have been simply a sop to vanity. 

“From its humble inception, the Can- 
ada Life has grown to be one of the 
outstanding life companies on the conti- 
nent. In its first year, 144 policies were 
issued with total insurance of £59,650. 
Last year, almost 14,000 policies were 
written, bringing the total number in 
force to just under 220,000 and the 
amount in force to $814 millions. Assets 
reached a peak of $25 52.5 millions at the 
end of 1936. 

“When the company’s statement ap- 
peared in dollars and cents for the first 
time, in 1857, business in force was $3 
millions The $100 millions mark was 
passed in 1904; the $500 millions in 1925 
From then until 1930 was a period of 
amazing growth. It had taken the com- 
pany 77 years to build up its first $500 
millions of business. The second took 
only five. Hit by depression volume of 
business in force has declined in recent 
vears, but it is understood that a higher 
figure will be reported for 1937 

“The year after Confederation, agen 
cies were opened in Halifax and in Lon 
don, Ont. Ten vears later, expansion to 
the west was begun with an office in 
Winnipeg. Since that time, business has 
spread not only to all parts of the Do- 


minion, but also Great Britain, eleven 
states of the Union, Newfoundland, the 
Bahamas, Bermuda and Hawaii.” 
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Put M. F. Bingham, III, 
In Charge of Education 


J. M. ROYER AGENCY CHANGES 
Charles A. Johnson Appointed Cashier; 
Burton Mudge, Jr., Agency Super- 
visor; Their Careers 

James M. Royer, one of the Penn 
Mutual Life’s Chicago general agents, 
announces three changes, following the 
transfer of Hugo R. Schmitt to Spring- 
field, Mass., as general agent. 

Mr. Schmitt’s place as educationz _ di- 
rector will be taken by Millard F. Bing- 
ham, III, who for the last five years, 
a member of the agency, has been both 
personal producer and supervisor. He is 
a 1917 graduate of Cornell, with B.A. 
Following he was employed in a manu- 
facturing business for four years, and 
joined the Alexander E. Patterson agen- 
cy, now Royer agency, on May 1, 1932. 
He is a C.L.U., is one of the agency’s 
leading producers, and in 1936 was head 
of the list in premiums. 

Careers of Johnson and Mudge 

Charles A. Johnson has been appoint- 
ed cashier, He is a graduate of the 
University of Illinois School of Com- 
merce, 1930. On August 4 of that year 
he joined the Patterson agency, and 
worked in the cashier’s department for 
four months. Then, changing to personal 
production, he has averaged more than 
$200,000 a year. 

Burton Mudge, Jr., has been appointed 
agency supervisor. He has lived in Chi- 
cago since his early childhood, and in 
that city attended Harvard School and 
Chicago Latin School, and later was a 
Princeton student. He joined the Pat- 
terson organization on January 1, 1932, 
and spent six months behind the coun- 
ter, Then he went into production, and 
throughout the last five years his annual 
average has been about a quarter of a 
million, 


as 


Life Insurance Writings 
Up in First Seven Months 

New life insurance production for the 
first seven months of 1937 was 7.5% 
greater than for the corresponding pe- 
riod of last year. The amount for July 
was eight-tenths of 1% below that for 
July of 1936, according to the Associa- 
tion of Life Insurance Presidents. For 
the first seven months of the year the 
total new business of forty companies 
was $5,505,941,000 against $5,122,778,000, 
an increase of 7.5%. New Ordinary in- 
surance amounted to $3,451,896,000 against 
$3,197,090,000, an increase of 8.0% In- 
dustrial insurance was  $1,580,279,000 
against $1,580,235,000. Group insurance 
was $473,766,000 against $345,453,000, an 
increase of 37.1%. 

For July, the total new business of 
these companies was $743,716,000 against 
$749,491,000 during July, 1936—a decrease 
of eight-tenths of 1%. 


COMPANY BEATS OWN RECORD 





Lincoln National Life Business Now Ex- 
ceeds Record at End of 1931 Which 
Was Previous High Mark 


The Lincoln National Life of Fort 
Wayne, Ind., has regained the position 
it held at the start of the depression, 


according to President Arthur F. Hall 
Insurance in force at the close of July 
totaled $926,029,000, largest in the com- 
pany’s history. The previous high peak 
was in 1931, when it reached $924 288,000. 

President Hall expects that August 
writings will bring the total above the 
billion dollar mark. New business for 
the first seven months of the year was 
16.9% above the same period last year 
New paid business for July was $87,608,- 
000. 


MAKING GOOD IN ALASKA 
Keith G, Wildes, Juneau, Alaska, rep 
resentative of New York Life, tops the 
writers there with $51,000, according to 
Dudley Dowell, agency director, who 
also reports that his agency is 35% "ahead 
of last year for the year to date. 








Camping Out i in the Quebe eC > Woods 


| a 


\ a 


George L. H. Arthur 

Hunt Schmidt 
While New Yorkers were sweltering 
in the mid-summer heat four life in- 
surance men were having a grand holi- 
day in the woods of Quebec Province, 
Canada, a few weeks ago, far away from 
city traffic and the humidity. It was a 
new experience for H. Arthur Schmidt 
of Allen & Schmidt, New England Mu- 
tual general agents in New York. He 
accompanied three hom office execu- 
tives of that company—George L. Hunt, 


vice-president, who was host; Morris P. 


Capen, secretary, and Dr. Harold M. 
Frost, medical director. 
With four guides and a cook the party 


traveled to a private fish and game club 


TO MEET AT WHITE SULPHUR 
The National Life, Vermont, announces 
that its biennial sales convention of lead- 


ers will be held in the late Summer of 
1938 at the Greenbrier, White Sulphur 
Springs, W, Va. 








Morris P. Dr. Harold 
Capen M. Frost 
about sixty-five miles northwest of 
Quebec, located in the midst of a 400 


countless 
within a 
After 


square mile preserve, with 
lakes, seven of them being 
radius of two miles of the camp. 
“roughing it” for two weeks as the 
guests of Vice-President Hunt the party 
returned home enthusiastic over the best 
fishing they had ever experienced. The 
trout they caught ranged from two to 
four pounds—and there were plenty of 
them. Camp accommodations were ideal 
and good fellowship prevailed at all 
times. Some interesting candid camera 
shots were taken, a few of which are 
shown above. 


ADMITTED TO OREGON 
The Oregon Department advises that 
the Loyal Protection L ife, Boston, Mz iSS., 
has been admitted to that state. This is 
a consolidation of the Loyal Protection 
and Loyal Life companies. 














title? 





——Is it safeguarded azainst your un- 
timely death? Will you leave your loved 
ones an impossible mortgage or a clear 


It is a simple matter to protect your 


investment through the Sun Life of 


Write for 
particulars 
without 


thrift. 


Canada and so leave to your family the 
free deeds of the home provided by your 





obligation 












SUN LIFE & 


HEAD OF FICE 








An example of press advertising recently released by the SUN LIFE OF CANADA 





a 

Boston U. Will Offer 
Life Insurance Coury 
cS & & EXTENDS ITS FIELD 
Much Credit Rilees to Those Whe 


Have Worked Untiringly to Make 
This Advantage Possible 





Insurance is no loaner a simple “trade 
and far as New England jg qq. 
cerned, underwriting, whether life, fy, 
casualty or affiliated branches, goes def, 
italy academic in — month When 
3oston University College of Busj siness 
Administration becomes the officia 
school for teaching these subjects With 
the view to awarding degrees, 

Leading in the movement is Bosto; 
Chapter, Chartered Life Underwrite; 
of which Miss Corinne V. Loom 
C. L. U., manager of the women’s diy. 
sion of The Paul F. Clark agency of Th 
John Hancock, is president. — Associ. 
ated in the life insurance course actiyi- 
tics is the Boston Life Underwriters As. 
sociation with Manuel Camps, Jr, gep- 
eral agent, Penn Mutual, as president 

Students Being Selected 

A recruiting committee responsible for 
suggesting names of a limited number 
of prospective students includes Geory 
Paul Smith, C. L. U., Boston genera 
agent for New York Life; Vernon Blag. 
brough, C. L. U., P. F. Clark agene 


so 


and Fitzhugh Traflor, C. L. U., Bosto; 
general agent, Equitable Society, For 
Boston University, Prof. Leo O'Neil 
head of the economics department an 


ps se of the evening division of th 
College of Business Administration, has 
been co-operating to make these insur- 
ance courses available at the university 
The insurance scholastic ball started 
rolling in June when President Loomis 
appointed Vernon Blagbrough, James R 
Warren and Richard Blackmur, of th 
Massachusetts Mutual Life; and Richard 
F. Walter, Equitable Society, all mer 
bers of C. L. U., to devise plans for 2 
life insurance course. By the middle ¢ 
July Paul F, Clark had sold the ide 
of a life insurance course available t 
New England at Boston University 
based on the standards of Dr. S. § 
Huebner of the Wharton School, Uni- 
versity of Pennsylvania, who gave the 
first Chartered Life Underwriter courses 
Day Course Arranged 

Now there is to be a day course for 
students of life insurance with Vernor 
Blagbrough, C. L. U., and James R 
Warren, C, L. U., as instructors. Sine: 
this day 


course will come as part of the 
budget expenses of Boston University 
the five year course will be under st- 
pervision of Prof, O'Neill though. the 


teachers have bten chosen by the Boston 


life insurance fraternity where they ar 
active associates. 
The day classes will open Monday 


September 27, at 2 o’clock with the sec- 


ond session coming Wednesday, Septen- 
ber 29, at the same hour. The evening 
classes will be opened Monday, Septen- 


ber 20, at 4:30 o’clock and will be mor 
particularly designed for those students 
who have a background of practical in- 
surance experience. These evening 
classes will be self-supporting. 

\ltogether the placing of insurance 
as a curriculum subject at Boston Un 
versity, will tend to solve many recrult- 
ing problems for general agents al 
managers, according to General Agel! 
Paul F Clark, and it will raise the stané- 


ard of life insurance to professional 
gerade, giving underwriters more ade- 
quately equipped for service to clients 
in the field, 





DRIVE HELD FOR JAEGER 
Salesmen of the Bankers Life of Iowa 
observed the birthday of Vice-Presidet! 
W. W. Jaeger July 9 by holding a “daw! 
to darkness drive” in the course of whiel 
they wrote $1,883,350 of life insuranct 
Wires from the agency managers & 
pressing best wishes and announcing the 
agency production in honor of the atk 
versary came as a complete surprise to 
the executive upon his arrival at te 
office July 10, 
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Clay General Agent 
For Mutual Benefit 


HEADQUARTERS AT RICHMOND 
Descendant of Family of Famous States- 
man Succeeds C, T. Thurman, Who 
Retired After Long Service 
Horace M. Clay, for five years a suc- 
cessful fieldman in the Mutual Benefit’s 
Lexington, Ky., agency, has been ap- 
pointed general agent at Richmond, Va., 
effective September 1, He succeeds C. T. 

Thurman, retired, 
Mr. Clay began his business life as an 
engineer, entered life insurance in 1932 





HORACE M. CLAY 
with the Mutual Benefit and has been 
in it successfully since then. He has 
earned most of the special recognitions 
the company has to offer and qualified 
all of its conventions since his asso- 


iation with it. While his efforts have 
been directed mainly toward production 
he has been instrumental in recruiting 
and training several men. Earlier this 
year he participated in an advanced ex- 
perimental training group conducted by 
the company and has recently assisted 
as instructor in a similar training group 
at Lexington. His personal production 
has averaged well over $200,000 a year. 
\lthough he has never had a perma- 
nent residence there, Mr, Clay’s going 
to Virginia will, in a sense, be a return, 
for his family goes back to the first 
settlers of Jamestown. He is descended 
from the same family that produced 
Henry Clay, the statesman. The Clays 
were Virginia farmers for 150 years be- 
lore moving to Kentucky. Horace M. 
Clay was born in 1900 on a farm near 
Paris, Ky. He had been at the Univer- 
sity of Kentucky but a year when Amer- 
ica entered the war. 

In the three years that followed 1920 
he completed his college training, spe- 
cralizing in mining and metallurgical en- 
sineering, was graduated from Univer- 
sity of Kentucky with an engineering 
legree. He subsequently was awarded 
a master’s degree for research on copper 
loys. In college he was a member of 
‘gma Rho, national professional en- 
sneering fraternity; Sigma Chi, Scab- 
bard and Blade, a military proficiency 
apereity. Between 1923 and 1932 he 
tolowed engineering. 

Mr. Clay has been one of the leaders 
t the Lexington agency since early in 
his association with it. He is a mem- 
ber of the Lexington Kiwanis Club and 
I the Lexington Life Underwriters As- 
OClation 


VAN BRUNT GENERAL AGENT 
" Ppointment of Winslow M. Van 
Tag as veneral agent for the National 
re Vermont, at Omaha, is announced 
e Superintendent of Agencies Loriman 
. Brigham. The headquarters of the 
a in that city are 426-432 Keeline 
ulding. Mr, Van Brunt is a graduate 
of the University of Nebraska. 














TRUE PARTNERSHIP 


‘ Business associates can seal 
their alliance most effectively 
by making their respective 
families factors in their joint 
success. 


Partnership life insurance 
will assure continuance of 
their business for their fam- 
ilies should either of them 
suddenly be taken away. 


The Prudential has ideal 
policies for this pur- 


pose. 








ted) rurlential 
Insurance ¥ Company of Amerira 


EDWARD D. DUFFIELD, Pxvsident Home Office, NEWARK, N. }. 

















To Direct Operation Of 
Agencies From Chicago 


VINCENT S. WELCH INSTALLED 
Announcement to Chiesse Managers by 
Vice-President William J. Graham; 
Career of Second V.-P. Welch 


At a meeting in Chicago, August 12, 
of all the Chicago managers of the 
Equitable Life Assurance Society, Vin- 
cent S. Welch, second vice-president of 
the Society, was formally installed as 
the executive with direct supervision 
of the Equitable’s agency operations, in- 
cluding production both of individual and 








VINCENT S. WELCH 


Group insurance, with headquarters at 
120 South La Salle Street. Announce- 
ment was made by William J. Graham, 
vice-president in charge of its entire 
agency activities. Also attending the 
meeting were Vice-President Mervyn 
Davis and Arthur P, Carroll. 


With Equitable Since 1929 


The induction of Second Vice-Presi- 
dent Welch to function from Chicago 
as an executive officer in charge of pro- 
duction is an innovation among the large 
insurance companies of the East. He is 
well known in Chicago and throughout 
the Middle-West, having an especially 
wide acquaintanceship among executives 
of important companies and members of 
business and industrial associations. 

Mr. Welch went to the Equitable in 
April, 1929, to assist in the direction 
of a campaign to produce $100,000,000 of 
Group insurance in 100 days. At the suc- 
cessful conclusion of this campaign, he 
joined the W. S. Parks Agency, Roch- 
ester, N. Y., as Group supervisor. 

Returning to the Group department 
in the Equitable home office in January,’ 
1930, Mr. Welch two months later was 
named regional group supervisor of the 
New York metropolitan department. In 
October, 1933, he was appointed sales 
supervisor, this title being changed a 
month later to that of manager of the 
Group department. In that position he 
had charge of Group. sales activities 
throughout the entire country. He was 
appointed a second vice-president of the 
Society in February, 1937. 

His Background 

Mr. Welch attended the University 
of Pennsylvania; was an overseas cap- 
tain of infantry during the World War; 
director of athletics and football coach 
at Hobart College for thirteen years; 
and while at Hobart served as secretary 
f the Chamber of Commerce of Ge 
neva, N. Y., and as director of many 
institutions in upper New York, includ 
ing the National Bank of Geneva, He 
has acted as chairman of innumerabl 
campaigns and community chest drives, 
and is expected to take an active part 
in the community life of Chicago and ad 
joining territory. 
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W.J Graham Back From 
Coast and Chicago Trip 


IMPORTANT CHANGES ARE MADE 


2nd V.-P. Welch Installed in New Execu- 
tive Post in Chicago; M. Harold Casey 
Head of Merged California Agencies 


William J. Graham, vice-president of 
the Equitable Society who recently was 
given the added executive responsibility 
of the agency division of the Society, 
returned to New York the Coast 
by aeroplane Tuesday, and during the 
trip addressed agency meetings of the 
Society in Chicago August 12; Los An- 


from 


geles August 14, and San Francisco Au- 
gust 16 

In Chicago at a meeting attended by 
all the managers Vincent S. Welch, sec- 


ond vice-president, was installed as ex- 
ecutive with direct supervision over agen- 
cy production, including both individual 
and Group insurance. 

In Los Angeles was a combined meet- 
ing of the Los Angeles agencies, Agency 
Manager Kellogg Van Winkle presiding. 

M. Harold Casey General Agent 

In San Francisco announcement was 

made that the three agencies of the So- 


ciety in northern California had been 
combined into ‘one general agency, the 
new general agent being M. Harold 


Casey who was manager of the company 
in San Francisco from 1921 to 1926. In 
the reorganization Mr. Casey takes over 
two branch offices in San Francisco, one 
Oakland and district offices in Fresno, 
San Jose, Sacramento and Stockton. 

Mr. Casey joined the Equitable in 1916. 
In 1918 he became assistant manager un- 
der the late Alexander M. Shields, who 
was his father-in-law. When Shields re- 
tired in 1921 Casey was advanced to 
manager. Associate general agents will 
be A. W. Carne and Joseph A, Sullivan, 
retiring branch managers. 

With Mr. Graham on the trip were 
Vice-President Mervyn Davis, in charge 
of underwriting; Second Vice-President 
Vincent S. Welch and Arthur P. Carroll, 
the latter a member of President Parkin- 
staff. 

Tribute to Welch 

In his Chicago talk Mr. Graham, when 
introducing Second Vice-President Welch 
as executive officer in charge of produc- 


son’s 


tion, said: 

“He is a born leader of men. When 
I first met him he had no thought of 
the life insurance business, nor had I 


any thought of Mr. Welch. He was act- 
ing then as chairman of a citizens’ com- 
mittee at Geneva, N. Y., dedicated to 
paying their debt to our Equitable agent 
there who had long served that city in 
which Mr, Welch was the salaried di- 
rector of the most important bank, sec- 
retary of the Chamber of Commerce, a 
member of the faculty of Hobart College 
and an outstanding football coach. He 
sold $1,000,000 of Equitable insurance that 
night to the assemblage as a tribute to 
a veteran Equitable agent. He did more 
than that; he put on a distinguished per- 


formance and unsuspectingly he sold 
himself to the Equitable.” 
The Los Angeles meeting was ad- 


dressed by Vice-Presidents Graham, Da- 
vis and Welch Agency Manager Van 
Winkle called for performance commen- 
surate with the standard set by Presi- 
dent Parkinson not only in his personal 
leadership, but in selection of his cabi- 
net, under which each agent has the 
comfortable feeling of knowing, he said, 
that separately each one of these impor- 
tant departments of the Society is splen- 
didly manned. 


Graham’s San Francisco Talk 


The San Francisco meeting was at 
tended by 250 Equitable representatives 
from there and northern California. After 
discussing details of the merger of the 
agencies and the linking of San Francisco 
with environ cities through the construc- 
tion of the two great bridges, improve- 
ments in transportation and development 
of rapid communications between the cit- 


ies which, in his opinion, made one gen- 
eral agency in San Francisco a logical 
development, Mr, Graham discussed gen- 
eral conditions. 

“All indices support the belief that 
there will be a substantial business in- 
crease in coming months,” he said. “Dur- 
ing the depression Group insurance has 
held up better than any other forms, 
employers having made _ extraordinary 
sacrifices to maintain policies. Group in- 
surance is now at its peak. There prob- 
ably are about 7,000,000 workers covered 
for an average of $1,600 each.” 

Mr. Graham believes that the Social 
Security Act should be amended in an 
endeavor to include at least 50% of work- 
ers now excluded. He also opposed the 
present reserve system in the Act. The 
government should rely on current pay- 
roll taxation rather than pile up a huge 
reserve, a plan which has dangerous as- 
pects. “The large reserve contemplated 
under the present system would appear 
indefensible when checked off against the 
facts developed by the Hearst non-parti- 
san commission during its investigation,” 
he said. 


Lincoln National Makes 
Becker A General Agent 
L. S. Becker, of the St. Louis agency 
of the Lincoln National Life, has been 
promoted to general agent for that city. 
His promotion fills the general agency 
post made vacant by the resignation of 
J. S. Braunig. Mr. Becker has been 
agent in the St. Louis agency since 1934. 
Through his excellent record for per- 
sonal production he has won membership 
in company honor clubs every year of 
his association with the Lincoln National. 
His working methods and prospecting 
plans have won him wide recognition 
and he is the author of several magazine 
articles on these subjects. For the past 
ten years Mr. Becker has devoted his 
entire time to life insurance. His ex- 
perience includes field work with insur- 
ance companies operating in St, Louis 
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Baketel Made Philadelphia 


Manager for Union Central 


The Union Central Life has appointed 
as its manager of the Philadelphia 
agency of the company H. Sheridan 
Baketel, one of the leading producers 
connected with the C, B. Knight agency, 


H. SHERIDAN BAKETEL 
New York City. Mr 
old. 

Mr. Baketel joined the Union Central 
through the C, B. Knight agency in 1928. 
Since that time he has become one of 
the strongest personal producers in the 
company, four times qualifying for the 
Union Central $500,000 Club after its 
inception in 1931, 


Baketel is 39 years 


Born in Derry, New Hampshire, he 
was educated there and at Dartmouth 
College, Hanover. Graduated in 1920, 
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he went at once to New York City 
where he began his insurance career a. 
a solicitor with a fire company. Som 
time later he became associated with 
B. N. Exton in the general insuranee 
business, and in 1928 began devoting full 
time to the Union Central. 

Mr. Baketel is married, has one 
daughter, is a member of the Downtowy 
Athletic Club, Beta Theta Pi, and actiye 
in the affairs of The Life Underwriters 
Association of New York City. 


Victor Si Besmar, About To 
Address Equitable Men 
In Miami, Dies In His Room 


Victor E. Beamer, Florida agency man- 
aver of the Equitable Life Assurance So. 
cicty, died suddenly on Monday in Miamj 
where he had gone to attend an educa. 
tional conference of the agency. When 
he did not arrive at the meeting inquiries 
were made for him at the hotel and he 
was found dead in his room of heart 
failure. He was one of the best known 
agency managers of the Equitable. 

\ graduate of Indiana University and 
Yale Law School, he practiced law jn 
Indiana and served in the Navy during 
the war. It was while in the Navy that 
he became interested in life insurance. 
He attended the Wharton School of Fi- 
nance and became manager of the Indi- 
anapolis agency then under Frank L, 
Jones, specializing in.Group insurance, 
After serving as unit manager in Indi- 
anapolis for four years he was appointed 
agency manager in Jacksonville in 1920, 





MRS. E. E, RITTENHOUSE DEAD 

Mrs, Adelaide Hepler Rittenhouse, 
widow of Elmer E. Rittenhouse who 
died in 1920, passed away at her home 
in New York City on Tuesday. Mr. 
Rittenhouse at the time of his death 
was an assistant secretary of the Equit- 
able Society. He was insurance commis- 
sioner for Colorado about thirty years 
ago, was one-time president of the 
Provident Savings Life and was for some 
time connected with the Life Extension 
Institute. 


TRIBUTE TO JOS. B. REYNOLDS 

As a tribute to the memory of Joseph 
B. Reynolds, late president of the Kan- 
sas City Life, the company has brought 
out a pamphlet compilation of things 
he wrote and said. It also contains 
much biographical material concerning 
his rise from country school teacher, then 
actuary of the Missouri Insurance De- 
partment, to become one of the most 
quoted and widely known presidents of 
an insurance company. He died Febru- 


ary 23, 1937. 





E. W. ALLEN, JR. IN AD FIELD 

Edward W. Allen, Jr., son of the New 
York general agent of the New England 
Mutual Life, who suffered a serious at- 
tack of infantile paralysis two years ago 
and took treatment at Warm Springs, 
Ga., is back home much improved and 
has entered the advertising agency field 
Young Mr. Allen is connected with Ped- 
lar & Ryan, Inc., 250 Park Avenue, New 
York. 





LAWRENCE LEADS COUNTRY 

Howard C. Lawrence, general agent, 
Lincoln National Life in northern New 
Jersey, ranked first for paid production 
in July for the entire country. His 
agency ranked third for paid production 





Hancock in Texas 


(Continued from Page 1) 
of the publicity department; and Hans 
Clasen. 

Harry Gardiner, New York, president 
of the John Hancock General Agents 
Association, presided at the meetings. 
Messrs, Elliott, Diman and Wood were 
among those who addressed the convet- 
tion. On Thursday there was a round 
table discussion of “Building Prestige - 
On Friday “Prospecting, Programming 
and Business Insurance” were discusseé¢. 
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THROUGH EVERY Pant. -- SINCE 1845 


Headlines shriek the bitter truth... 

Fortunes swept away . . . hard-earned sav- 
ings lost awe 

Time and again, financial institutions put 
tothe test... by panics and depressions. 

Since 1845 the New York Life has weath- 
ered all such “storms”... its policies have 
remained secure. 

Is there any secret to it? 

Not unless you think there’s a secret to 
remaining steadfastly conservative during the 


excitement of a speculative boom. 


SAFETY IS ALWAYS 


THE FIRST 


A life insurance company must never for- 
get why its policyholders bought their insur- 
ance—the future security of mothers and 
children, the plans for retirement, all of which 
depend upon the company remaining safe 
and strong at all times. 

When you consider the nature of the life 
insurance business and its relationship to the 
security of the family, and when you con- 
sider the frequency with which panics have 
swept the country, you can more easily under- 


stand why the New York Life must always be 


CONSIDERATION... 


NOTHING 


prepared, come what may. 

In making its investments, this Company 
adheres to the principle that safety should 
always be the first consideration. In calculat- 
ing its reserves, it employs the most conserva- 
tive basis used by American and Canadian 
life insurance companies. 

This Company's past record and present 
strength are the fundamental reasons why New 
York Life policyholders can enjoy a sense of 
security .. . why a New York Life policy is 


one of the best investments you can make. 


ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 


A Mutual Company founded on April 12, 1845 


MAS A. BUCKNER Agiru he Board 
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For forty years F, O, Dunning has 
been in the life insurance business, and 
for twenty-nine years of that period he 
has been an agent of the Penn Mutual 
Life. He is associated with the Osborne 
Bethea agency, New York City. 

On July 21 Mr, and Mrs. Dunning 
brated their golden wedding 

Upon the occasion of the anniversary 
the two pictures on this page were 


cele- 


Stevenson General Agent 
Northwestern National 


Appointment of George G 
as general agent at Des Moines is an- 
nounced by the Northwestern National 
Life coincident with opening his agency 


August 11 


Stevenson 


\ native of Iowa, Mr. Stevenson has 
been in life insurance twenty years, 
chiefly in supervisory and managerial 
capacities, in Perry, Des Moines, Ot- 
tumwa and Cedar Rapids. He served 
one company all that time, making an 


outstanding record. He was regularly 
one of its leading personal producers in 
Iowa. Mr. Stevenson is thoroughly fa- 


miliar with Des Moines, having spent 
five years there. Offices are in the In- 
surance Exchange Building 


TO BE CO. SALES CONSULTANT 


John E, Harris Resigns as Wilmington 
Manager for Continental American; 


to Concentrate on Sales 
John E. Harris, who has been man- 
aver of the Wilmington, Del., branch 
of the Continental American Life since 
February, 1934, has requested the com- 


pany to relieve him of 
sponsibilities so that he 


managerial 
can devote 


re- 


his 


entire time to sales development work. 
In order to make available to the com- 

pany Mr, Harris’ counsel and advice on 

sales questions and problems, he has 


been appointed company sales consultant 


in which capacity he will be available for 


consultations on sales plans 


and problems 


company 





snapped. In one of them is shown Mr. 


and Mrs. Dunning with their six chil- 
dren. Combined age of that group is 
384. Oldest son is 48 years old. 


In the other picture is shown all mem- 
bers of the immediate family of Mr. 
and Mrs, Dunning. This picture includes 
five sons, one daughter, five daughters- 
in-law, four grandsons and two grand- 
conghters. 





AGENTS’ PERSISTENCY RATED 


All agents with a low persistency rate 


will eventually be dropped from the 
business, Clifton Maloney, president, 
Philadelphia Life, declared in a com- 


munication on conservation to his com- 
pany’s field forces recently. With life 
companies becoming fully aware of the 
cost of early lapsed business, said Mr. 
Maloney, many of them are rating pros- 
pective agents with regard to the prob- 
able persistency of the business they 
can be expected to write. 


Average Income Of 
C. L. U.’s Is $8,500 


SHOWN IN CHICAGO SURVEY 





Those Giving More Than 25% of Time 
To Management Earned $9,327 





Last Year 
Last year the New York chapter of 
C. L. U. made a survey by means of a 
blind questionnaire intended to reveal 


the earnings of those holding the C. L. U. 
designation compared with others in the 
business without it. The results which 
were based upon income in 1935 showed 
that those engaged wholly in selling 
averaged $6,743 that year. Those giving 
more than 25% of their time to mana- 
gerial, supervisory or 
raged $8,500. 

The results of a similar survey by the 
Chicago chapter of C, L. U. has just 
been announced by Earl M. Schwemm, 
agency manager at Chicago for the 
Great-West Life, who is president of 
the chapter, 

Based on questionnaires the Chicago 
survey reports a income last year 
of Chicago C. L. U.’s to be $8,510. Aver- 
age income of C. L. U.’s devoting 25% 
to 100% of their time to eT 
duties, $9,327. Average income of C. L. 
U.’s devoting their entire time to selling, 
$8,656. 

The difference between the New York 
and Chicago figures may be accounted 
for in part, at least, by the improved 
business last year compared with 1935 
on which the New York figures were 
based, 

Promotions Gained by 23% 

President Schwemm points out that in 
classifying returns they considered any 
one giving less than 25% of their time 
to outside duties, managerial or super- 
visory work, were devoting all of their 
time to selling. 

“An interesting phase brought out by 
the questionnaire,” said President 
Schwemm, “was that 23% of these C. 
L. U.’s have had promotions to super- 
visory Or managerial positions since ob- 
taining their degree. We believe this to 
be a remarkable percentage since, of 
course, many of these had managerial 
positions at the time they received their 
degree.” 

Among purposes of gathering statis- 
tical data on income of C. L. U.’s is to 
reveal the advantage accruing from a 
more thorough knowledge of life insur- 
ance and its uses and to attract high 
grade men into life insurance and also 
into the C. L. U. group. 


ABERNATHY TOPS RECORD 
Top man among Bankers Life of Iowa 
salesmen in the week ending August 10 
was W. F. Abernathy of the Ottumwa 
agency, with a production of $30,000, all 
‘family protection” insurance, in which 
Mr, Abernathy specializes. 
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CHARTER SHIP FOR CRUISE 

Several Already Qualified for California- 
Western States Life Six Day 
Trip to Alaska 

Upon his return from a visit to Van- 
C., and his company’s agen- 
Northwest, Cox, vice- 
president and manager of agencies of the 
States Life, an- 
nounced that he had completed arrange 
ments with the Canadian Pacific Stean- 
ship Co. for chartering the Princess 
Alice, which will sail from Seattle in 
August, 1938, with members of El Capi- 
tan, leading producers’ club, their wives 
and company officials. 

A previous announcement of the si 
day cruise to Prince Rupert, at Alaska’s 
border, and return, was greeted with 
much enthusiasm by the field forces 0 
the company. Several agents have already 
qualified for the all-expense cruise 
through 1,400 miles of one of the worlds 
most inland ocean routes. 


couver, B, 
cies in the Ray P. 


California - Western 


scenic 


LEADS MANAGERS "SECTION 

The discussion of “Recruiting,” cate- 
fully planned for the Managers Section 
of the National Association of Life Un- 
derwriters Convention at Denver, wil 
be full of practical ideas and have such 
continuity that no manager should plan 
to miss any part of it, according to © 
C. Day, Pacific Mutual, chairman of the 
meeting, ars him on the program 


committee are Gordon H. Campbell 
Aetna Life, Little Rock; O. D, Douglas, 
Lincoln National, San Antonio; Walter 
G. Gastil, Connecticut General, Los At 
geles; M. Jay Ream, Mutual Benefit, 
P ittsburgh, and Ralph A, Trubey, Guard- 


ian Life, Fargo. 


MARRIES AT AGE 76 


Emil J. Kohl, 76 years old, 
general agent in Southern Illinois for the 
Northwestern Mutual, but now 
and Mrs. Irma Sindort, Milwaukee widow, 
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pr. Edw. K. Root Dead; 
Famed Medical Director 


RETIRED FROM AETNA IN 1933 


A Pioneer in Sponsoring Underwriting 
of Heart Cases and Diabetes; Tubercu- 
losis Studies Also Attracted Attention 


Dr, Edward K. Root, for many years 
medical director of the Aetna Life, died 
\ugust 12 at his Summer home in Fen- 
wick of heart trouble at the age of 79. 

Dr. Root was born in Hartford and 
ceived his M.D. from the University 
i the City of New York in 1879. He 





DR. EDWARD K. ROOT 

began the practice of medicine in Hart- 
ford in 1882. From 1887 to 1923 he was 
visiting physician to both the Hartford 
Hospital and the Hartford Retreat, Dur- 
ing this period he was instrumental in 
developing a type of treatment for ty- 
phoid fever, which was then a scourge. 
\lways actively interested in public 
health, he was a member of the State 
Board of Health from 1899 through 1917, 
serving as its president from 1909-1917. 
In 1917 the State Board of Health became 
the State Public Health Council, of which 
he was secretary until 1929 when he re- 
signed. He was also appointed a com- 
missioner of the Hartford Board of 
Health in 1899 and was made chairman 
from 1899 to 1902. He was reappointed 
and served until 1913. He introduced 
many new ideas and put into practice 
many theories of preventive medicine 
while he held this position. It was he 
who was responsible for establishing the 
system of medical examination in the 
public schools. 





Keen Interest in Heart Diseases 

He was assistant medical examiner for 
the Connecticut General from February, 
] ? + = 
1893, to November, 1899, when he re- 


‘igned to become associated with the 
\etna Life. He became medical director 
1 the Aetna Life the same year and 
‘erved in that capacity until March 1, 


1933, when he retired, and was given the 
title of honorary medical director, 

He was one of the first to sponsor 
he underwriting of heart cases and dia- 
betes and to consider personal and fam- 
ms histories of tuberculosis, For this, 
it became the target of severe criticism 
by less courageous underwriters. 

The fact that he was later justified is 
iroven by his election in 1913 as presi- 
vent ot the Medical Directors Associa- 
n 
He was always an active member of 
ne Hartford Medical Society, the Con- 
hecticut Medical Society, the American 
Nedical Association and the New York 
\cademy of Medicine. He was also a 
Shae ol of the Hartford Electric Light 
©, the Connecticut Power Co. and the 
Collins Co., all of Hartford. 

, le leaves his wife and step-daughter, 
Mrs. Morean G 3ulkeley, Jr. 


SPEAKERS TO BE PROVIDED 
Chicago Bureau Will Serve Many Or- 
ganizations and Cover Variety of 
Subjects During Coming Winter 

Plans are being completed by the Chi- 
cago Life Underwriters Association to 
provide speakers for clubs, luncheon 
meetings, church groups and schools on a 
variety of subjects pertaining to life in- 
surance. Members of the association are 
being enlisted by the Speakers Bureau 
for this service. 

Robert A. Judd, chairman of the Speak- 
ers Bureau, announces that five subjects 
have been selected for the Winter months. 
These are inflation and annuity dollars; 
what social security means to life in- 
surance; how to get the most out of life 
insurance dollars; many different policies 
and why; what a beneficiary should know 
about life insurance, 


USED 60,000,000 ADS IN CANADA 
During 1936 and up to the end of 
June, 1937, nearly 60,000,000 life insur- 
ance advertising messages reached the 
Canadian public through the medium of 
daily and weekly newspapers, farm jour- 
nals and the financial press, sponsored 
by the Canadian Life Insurance Officers 
Association, The advertisements hav 
been liberally and are edu 
cational in 


illustrated, 
character, 


Unlawful Act Does Not 
Void Double Indemnity 

Death from a policeman’s bullet three 
years ago was accidental for Alfred 
White, 15, of Bloomfield, N. J. This 


was decided by Circuit Court Judge Jo- 


seph L. Smith, 
The court directed a jury to bring 
in a verdict of $1,501 for Mrs. Eliza- 


beth White in her suit against the Met- 
ropolitan Life for payment of double 
indemnity on three policies issued on 
her son. 

Mrs. White, suing as administratrix 
of her son’s estate, maintained the boy 
died accidentally. The company con- 
tended he died as a result of his own 
unlawful act and the double indemnity 
clause of the policies was not operative. 

The boy was shot March 17, 193, in 
Glen Ridge by Patrolman Van_ Riper. 
White was running from an automobile 
which police said he admitted having 
stolen in Montclair, The shooting un- 
covered operations of a band of youth- 
ful thieves. 

In directing the verdict for Mrs. 
White Judge Smith declared there was 
no evidence to indicate the boy knew 
he was being pursued by the police. He 
declared the boy’s death was acci- 
dental, 





R. P, BROWN TOLEDO MANAGER 





Provident Mutual Gives New Post to 
Pittsburgh Man; Started in Company’s 
Agency Department 
Richard Porter Brown, supervisor for 
the past three years of the Steacy E. 
Webster agency for the Provident Mu- 
tual Life in Pittsburgh, has been ap- 
pointed manager of a new agency for 
the company to be opened in Toledo, O., 

September 1. 

“Dick” Brown, as he is known to his 
friends, has been very active in the Su- 
pervisors Club for the Pittsburgh Life 
Underwriters Association and also served 
the association well in connection with 
Life Insurance Week activities this year. 

Mr. Brown is a graduate of Lafayette 
College in the class of ’29 and became 
associated with the Provident Mutual in 
the agency department at the home office 
in 1933. 





LAMAR LIFE CONVENTION 

\mong the home office executives to 
address the thirty-first annual agents’ 
convention of the Lamar Life of Jack- 
son, Miss., which was held for three days 
recently at the White House, Biloxi, 


were J. E. Bounds, chairman of the board 
of directors; I’. Kk. Lutken, president; 
A. E. Babbitt, vice-president and actu- 


Owens, 


ary, and W. D. 


and secretary. 


vice-president 











STRONG 


CELDOM has a board of directors played so active 
and continuous a part in the history and develop- 
ment of a great life insurance company as the 
Directorate of Northwestern National Life Insur- 
ance Company has played in guiding this Company 
to its present position of leadership in its fie!d. 


Of the nine members of the Board, three are 
now in their 33rd year of service, and none has 
served less than nine years. All, therefore, have 
sat on the Board through the entire period of the 
great depression during which NWNL established 
a notable record of continuous growth and prog- 


NORTHWESTERN NATIONAL Lire INSURANCE COMPANY 


HOUNOKING NYNDI’s 


any desk. 


0. J. ARNOLD, Pres. 


Minneapolis, Minn. 


DISTINGUISHED DGRECTURATE 


WARREN T. MOSMAN, Sculptor 


ress, without sacrifice of strength or stability 


It is with the thought of paying tribute to the 
invaluable contribution which its Directorate has 
made to NYNL’s welfare and progress during the 
period in which the Company has risen to its 
present stature that the bronze medallion illus- 
trated above has been prepared and is being 
distributed, in a limited way, to the NYNL Agency 
Organization. Stamped from heavy bronze, the 
medallion makes an ideal paper weight, and 
is a distinctive, useful, and lasting ornament to 
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E. H. White Warns On 
Too Restricted Programs 


MANY AGENTS KNOW RIGHT WAY 

They Recogzize Middle Ground Between 

Complicated Settlements and Simplicity 
in Meeting Client’s Needs 





The Eastern Underwriter has received 
from Edwin H. White of Luther-Keffer 
Agency, Aetna Life, 100 William Street, 
a C. L. U. with a high standing in the 
New York production community, and 
who is also a member of the bar, the 
following letter: 

New York, Aug. 17, 1937. 
Editor The Eastern Underwriter: 

As a reader of your fine publication 
for a great many years I am taking the 
liberty of writing a few comments re- 
garding the subject of the trend toward 
company restriction of settlement op- 
tions, which was discussed in your issue 
of August 13 in a special article and 
in your leading editorial. 

Unquestionably, programming, like any 
other human activity may be carried to 
its “dryly logical extreme” and an elab- 
orate estate plan may defeat its pur- 
pose by reason of its own complicity. 
Any of us with field contacts during the 
last few years knows at least one agent 
who “goes the limit” in intricate settle- 
ment arrangements, arrangements which 
may very well be carried out to the ulti- 
mate detriment of the insurance com- 
pany, the beneficiaries and the agent 
himself. It seems to the writer, how- 
ever, that such an agent is “rara avis” 
and that the problem he creates might 
be solved without drastic mass restric- 
tions, 

In the writer’s own experience, the 
over-meticulous agent accounts for only 
a part of the criticisable arrangements 
that are being made, and the only ones 
for which blame may be laid at the door 
of the agents. It seems to me that there 
are at least three additional sources, One 
of these is, of course, the client himself. 
Another is the adviser of the client, such 
as his attorney. A third is the agent 
who is faced with a hodge-podge of poli- 
cies which the client has purchased from 
time to time in the past, where very 
frequently the salesman is faced with 
the alternative of either patching out a 
workable program from these, or replac- 
ing them, and he properly sets up a 
program utilizing the present insurance, 
even though he would make more money 
and do far less work if he tossed the old 
assortment of policies overboard and 
replaced. One or two of the six settle- 
ments set out in your article as “horrible 
examples” look as though this had been 
their source, and those who will have 
an authorative voice in promulgating 
restrictions should keep such situations 
in mind. 

I find it quite a temptation to criticize 
several of the ‘statements quoted in 
your article as being, made by a com- 
pany vice-president (anonymous.) If I 
were to do so I would proceed about as 
follows: 

Many Agents Understand Public’s Need 

He states that “There are many agents 
who forget that their job is to sell life 
insurance and not to sell wills, trusts 
and tax service”, The leading producers 
in the organization with which the 
writer is associated have found that 
their prospects and clients expect them 
to be reasonably well versed in these 
matters. The curriculum of the Amer- 
ican College of Life Underwriters re- 
quires them to be reasonably well versed. 
This, like everything else, can be over- 
done, but I venture to state that for one 
failure as a salesman due to this cause, 
there are dozens due to lack of knowl- 
edge adequate to the demands of the 
public 

He further states, “Life Insurance 
charges no fee for its service” (carry- 
ing out settlement option payments.) 
True, no direct fee as such is charged, 
but it is common knowledge and com- 
mon sense that the companies over a 
period of years allow a margin between 


interest earned and interest paid under 
the various options. 

Permanence of Program Business 

\nother statement, “The companies 
haven't the personnel to handle a vast 
settlement option business.” Simply be- 
cause in the past most insurance has 
been arranged on a lump sum payment 
basis, with the result that the companies 
could handle the settlements with a 
skeleton force of clerks doesn’t prove 
to the writer that this state of affairs 
is the ideal, and should be perpetuated. 
Agents have been told that “the business 
that pays is the business that stays”, 
and it has been conclusively demon- 
strated to them that programmed busi- 
ness has far greater “staying” power 
than lump sum insurance. It would seem 
the companies could in the interest of 
their agents, their policyholders and 
themselves, expect and provide a rea- 
sonable enlargement of their claim staffs. 

Again in quote, “The average man is 
more likely to think of necessary 
changes in his will than in his life insur- 
ance settlements. Is this not an addi- 
tional reason for avoiding complicated 
settlements? ...” As a member of the 
Bar, the writer could almost say that the 
average man hasn’t yet gotten down to 
making his will, that he expects tu see 
his lawyer about it ‘mafiana’; that, 


furthermore, his estate will consist very 
largely of his insurance policies, his 
general estate being nominal, and if he 
is going to have an organized estate, it 
must be done through settlement options 
— or an insurance trust. 
Pendulum Should Not Swing Too Far 
The Other Way 

I have taken the pains to comment 
at length on this subject at the risk of 
appearing hypercritical of any restrictive 
action on the part of the companies, be- 
cause it seems to me that there is danger 
of over-restriction, During recent years 
“pendulums” too often have swung too 
far, first in one direction and then in the 
opposite, We have observed this pheno- 
menon with inusrance trusts, and also, 
it has seemed to many, in company limits 
etc. Perhaps programming has swung 
too far on the complicated side. Assum- 
ing but not agreeing that it has, except 
in isolated instances, there now looms 
up the possibility that it will be forced 
too far toward the simple side. The 
foregoing quotations have been com- 
mented upon because they seem to indi- 
cate a state of mind conducive to such 
a result. I think time will demonstrate 
that “programming” is not a temporary 
sales fad, but a permanent financial serv- 
ice that is fundamentally needed by our 
clients, that in a great measure those 
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oa 
clients will not receive this service pjg, 
life insurance salesmen and their cq, 
panies are equipped and willing , 
render it to them, and that a mij, 
ground between complication and gp. 
plicity may be taken which will resul ; 
the highest good for all concerned, 
The foregoing comments are made }y 
the writer personally and not as a repre. 
sentative of this office or company, 
Sincerely yours, 
Edwin H. White 


Topics Before Life Group 
Of I. A.C. At Briarelif 


Additional speakers completing {h 
program for the annual meeting of th 
Insurance Advertising Conference at Br. 
arcliff Lodge, N. Y., September 1} 
have been announced by Arthur A, Fig 
president of the conference. Arthur } 
Reddall, assistant secretary of the Equi. 
able Society, will preside at the ji 
group meeting. 

Among speakers before the life groy 
will be H. A. Richmond and Stuart Bene. 
dict of the Metropolitan discussing “Ty 
Value of Annual Statement Advertisin: 
to Insurance Companies”; C. E, Cran 
National Life of Vermont, “A Study o 
Current :Advertising Campaigns”; E \| 
Hunt, Mutual Life, “Building Up Mox 
Friendly Relations Between Compan 
Publicity and the Life Insurance Agent’ 
C. Thieman, New York Life, “Traé 
Press Rates and Circulations Including 
Leading Trade Papers Outside the I 
surance Business.” 

President Arthur A. Fisk will discus 
“General Newspaper Advertising by l- 
surance Companies.” Henry H, Putnan 
John Hancock, has the subject, “Tk 
Value of Audited Circulations.” Ral 
E, Morrow, advertising manager, Insw- 
ance Salesman, will talk on “Building « 
Insurance Journal for Insurance Agent: 








WM. BROSMITH’S CONDITION 





Veteran Vice-President and Counsel ( 

Travelers Showing Improvement 

In Critical Illness 

Wm. BroSmith, whose condition {0 
lowing a heart attack was regarded # 
so critical last week that there was litt 
hope he would pull through, began | 
improve and the veteran counsel of th 
Travelers surprised his friends by sittin 
up in bed Monday and smoking a pipe 
There was no change in his conditio 
the past few days. 





TWO ARE PROMOTED 





H. C, Kranz Associate Manager-at-Lary 
Equitable Group Department; M. A 
Gulick N, Y. City Associate Manager 
Changes in the Group department pt 

sonnel of the Equitable Life Assurant 

Society were announced this week | 

Vice-President William J, Graham. 
Henry C. Kranz, heretofore associ 

manager in charge of Group activities" 

the New York Metropolitan division, § 
appointed associate manager-at-large. }! 

this position he will be available for 3 

sistance on Group sales throughout ti 

country. ; 

Succeeding Mr. Kranz in the direct! 
of Group activities in the New York Me: 
ropolitan division will be Associate Mat 
ager Merle A. Gulick, whose headqua 
ters will continue to be in the home 
fice. Prior to his appointment as ass” 
ciate manager of the Group departmet! 
effective January 1, 1937, he had serve! 
since 1933 as assistant divisional Grou 
manager, directing Group activities in the 

Middle Atlantic division from headquit 

ters in Philadelphia. In both of thes 

positions Mr. Gulick served with distine 
tion, having given unusually valuable 
sistance to Equitable representatives ” 
the closing of important Group casé 
not only in the Middle Atlantic divisi® 

but in other parts of the country. * 

graduate of Hobart College, Mr. Gulict 

entered the Equitable in November, 19s 





as Group service supervisor. 
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Bankers National Life Agents Held 
Meetings at Hot Springs and Bermuda 





Top row, |. to r.: M. F. Dussinger, Reading, Pa., general agent; Mrs. Dussinger, 
Mrs. Siegel and Mrs. W. J. Sieger; Abraham Goldstein, Hartford general agent; 
Nathan Goldstein, Pittsburgh general agent; Louis Altman, general agent, Tren- 
ton; Michael Hanim, Pottsville, Pa., and George Weed of Rutherford, N. J., and 


his pups. 


Center, |. to r.: Mrs. C. Toby Thompson, Wm. J. Sieger, vice-president, and Mrs. 


Sieger at Hot Springs. 


Lower left—En route to Bermuda: Alexander White, agency secretary, and Ralph 


R. Lounsbury, president; lower right: 


Harry J. Baker, general agent, Boston, 


and Irving Victoroff, general agent, Jersey City. 
Lower center, I. to r.: Sam Harris, George Weed, Irving Victoroff, Alexander White 


and Rudolph Fried at Hot Springs. 


The Master Producers Club of the 
Bankers National Life of Montclair, N. 
J, recently returned from its convention 
held at the Homestead in Hot Springs, 
Va. A record group of members at- 
tended the convention, accompanied by 
President Ralph KR. Lounsbury, Vice- 
President and Superintendent of Agen- 
cies William J. Sieger and Agency Sec- 
retary Alexander White. The famed hos- 
telry, the Homestead, was found to be 
ideal for convention purposes, affording 
as it does all types of amusement. The 
golfers were especially enthusiastic about 
- beautiful Cascades course. President 
Lounsbury scored an &4 which is consid- 
ered a really creditable performance for 
the first attempt. 

The convention session at the Home- 
stead was featured by the presentation 
of the talking picture “Making a Sales 
Presentation Stay Presented,” starring 
Professors Borden and Busse. It was 
received with keen interest. Plans for 
the future were then discussed by the 
conventioneers, and Vice-President Sieger 
announced that a new form of life policy 
would soon be issued by the Bankers 
National, details of which will come later. 

On the last evening of the convention 
a banquet was held at which addresses 
were made by the officers of the club— 
David Soibelman, nen Michael 





ATLANTIC LIFE CHANGES 


J. F. Inman, a supervisor for the At- 

lantic Life for the last three vears and 
for nine years previous head of the pol- 
icvholders’ service division at the home 
office, has been made manager of the 
Columbia, S. C., office of the company. 
Announcement is also made that the 
Cheraw ag ency formerly operated by | 
Wilson M; alloy, and the Columbia agency 
Operated by Ts ec Graham, have 
een combined and will be collected 
through the Columbia office, 


WHARTON SCHOOL GRADUATE 
Burton B. Close, who has just joined 
€ sales organization of the Morton & 
Hlortob agency, Connecticut Mutual, St. 
3 Is a graduate of the Wharton 
School of Finance, University of Penn- 


Svlvani- ° 
Sylvania. He completed the insurance 


course there. 


Hanin, vice-president; Ernest Tarzia, 
secretary, and Samuel Hoffenberg, reg- 
istrar. Mr. Sieger acted as toastmaster. 
President Lounsbury congratulated the 
group on their wonderful record of 
achievement, and expressed his faith in 
the agency staf to carry Bankers Na- 
tional on to greater heights. 

Peaches Club Visits Bermuda 

Following the Hot Springs convention 
the Presidents Club, composed of the top 
notch producers of the company, board- 
ed the steamer Monarch of Bermuda for 
its convention trip to Bermuda headed 
by the acting chairman, Harry J. Baker 
of Boston. Chairman Mariano R. Pes- 
quera of Puerto Rico for important rea- 
sons could not attend. This group was 


accompanied by President Ralph R. 


Lounsbury and Agency Secretary Alex- 
ander White. 


Ideal weather was enjoyed during the 
entire cruise. Every possible point of 
interest was visited by the club members 
and social activities were intermingled 


with several business meetings. 


In appreciation of good fellowship the 
members of the club presented Mr. 


Lounsbury with a silver serving set in 


remembrance of the occasion. The group 


returned after a most delightful cruise 


well rested and inspired to do an even 


better job for the coming club year. 


WILLIAMS BECOMES LEADER 


Frank A, Williams, leading producer 
in New Jersey for the George C. Per- 
kins agency, Mutual Life of New York, 
Newark, ranked first last month in paid 
business for the entire country. Mr. 
Williams has already qualified for the 
company’s $250,000 field club convention 


to be held in San Francisco next June. 


A native Newarker, Mr. Williams is a 
graduate of Central High School and 
Harvard University. He has been in life 


insurance for seven years, 


OCCIDENTAL DIVIDENDS 





The directors of the Occidental, at a 
meeting held in San Francisco July 27, 
declared the regular quarterly dividend 
of thirty cents a share on the capital 
stock of the company to all shareholders 
of record at the close of business on 
Thursday, August 5, payable on and after 


August 16, 
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ome of the many millions 
of people who are, or would like 
to be, sunning themselves on 
ocean and lake beaches will 
see the Metropolitan's story 
in the August magazines.* It 
tells of a man who found that 
“money slipped away like sand 


through my fingers until...” 


His friend who sold Life insur- 
ance showed him how those 
“grains of sand” could be 
cemented with wisdom and 
forethought and become the 
foundation of family security 
through a sound Program of 


Life Insurance. 


*Business Week, Collier's, Cosmo- 
politan, Forbes, Nation's Business, 


Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker, Chairman of the Board 
Leroy A. Lincoln, President 


ONE MADISON AVE., NEW YORK, N. Y. 
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Cleveland Wins Life 
Insurance Week Award 


SPECIAL PRIZE TO DISTRICT 
Pittsburg, Kans., and Chicago Take 
Second and Third Honors; List of 
Other Winners 





For the second year in succession the 
Cleveland Association of Life Underwrit- 
ers has been awarded the cash prize of 
$100 offered by the executive committee 
of the Association of Life Agency Offi- 
cers for the most effective and construc- 
tive demonstration leading up to and 
during Life Insurance Week, it has been 
announced by George L. Hunt, chair- 
man. 

\ special prize of $50 was awarded 
by the committee to the District of Co- 
lumbia Association in recognition not 
only of its excellent local life insurance 
week program, but also for the most 
valuable contribution to the national 
campaign which resulted in the official 
co-operation of the United Sates De- 
partment of Commerce in fostering the 
official opening of Life Insurance Week 
from the nation’s capital. 

The other cash prizes offered by the 
committee were awarded to Pittsburg, 
Kan.; Chicago, San Francisco, Milwau- 
kee, Jacksonville, Fla.; Honolulu, Ha- 
waii; Memphis, Tenn.; New Haven, 
Conn., and Tacoma, Wash. 

Honorable mention goes to the fol- 
lowing associations: Indianapolis, Troy, 
N. Y.: St. Louis, Richmond, Birming- 
ham, Stockton, Cal.; Pittsburgh, Pa.; 
Wilkes-Barre, and Boston 

The committee reported that the ex- 
hibits of the various associations were 
outstandingly good and, in general, sur- 
passed the exhibits of previous years. 
In awarding the prizes special attention 
was given to the manner in which the 
National High School Letter Contest 
was planned and carried through, and 
special consideration was given those 
associations following the recommenda- 
tions of the national committee in either 
eliminating or completely surpassing em- 
phasis on organized sales drives. 





BOSTON HOUSEWARMING 
500 Insurance Men Attend Opening of 
Lincoln National’s New General 
Agency There 

On August 6 more than 500 insurance 
men, including home office executives, 
general agents, managers and fieldmen, 
attended the opening of the new Lincoln 
National Life Insurance Co. office in 
3oston, Mass. The new office is under 
General Agent Herbert W. Jackson, lo- 
cated at 100 Milk Street 

A feature of the opening included a 
special greeting for each guest from 
“Abraham Lincoln.” Lincoln was im- 
personated by F. E, Fennessey, Jr., who 
conducted each guest to an introduction 
to General Agent Jackson. 

It is Mr. Jackson’s plan to establish 
agencies and branches of the company 
in Massachusetts in the territory east 
of Worcester 

Preceding the general reception in the 
agency offices at 100 Milk Street, Gen- 
eral Agent Jackson was host at an in- 
formal luncheon at the Parker House 
in honor of Vice-President and Director 
of Agencies A. L. Dern and Medical 
Director W. E. Thornton, who attended 
from the Lincoln National Life home 
office in Fort Wayne. Manuel Camps, 
Jr., president of the Boston Life Under- 
writers Association; Lewis J. Gordon, 
resident of the Boston General Agents 
& Managers Association, and Fitzhugh 
Traylor, president of the Boston chapter 
f C.L.U. delivered brief talks 


MONARCH LIFE MEETINGS 
Top-notch producers of the Monarch 
Life of Springfield, Mass., will convene 
for the company’s annual convention in 
Detroit August 30 to September 1 and 
f this gathering a regional con- 
vention will be held in Chicago Septem- 












ITS NAME 
INDICATES 
ITS 

,RACTER 





PROGRESSIVE 











At varied periods throughout the year, 
dominant outdoor advertising posters bear- 
ing the Lincoln National Life name and 
agency name have 30-day showings in key 
cities of the U.S. This intensive localized 
advertising, pioneered nationally by this 
company, is correlated with a substantial 
schedule of space in the Saturday Evening 
Post. National advertising, newest of the 
modern life insurance sales helps, is a 
part of the Lincoln National Life man’s kit 
of tools. 
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The 


LINCOLN NATIONAL 


LIFE INSURANCE COMPANY 


Fort Wayne, Indiana 








Group Chairman at L. A. 4 
Meeting, Old Point Comfo,; 


Calendars as an advertising medi 
for life insurance companies are an aR 
tablished custom and in volume jg op, 
of the important items in a life insurane, 
company’s advertising schedule. A reat 
deal of thought and ingenuity goes jn 
their making. Because of their import 
ance calendars are always given atte. 
tion at the meetings of insurance adyer. 
tising managers. 

Chairman of the discussion LroUp on 
calendars at the Life Advertisers Acc 
ciation convention at Old Point Comfoy 
September 20-22, will be C. Sumne 
Davis, editor of publications, Provyiden 
Mutual Life. Mr. Davis announces thy 
he has secured as speakers for this grpy 
Colin Simkin of the Travelers advertisin, 
department who was largely responsih 
for the Currier & Ives calendar brong}; 
out by that company which set a hip 
standard in calendars; George A, Ads 
manager of agencies, Girard Life, yw 
has worked out successfully a speci: 
plan built around calendars; and Nely 
\. White, advertising manager, Pro 
dent Mutual, who will show how th 
company tied up a blotter campaign wit} 
its new calendar making a constant dir 
mail piece throughout the year. 

Mr. Davis was graduated in 1928 fro) 
the Wharton School of Finance ap 
Commerce at University of Pennsylvanj 
later entering the service of the Pro 
dent to assist in the preparation of leaj 
lets. Less than one year later, he too 
the responsibility for the leaflet wor 
and shortly thereafter was made assist 
ant to the editor of “Provident Note: 
and “The Score Board.” 

\ short time later, he became t 
editor of “The Policy Owner,” polic 
holder’s magazine, and in May, 1935, ed 
tor of “Provident Notes” and “The Scor 
Board.” In January, 1936, he received th 
title of editor of publications. 

Mr. Davis has been a member of th 
executive committee of the L.A.A. f 
1936 and 1937, and is a recent graduat 
of one of the Life Insurance Sales R 
search Bureau’s agency building school 





PITTSBURGHERS MAKE MERRY 





Supervisors’ Club Menten Decide The 
Are Painfully Overworked and 
Seek Relaxation in Golf 


In place of the regular business meet: 
ing in July sixteen badly overwork 
members of the Pittsburgh Supervisor 
Club declared a half holiday and hi 
themselves to the Wildwood County 
Club for an afternoon of golf, swimming 
and tennis. Through a partial subsid 
from the club" treasury, much _ vaunte 
preachings on the value and importane 
of accumulation and reserves were com 
pletely disrupted. 

Prizes for the afternoon’s efforts wet 
to Messrs, D. H. McGee and Bet 
Mansmann of the Reliance Life, fir’ 
and second winners respectively in th 
70-80 Kickers’ Handicap. Cam Coulso 
of the Connecticut Mutual drew g 
balls as the reward for low gross scot 
while Elmer Gettys of the Bankers | 
Iowa was awarded a very appropriat 
gift for chalking up more than enous! 
strokes in the first nine holes to cart 
the average golfer through the ft 
eighteen. (Elmer, incidentally, has sint 
sought consolation by taking unto him 
self a wife). Ted Aiken, executive st 
retary of the Pittsburgh Life Under 
writers’ Association, received a smokin 








Dlovec 
set as a door prize. ag ] 
Following an excellent dinner in th will pole 
club house, bridge and poker complete or 
the evening. No serious casualties wet — 
reported, and the occasion was pt ‘a 
nounced so successful that a repe 
performance has been arranged at t Thurs 
same club September 21. \ discus 
ee Vvork ay 
J. W. EDGERTON ANNIVERSARY Fo “Off 
James W. Edgerton, a member of th p Peaker 
Bert H. Stowell agency and a form'® Rg 
president of the Life Underwriters 4°f “ : 
sociation of Trenton, has rounded _ 
thirty-five years with the Provident Me futual 


ual, 
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Management Ass’n Puts 
Field Topics on Agenda 
FOR CONFERENCE IN CHICAGO 
Many Speakers and Committee Reports 


Listed on Program; Industrial 
Seminar Also Included 





Two new features will be included in 
the annual conference of the Life Office 
Management Association when it meets 
at Chicago next month, it was announced 
this week by Frank L. Rowland, execu- 
tive secretary of L. O. M. A. The In- 
dustrial Seminar, scheduled for Septem- 
ber 29, will be one of the first attempts 


Panel Discussion Topics 

The panel discussion on “Policy- 
holders Service from the Field and 
Home Office Viewpoint,” a new fea- 
ture added to the Life Office Man- 
agement Association conference pro- 
gram for next month, will cover these 
subjects among others: 

1. What do agents expect from 
the home office in order that they 
may more effectively perform their 
function concerning the policyholder ? 
(a) Conservation; (b) Selling Aids. 

2 Agents’ commission accounting 
practice. 

3. Position of the home office and 
agent relative to optional settlements. 

4. Adequacy of the rate-book from 
the agent’s point of view. 

5. What company office practices 
is the agent called upon to defend to 
policyholders ? 

6, Ways and means of speeding up 
the issuance of policies. 

7. Effects of home office and agent’s 
errors upon policy deliveries. 





to consider in conference form the many 
fice administrative and procedure prob- 
lems having to do with Industrial busi- 
ness. A joint panel discussion of 
L. O. M. A, and Sales Research Bu- 
reau members will give both field repre- 
sentatives and home office people an op- 
portunity to discuss problems and ex- 
change views pertaining to the field. The 
personnel of the panel will consist of 
three representatives of the field, gen- 
eral agents or field supervisors, and 
three home officers whose duties involve 
feld contacts. Ralph W. Beeson, 
retary, Liberty National Life, will be 
hairman of the Industrial Seminar and 
Lewis B. Hendershot, manager of agen- 


$ec¢c- 


cies, Berkshire Life, heads the panel 
group, 
The complete program for the 1937 


annual conference to be held at the 
Edgewater Beach Hotel, Chicago, from 
Sepiember 29 to October 2 was an- 
nounced this week. General chairman of 
the meeting is Shepard E. Barry, comp- 
troller, Northwestern Mutual = Life 
Among the session chairmen are Ken- 
neth Mullins, Washing on National Life; 
R. C. Neuendorffer, Guardian Life, and 
D. Cavanaugh, Federal Life. 

Gordon A. Hardwick, vice-president 
and comptroller, Penn Mutual, who is 
president of L. O. M. A. will address 
the opening session on September 30. M. 
Cleary, president, Northwestern Mu- 
lal, will also speak at that 
taking as his subject, “Management Re- 
‘ponsibility to Policyholders and Em- 
ployes, _ He will be followed by Henry 
\bels, vice-president, Franklin Life, who 
wil present the essenti:] features and 


Mphance procedure under the Illinois 
ode 


session, 


Others on Program 


Thursdty afternoon will be devoted to 


' liscussion of statistical and tabulating 
vork and the report of the committee 
c Office Machinery and Equipment.” 
Speakers at that session will be these: 
oe Equitable Society; George <A. 
M a Connecticut Floyd Zukswert, 
utual Benefit; Lester H. Van Ness, Acacia 
i Dwight N. Clark, Phoenix Mutual ; 
ymond N State Mutual; Oliver D, 


Devries, 


General; 


Hayes, 


Seeley, Metropolitan Life; Logan J. Massee, 


Massachusetts Mutual. 


On October 1 subjects which have to 
do with company-employe relations will 
be presented and in the afternoon the 
committee on “Home Office Depart- 
mental and Functional Costs” will pre- 
sent a detailed report, each member of 
the committee participating, Speakers are 
these: 

Henry E. Niles, consultant; Dr. W. J. 
McConnell, Metropolitan Life; S. E. Mooers, 


Acacia Mutual; Dr. Marion A. Bills, Aetna 
Life; L. R. Menagh, Jr., Prudential; R. E. 
Heitmuller, Acacia Mutual; H. T. Fielding, 


Equitable Society; M. H. LeVita, Fidelity Mu 
tual; R. R. Benjamin, Metropolitan; W. D. 
Holt, Provident Mutual; A. M. Campbell, Sun 
Life Assurance; W. C. Life. 

In view of recent trends unusual in- 
terest will probably attach to the paper 
on “Home Office Routine for Handling 
Optional Settlements and Special Op- 
tional Agreements.” The subject will 
be presented by Lewis O. Kinne, assist- 
ant secretary, Aetna Life, and Paul Law- 
rence, supplemental agreement division, 
Mutual Benefit. 


Panel Discussion on October 2 


Damuth, Home 


_Dr, Alfred Manes, formerly of Ber- 
lin and more recently professor of in- 
surance at Indiana University, will give 
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PHILADELPHIA LIFE 








WE DO NOT COMPETE 


with our own General Agents— 


We have some open territory in western Pennsylvania, Northern 
New Jersey, Virginia, Indiana, and other points. 

For men of General Agency calibre we have a worth while 
General Agent's Contract. 


INSURANCE COMPANY 
Philadelphia, Pennsylvania 








some observations on American life in- 
surance from an international viewpoint 
at the opening session October 2. His 
address will be followed by the panel 
discussion on “Policyholders Service from 
the Field and Home Office Viewpoint.” 

As has been the custom in the past, 
the L. O, M. A. Institute educational 
seminar will be held on September 29, 
the day before the opening of the main 
conference. H. E. St. Clair, associate 
secretary, L. O. M. A., will preside over 
the meeting at which committee reports 
will be heard. President Hardwick will 
present Fellowship diplomas. 





R. G. ENGELSMAN’S FATHER DIES 


Monroe Engelsman, father of Ralph G. 
Engelsman, general agent, Penn Mutual 
Life, New York, died on Monday. At 
one time he was prominent in the jew- 
elry business of New York City. 


AUSTIN BROCKENBROUGH DEAD 

Austin Brockenbrough, a former ser- 
vice representative for the Richmond, 
Va., agency, Mutual Life of New York, 
died at his home in that city last week. 
He was 74. He had been inactive for 
several years because of failing health. 














all over the United States. 


and predict its future. 
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He fought as hard 


Send for the booklet, “The National 
Story,” and for the company’s detailed financial state- 
ment if you would study the history of this company 


NATIONAL 


All Doctors Are Now for 
Life Insurance, Arent They? 


HIS Vermont company, having the distinction of being the first insurance company of any kind to call 

itself “National,” also has the distinction of being one of the first life companies to be promoted by a physician. 
Back in 1850 when Dr. Julius Y. Dewey visited some of his patients among the Vermont hills on horseback, 
many doctors didn’t know about life insurance or be- 
lieve much in it if they did. But Dr. Dewey believed so 
in it that he became the National Life’s first 
salesman, its first medical examiner, and virtually he 
was the founder of the company. 
as any physician to save the lives of his patients but, 
knowing he would sometimes fail, he preached to 
them the new gospel of life insurance with the result 
that eighty-seven years later the little company he 
helped to found has truly become national, has an 
enviable record for financial strength and has paid 
over $300,000,000 to policyholders and beneficiaries 
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Lester E. Wurfel Dead; 
Mortgage Loan Official 


VICE - PRES. OF PRUDENTIAL 
Started as Reporter and Public Official; 
First Job With Company Clerical; 
Admitted to Bar 

Lester E. Wurfel, vice-president of the 
Prudential, died on August 17 at the 
Whitefield Hospital, Whitefield, N. H., 
death being due to a pulmonary condi- 
tion. As vice-president of the Pruden- 
tial’s mortgage loan department he had 
taken an outstanding part in the de- 
velopment of its activities, but the illness 
which finally resulted in his death had 
kept him on the inactive list for six 
months. His business career was marked 
by a steady rise to executive authority 
since his employment as a clerk at the 
home office on November 22, 1906 
Once Prosecutor of Pleas of Union Co. 

Mr. Wurfel was born on May 8, 1885, 
in Elizabeth, N. J., and was educated in 
the public schools of that city. After 
a short try at the newspaper profession 
as a cub reporter on the Elizabeth Daily 
Journal, he decided to study law and 
was given a clerkship in the offices of 
Nicholas C. J, English, then prosecutor 
of the pleas in Union County. However, 
when his employer was stricken ill he 
turned to the Prudential. 

It was on November 22, 1906, that 
young Wurfel was appointed a clerk by 
the company he was destined to serve 
so many years, and for five years h¢ 
was assigned to actuarial and mathemat- 
ical work, this at his own request. 

On March 6, 1911, or just about the 
time business insurance was becoming 
popular, Mr. Wurfel was transferred to 


the Ordinary policy department. From 
1911 to 1916 he worked on business in- 
surance forms until he became an au- 
thority on this form of coverage, yet he 


found time during this period to study 
law at night, and he was admitted to 
the bar in December of 1914 

When it became known to his supe- 
that he had qualified for the law, 
he was transferred to the legal depart- 
ment, where he served under Edward D 
Duffield, now president of the company 
who then was general counsel. with 
\lfred Hurrell second in command. His 
life was a busy one, trying cases in the 
field, drawing briefs and handling other 
forms of litigation 

In Mortgage Loan Department Since 

Its Organization 

It was in 1924 that the mortgage loan 
department was reorganized by the com- 
pany, and an arrangement was made for 


nors 


Mr. Wurfel to “lend” his services to 
that department for one vear. He be- 
came so engrossed with his new duties, 


however, that he remained in the mort- 
gaze loan department. He was a su- 
pervisor in 1924 and in 1926 he was pro- 
moted to be assistant secretary. In 1934 
he was elevated to the position of sec- 
ond vice-president and in October of 
1935 he became vice-president, 

Life insurance men throughout the 
country were numbered among the 
friends of this Prudential executive, He 
was an accomplished speaker of ready 
wit, an indefatigable worker and an ex- 
ecutive of discernment and sound judg- 
ment. He lived in Glen Ridge, N. J. 





MONTANA LIFE MEETING 





Company Holds Annual Convention At 
Oregon Resort; A. R. Wager New 
Club President 
The Montana Life held its annual 
agency convention recently at Gearhart- 
by-the-Sea, famous Oregon resort. R.' B. 
Richardson, executive vice-president of 
the company, presided over the meetings, 
Other officials present were A. B. Cun- 
ningham, vice-president and treasurer: 
Lee Cannon, agency vice-president; C 

D. Greenfield and W. S. Stany 

The Sam H. Cox agency of Portland 
was presented with a plaque denoting 
them as the leading agency for May. A 
R. Wager was named president of the 
1937 club, having the largest net paid 
-produetion for the year. 


PHILADELPHIA LIFE CRUISE 


More agents than ever before in its 


history have qualified for this year’s 
Plico Convention of the Philadelphia 
Life. When the convention sails from 
New York on August 28 on the So 
Lafayette for Quebec, some 91 agents 
and their wives will be in the group. 
The convention will spend four days at 
sea, three days at the Chateau Fron- 
tenac in Quebec, and will return by 
train to New York 


J. S. BRAUNIG JOINS DINGLE 
J. S. Braunig, who has been general 
agent at St. Louis for the Lincoln Na- 
tional Life since 1932, has gone to Chi- 
become assistant general agent 
under John H. Dingle, one of the gen 
eral agents in that city for the Massa- 
chusetts Mutual Life. His successor for 
the Lincoln National has not been an- 
nounced. 
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5-way Policy 
insuring against Sick- 
ness, Accident, Acciden- 
tal Loss of Limbs or Sight, 
Old Age and Death, 
(with Four out of Five 
Payments going to 
LIVING policyholders), 
offers the complete cov- 
erage that people are 
buying and that agents 
are selling. Send for 
“PROOF”... our latest 
5-way circular. 
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Ploeser-Moseley-Watts, Inc. 
Enter St. Louis Life Field 


Ploeser- Moseley-Watts, Inc., have been 
appointed general agents for the Conti- 
nental Assurance in St. Louis. This is 
one of the most progressive general 
lines organizations in its territory, and 
this appointment marks its active en- 
trance into life insurance. The firm has 
grown up around four outstanding in- 
surance men, Walter C. Ploeser, Rea B. 
Moseley, Frank O. Watts, Jr., and Stan- 
ley A. Morgan. The new life depart- 
ment will be under the management of 
Fred Dieterle, a man of twenty years’ 
life insurance experience. 


PHIL O. WORKS OUTING 
Philip O. Works agency, 





The Penn 


Mutual, St. Louis, will hold an agency 
convention October 1 and 2, 
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Policyholders’ Meeting to 


Precede Denver Conventio, 

Merle Thorpe, nationally — famp, 
speaker and writer and editor of y,. 
tion’s Business, will address a giant wl. 
icyholders’ meeting at the Denver \jy, 
nicipal Auditorium on August 24 4, 
evening before the opening of the For. 
eighth Annual Convention of the \). 
tional Association of Life Underwrite, 
The meeting is under the sponsorshj 
of the Colorado Association, and js er. 
pected to be one of the largest public 
gatherings ever held in Denver, ; 

The gathering, which adds the fing 
touch to a convention week alread 
crammed full of outstanding activities 
will hear only one address, that of \,, 
Thorpe. Isadore Samuels, general agen; 
for the New England Mutual in De. 
ver and general convention chairma 
will introduce the speaker. W, 4 
Scroggs, state manager for the Banker: 
Life of Iowa in Denver, is in charge o 
arrangements. 





COLONIAL LIFE CONVENTION 





Affair at Atlantic City Next Month Wil 
Start the Celebration of Com. 
pany’s Fortieth Year 

In anticipation of the celebration 
its fortieth anniversary, which will «. 
cur next year, the coming Colonial Lif 
convention at Atla@ntic City, September 
16 and 17, will differ from those which 
have been held in the past. While th 
full program has not yet been announced 
it is the purpose of the home offc 
to make it an outstanding occasion i 
the company’s history. 

The Colonial was organized in Ii 
and began business in January, 1898 Th 
company is enjoying one of its best year 
and promises to close with a good re. 
ord in both Ordinary and Industrial 
partments. 

The field force is showing a keen i 
terest in this coming event and is ¢ 
operating enthusiastically in the plax 
for making it a success. The preside: 
of the company, Judge Ernest J. Hey 
penheimer, will open the convention ar 
many of the officers will be present a 
the few business sessions on the pr 
yram. 





SOLOMON HUBER MAKES CHANCE 

Solomon Huber, assistant district man. 
ager, John Hancock, at Jamaica, N. Y 
resigned his position on August If! 
represent the Continental Casualty i 
Long Island territory. At the same tim 
he will continue his life insurance bus 
ness as a special agent for the Mutw 
Benefit. Mr. Huber is the author of th 
column entitled “The Man on the Debit 
which has been appearing in the month! 
Bulletin of the Life Underwriters Ass 
ciation of New York City. 

RELIANCE GAIN OF 25.7% 

The July report of the Reliance Li 
Insurance Co. of Pittsburgh shows $: 
495,507 of new life insurance placed ! 
force for the month, an_ increase 
25.7% compared with July, 1936, In th 
seven months of this year, this compat 
has placed in force $32,789,914 of ne 
life insurance, a gain of 40.7% over! 
corresponding period of last year. Ne 
accident and health insurance also show 
a substantial increase. 


MRS, SUSIE MALONEY, 92, DIES 

Mrs. Susie Maloney, wife of the tout 
der of the Philadelphia Life and mothe 
of Clifton and Jackson Maloney, prs 
dent and vice-president, respectively, 
the company, died of a heart attack # 
her home in St. David’s, Pa., last wee 
Mrs. Maloney had celebrated her ninel!: 
second birthday last month. In additio 
to her two sons she is survived by fo" 
grandchildren. 


TAKES RADIO PUBLICITY J08 

J. Soulard Johnson, who for the pa 
two years has been an assistant 1 th 
publicity department of the Genel 
American Life, St. Louis, under Dougl 
Murphey, has resigned to accept 4p! 
licity job with KMOX, local radio 
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George H. Chace, second vice-president 
of the Prudential, is in Overland Hospi- 
al, Summit, N. J., where he was taken 
after an automobile accident on Pomp- 
ton Turnpike, Cedar Grove, N. J. 

Mr. Chace was driving home from 
Goshen, N. Y., when his car drove into 
a pile of stone which had been care- 
iessly left in the fourth lane of the 
road, It was 8.30 o'clock at night and 
jark. Mr, Chace’s kneecap was frac- 
tured and his forehead cut. 


Two insurance companies which have 
already signed contracts for space at the 
New York World’s Fair are the Metro- 
yolitan Life and the Aetna Life Affili- 
ated Companies, 

The Aetna Life Affiliated Companies 
exhibit will cover life, casualty, surety, 
fre and marine departments. It will be 
located in the Business Administration 
Building and will have an entrance on 
the main plaza of the Exposition and 
but a step from the $1,700,000 perisphere 
and trylon which marks the “Theme Cen- 
ter” of the Exposition. While the Aetna 
Highway Safety Demonstrations, includ- 
ing the Aetna Reactometer, have been 
exnibited in practically every large fair 
and exposition held during recent years, 
including the International Exposition 
now being held in Paris, this will be the 
first exhibit which will present to the 
public the more than ninety forms of pro- 
tection written by Aetna Life Affiliated 
Companies. 

The Metropolitan’s space is for 4,000 
square feet in the Business Administra- 
tion Building, The Metropolitan exhibit 
will be designed to show the many activi- 
ties of a life insurance company and 
the various functions of such a company 
in making available to the American 
people means of establishing programs 
for security for themselves and their fam- 
ilies, It is expected that the exhibit will give 
a picture of the company in its various 
stages Of progress through recent dec- 
ades and will include an analysis of 
the composition of the various groups 
among its large body of policyholders. 
It will illustrate not only insurance ser- 
vice, along with the part which it plays 
in the development of the country 
through its investments, but will also in- 
tude a description of activities of the 
company during the last twenty-five 
years in the interest of the health of 
its policyholders, 

Several other companies have been 
meeting in New York City to discuss 
the question of having exhibits at the 
New York World’s Fair. 





Herbert N. Hamilton, formerly man- 
ager of the Philadelphia branch of the 
Union Central, who died on July 27 at 
the age of 43 was, in spite of his youth, 
4 pioneer in the field of education for 
home office employes. The Life Office 
Management Association Institute re- 
mains as a monument to his organizing 
talents and untiring efforts applied to 
an avocation. The thousands of home 
office student employes who have and 
are gaining a broader concept of the life 
msurance business paid tribute to him 
through L.O.M.A, executive secretary, 
Frank L. Rowland, who attended his 
‘uneral in Cincinnati on July 30, 

or many years while a home office 
lepartment head Mr. Hamilton organized 
and conducted educational courses for 
the office employes of the Union Cen- 
tral. When the Life Office Management 
Association decided to develop an edu- 
‘ational program for the employes of its 
member companies in 1930 Mr. Hamilton 
pr made chairman of the educational 
—. For two years working five 
= ~ a week he launched the program, 
_ ning up the syllabus, preparing and 
a several hundred examination pa- 
h 8s. In his enthusiasm for this work 
€ drafted his capable wife, Mrs. Betty 


Hamilton, and one of his office assist- 
ants, Mrs. Thelma Walton. 

By 1933 more than 2,000 students had 
been enrolled and the work was taken 
over by the permanent Association staff. 

Mr, Hamilton has made many original 
contributions to home and branch office 
management. His passing is a loss to 
the life insurance business as well as to 
his family and host of friends. 





Arthur E, Bagley, director of the Bu- 
reau of Physical Education, welfare di- 


vision, Metropolitan Life, for the past 
two years has been engaged in_ public 
speaking throughout the country and 


Canada. He has addressed over 600 
different groups in twenty-seven states 
and Canada in this time, besides meet- 
ing in conference and interview with 
many leaders in recreation and physical 
education, 

His addresses emphasize the value and 
importance of daily health exercise and 
recreation toward a healthier and hap- 
pier life. 

“Keeping Fit Through Play and Exer- 
cise” is the title of his address given 
before hundreds of service clubs, Rotary, 
Kiwanis, Lions, Civitans and others 

Before many local groups of recrea- 
tional leaders and physical educators he 
has spoken on “Selling Recreation and 
Health to the Community.” 

College and high schools and many 
other educational groups have heard him 
in school assemblies speak on “Playing 
the Game for Dear Life.” 

Before many underwriters and insur- 
ance salesmen groups he has appeared, 
giving his talk, “Making, Not Getting, the 
3reaks.” 

In conference with community leaders, 
city officials, leaders in recreation and 
physical education, Mr. Bagley has stressed 
the need for increased facilities and add- 
ed personnel of trained men and women 

Besides the above; he has addressed 
thirty-five radio audiences on the topic 
“Common Sense in Exercise.” 

Mr. Bagley’s program is a part of the 
great Metropolitan effort to point indi- 
viduals to the value of daily personal 
health activities. 

Undoubtedly this form of health pro- 
motion is most effective. The speaker, 
an experienced and trained man in his 
profession, a living example of this phil- 
osophy of health, has been able in twen- 
ty-four months to mect his listeners, 
thousands of them, face to face with his 
message. 

Further, local papers carry on with ap- 
propriate publicity, following the talks- 
in some instances editorially referring to 
the virile health message presented by 
Mr. Bagley. 

Uncle Francis 


DOHERTY IN EASTERN OREGON 

W. A. Doherty, veteran salesman of the 
Portland agency of the Bankers Life of 
Iowa, has been named Eastern Oregon 
Supervisor of the Oregon agency of the 
company and has already assumed his 
new duties. 





JOINS VOGEL AGENCY, NEWARK 

La Rue Smith, in life insurance for 
ten years and formerly with Johnson & 
Collins, has joined the William S. Vo- 
gel agency, Columbian National Life, 
Newark, as agency supervisor and per- 
sonal producer for Bergen County, N. ] 


CHICAGO BOOSTS CONVENTION 
The Chicago Association of Life Un- 
derwriters sent out a letter to all inem- 
bers recently urging their attendance 
at the National Association Convention 
at Denver and giving instructions and 
information relative to transportation 
and rates from Chicago. Chairman ot 
the Chicago committee on attendance is 
Rockwood S. Edwards. Others on the 
committee are R. J. Rosenberg, Jr., Her- 
bert A. Sloan and Percy A, Trezise. 
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Important to every life insurance sales- 
man is the problem of building prestige. 
With this in mind, The Connecticut Mutual 
has created a series of monthly mailing 
pieces designed to build up the agent, the 
Company, and the institution of life insur- 


ance, 


For “The Dependables,” that group of 
Connecticut Mutual representatives who 
have achieved the financial objectives which 
they have set for themselves, the Company 
will mail these prestige builders to a selected 
list of their prospects, clients and centers 


of influence. 


SI } 7¢ 





Connecticut MUTUAL LIFE 


INSURANCE COMPANY + HARTFORD 
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NEW IDEA FOR USED CAR 
INSURANCE 

New ideas in insurance are constantly 

making their Latest is a 

Lloyd’s propostion in automobile insur- 


appearance. 


ance which has been made public by 
the American consul in London. It has 
to do with accelerating the sale of used 
motor Cars, 

Under the plan, used cars are exam- 


ined by a consulting motor engineer ap- 
pointed by Lloyd’s, If the car passes the 
required examination the dealer in pos- 
session of the vehicle is given a certifi- 
cate which entitles him to insure the car 
against electrical and mechanical defects 
and to offer such insurance to prospec- 
tive purchasers, 

The policy covers the entire cost of 
repairing any mechanical defect occur- 
ring within six months of the purchase 
of the used car, except minor repairs not 
in excess of $12.50 

The policy not only includes the cost 
of any new part and the installation 
thereof, but also covers the cost of trans- 
porting passengers in the disabled car to 
the nearest railroad station for return 
home and the towing of the car to the 
nearest repair station. 

It costs $3.75 to make inspection on 
which the issuance of insurance is based 
and the certificates issued to dealers are 
valid for a period of three months to 
permit the dealer sufficient time to dis- 
pose of the car against which the cer- 


tificate has been issued. 








LEGISLATIVE HOPPER 


people have any concep- 


THE 
Only a few 
tion of the tremendous number of meas- 
introduced in the 
various states, and why there should be 


ures legislatures of 
such a demand for legislation is difficult 
to comprehend, 

The statement was recently made by 
Commissioner Hunt of Pennsylvania that 


there were about 3,000 bills offered for 
consideration of the legislature of his 
state alone at one session in Harris- 
burg. * 

“Some of them were so lengthy that 
one bill would have made a good sized 


said. “They covered 


high- 
and 


volume itself,” he 
all sorts of subjects: 
banking, 
mining among them.” 

In the opinion of Mr. Hunt one per- 
son, giving all his the task 
could scarcely hope to read all the bills 
through in the course of the months 
devoted to the session. Still less could 
such a person .undertake to familiarize 


insurance, 


ways, labor, education 


time to 


the post office of New York City under the 


himself with all the multitude of ques- 
“There 
hundreds of these bills which had to be 
considered and studied from all sorts of 

We should not be too impa- 
therefore, with legislative bodies 
because of their apparent lack of effi- 


tions involved were issues in 


angles. 
tient, 
ciency. It is perhaps more surprising, 
all factors considered, that they accom- 
plish as much as they do,” he commented. 
Commisisoner Hunt did not discuss 
the of the New York leg- 
islature, but if he had placed it under 
review he would have been greatly sur- 
prised at the number of bills which were 
introduced affecting insurance. The num- 


last session 


ber of and variety of these bills proved 
to those keeping track of in- 
legislation in this state, Un- 
doubtedly, the for introducing 
some of them was under suspicion. The 
not 


a surpris¢ 
surance 
motive 
their introduction was 
a desire for the public welfare. 


reason for 
ilways 

Sir Frederick Crombie Gardiner, one 
of the leading West of Scotland indus- 
trialists and for many years a member 
of Lloyd’s and chairman of Lloyd’s Glas- 
gow committee, died at his home, Bal- 
fron, Scotland, at age of 83. At the be- 
ginning of the war he was vice-president 
of the Chamber of Shipping and during 
hostilities a member of the advisory com- 
mittee of the Admiralty’s Transport De- 
partment. He was also a member of the 
foodstuffs requisitioning committee. An 
LL.D. of Glasgow University, Sir Fred- 
erick last year made a gift of $50,000 
to the university towards the erection 
of a medical institute. Previously he and 
his brother, the late W. G. Gardiner, 
gave $300,000 to the university for the 
endowment of professorships in bacteri- 
ology, organic chemistry and physiologi- 
cal chemistry. Sir Frederick, with his 
brother, founded the firm of James Gar- 
diner & Co., shipowners and ship brokers. 

* * * 

Elsa Maxwell, New York and Paris, 
who arranges the most novel social par- 
ties in those cities, and is sometimes 
called queen of the cafe society set, as 
at her parties society and Bohemia, the 
stage and opera mix, is the daughter of 
a Sausalito, Cal., insurance man and was 
brought up in California. She became 
an actress following the San Francisco 
earthquake ; toured the world as a vaude- 
performer; and then embarked in 
an active career of war work, running 
benefits, attending recruiting rallies, sing- 
ing songs. She became the personal 
friend of Mrs. O. H. P. Belmont in the 
thick of the early suffrage fight, and then 
became a professional organizer of par- 
ties, starting when she helped organize 
the Joffre benefit at the Metropolitan 
Opera. 

“a 

Arthur Coburn, president Southwest- 
ern Life Insurance Co., Dallas, Tex., is 
in Scotland, He will return to Dallas 
about September 15. 
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ABRAHAM KAPLAN 


Abraham Kaplan, member of the well 
known insurance law firm of Powers, 
Kaplan & Berger, 90 John Street, New 
York City, and for years a leading mem- 
ber of Tammany Hall, has consented to 
become campaign manager for Jeremiah 
T. Mahoney in his fight for the Demo- 
cratic nomination for mayor of New York 
City. This appointment came as a sur- 
prise as Tammany is backing Senator 


Royal S. Copeland for the mayoralty. 
Four years ago Mr. Kaplan managed 
former Mayor John P. O’Brien’s cam- 
paign for re-election. He is president 


of the regular Democratic organization 
in the Ninth Assembly District and so 
was expected to be in the Copeland 
camp, Mr. Kaplan says that New York 
is definitely a New Deal city and that 
he is supporting Mr. Mahoney because 
the latter supports the national admin- 
istration. A former New York State 
Senator and a former president of the 
Municipal Civil Service Commission, Mr, 
Kaplan has played a prominent role in 
the political field for a score of years. 
* * * 


Frederick H. Kreismann, who is presi- 
dent of the St. Louis Mutual Life and 
head of a general insurance agency that 
bears his name, was presented with an 
oil painting of himself at a birthday tes- 
timonial dinner August 6 at the Forest 
Park Hotel, St. Louis. The presenta- 
tion was by the board of directors of the 
life insurance company which he _ had 
headed since 1918. The portrait, painted 
by Albert Meyer, well known local art- 
ist, was unveiled by Mrs. William Field, 
Ir.. one of Mr. Kreismann’s twin daugh- 
ters. 

* * * 


William Price, Los Angeles branch 
inanager of the General Accident, and 
Mrs. Price, with their son and daughter, 
have arrived in Europe, making the trip 
on the Normandie. They will tour Eng- 
land and Scotland by motor car, and 
will also visit the head offices of the 
company. 

* * * 

W. Owen Wilson of Richmond, Va., 
president of the National Association of 
Insurance Agents, and Kenneth Bair of 
Greensburg, Pa., a past president, were 
in Washington last week conferring with 
government officials as to insurance re- 
quirements for coverage on Resettlement 
Administration and Rural Electrification 
Administration projects with a view of 
getting stock interests in on the deals. 
Upon his return to Richmond Mr. Wil- 
son said that he preferred not disclosing 
for the time being the result of the con- 
ference. The business so far allotted 
has gone to mutuals. 


JOHN M. THOMAS 


John M, Thomas, president of the Na- 
tional Union, will return on September 
2 on the Bremen from a trip in Europe 
This is his first trip abroad, With hin 
is his son, John M. Thomas, Jr. 


* * * 


Robert W. Daniel, candidate for lien. 
tenant-governor of Virginia in the stat 
Democratic primary, was formerly gen- 
eral agent for the Maryland Life at 
Richmond. , 


* + * 


Graham C. Wells, now with the United 
States Life and on its board of directors, 
will be one of the old-timers attending 
next week’s Denver convention of the 
National Association of Life Undervwrit- 
ers. A past president of the association, 
Mr. Wells went to his first convention 
in 1895 in Philadelphia, which gives hin 
the distinction of having attended these 
meetings over a longer period of tim 
than any other person who will be at 
Denver. 


a 


Ella Barnett Photo 
Mr. and Mrs. Julian Price 


Julian Price, president of the Jefferson 
Standard Life, and Mrs. Price arrived 
A_ picture 

Mary is 


in England a few days ago. 
taken the Queen 
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Say Departments Copied Confiden- 
tial Information 

proceedings of its 

National As- 


Commissioners 


In the volume of the | 
last. two conventions the 
sociation of Insurance 
prints some interesting correspondence 
which the Cotton Fire & Marine Under- 
writers, Edwin G, Seibels, manager, had 
vith Commissioner Sam B. King of 
Carolina with reference to Merkle 

Martin, John Street ——— and 
examiners for State Insurance Depart- 
ments. One document is a nou made 
to Mr. Seibels with regard to the work 
f the examiners whom Merkle & Mar- 
tin placed in the Cotton Fire & Marine 

Underwriters office. 

According to this report two of these 
examiners commenced work on October 
2 and were joined by two others on No- 
vember 18, making a force of four who 
were there for two ‘aah, The report 
showed resentment because $25 a day 
was charged by examiners, work, which 
the report says, could have been copied 
by clerks of the company for $3 a day. 

Complaint was also made to Mr. 
Seibels that the examiners took off the 
statistical books in their own hand writ- 
ing name of every account and the pre- 
mum produced. The report to Mr. 
Seibels ee said in part: 

‘The copying of the details of this 
york to our minds suggests the serious 
question as to the right of any commis- 
sioner, or group of commissioners, to 
have in their possession names of our 
accounts and what they produce, which 
information has always been carefully 
guarded from a competitive standpoint 
between the offices of the various rein- 
surers, and, certainly, we have no means 
ot knowing into whose hands this in- 
formation will fall, to say nothing of the 
exorbitant price which we are paying for 
the mere tr anscription of these records. 

“You will recall my discussing with 
you their contention of the necessity 
of examining the Commodity Credit Cor- 


S South ¢ 


poration bordereau declarations, which, 
through advice of our attorneys, was 
credited in the District of Columbia 
where the assured resides, and from 


which we receive all reports and remit- 
lances. The examiners’ position seems 
to be that this business should be allo- 
cated by states and each state receive 
ls proportion for taxation. Four of these 
‘xaminers have apparently been busy 
‘parating this business by states. We 
%€ no reason whatever for being sub- 
Ject to this expense until it has been 
established that we had improperly re- 
Ported this business for taxation in the 
istrict of Columbiz a, and that it should 
lave been otherwise reported, Not only 
are they separating these premiums by 
vs but they appear to be laboriously 
ecking each item of the borderea LUX, 
and making records of entries as small 
tgs and de All of this is merely pro- 
foal : le investigation without any 
= a for their contention as to the 
pes om of these premiums to states, 

apparently with no other purpose 

















at this time but to produce income for 
Merkle & Martin. 

“Yesterday Mr. Maloney, who seems 
to be the representative of Merkle & 
Martin in charge of the Columbia ex- 
amination, to our utter surprise ques- 
tioned whether or not the 744% discount 
off the printed tariff on export shipments 
was properly deductible from the 
rate shown in the printed tariff, and we 
understand he took the matter up with 
Merkle & Martin to have them submit 
their views. This deduction of 74% on 
the tariff was made as a simple method 
of reducing the tariff without going 
through a reprinting of most of the 
detailed figures set out herein, and it 
seems to us that any intelligent man 
would recognize that this was no part 
of the premium which should be re- 
turned for taxation; no part of it ever 
having been charged to, or collected 
from the assured.” 

* * x 
J. S. Keegan Coast Interview 

First prize for diplomacy goes to J. S 
Keegan of New York, Johnson & Hig- 
eins director, because of the interview 
he gave on the Pacific Coast to a re- 
porter for Underwriters Report. Here 
is what he said: 

“T am out here 
vacation of a 


YTOSS 


in your wonderful state 
month’s duration, 


on a 
and [I wish I could stay longer. It is 
my first visit for three years, but hope 


the next one will not be so far in the 
future.” 
If the San Francisco Chamber of Com- 


merce did not give him a dinner it 
should have done so. 
* * 


Revision of Bankruptcy Laws 


The House has passed a comprehen- 
sive revision of the Federal bankruptcy 
laws recommended by its Judiciary Com- 
mittee after long and careful considera- 
tion in committee. The bill is the first 
general overhauling of bankruptcy laws 
since 1898. It gives the Securities Com- 
mission authority to intervene in cor- 
porate reorganization proceedings in the 
interest of individual investors, and _ re- 
quires bankrup'cy courts to appoint in- 
dependent trustees in reorganization pro- 
ceedings involving liabilities of $250,000 
or more. Such trustees would take over 


and operate such concerns pending court 
approval of reorganization proposals. 
The bill is now pending before the Sen- 


ate Committee on Jud‘ciary. Its ultimate 
fate, this session, depends on adjourn- 
ment plans, 
* * 4 
German Subsidiaries of Foreign 


Companies 
Giood results in Germany are. being 
shown by the German. subsidiaries of 
British, Italian and other companies. The 


General Motors of the United States 
also has a subsidiary in Germany, the 
Opel Insurance Co., which shows an in- 


crease in premium income of more than 
50%, with higher profits, too. 
The Securitas of Bremen, picked up as 
1 bargain by the London Assurance not 


so long ago, shows substantial increases 


in all lines it writes and with profitable 
underwriting. 

The Deutscher Lloyd, subsidiary of the 
\ssicurazioni Generali of Trieste, larg- 
est Italian company, has increased its 
premium volume. 

Most of the German companies’ state- 
ments, now being received, indicate large 
increases in premium volume as well as 
fine underwriting results. An outstand- 
ing example is the Gerling fleet. Its 
fire company increased its premium in- 
come approximately 10% in 1936 as com- 
pared with 1935. As the loss ratio has 
been going down the improvement in 
results is significant, also illustrating im- 
provement of business conditions. High- 
est premium income of German compa- 
nies had been in 1931, but those figures 
have been exceeded by a considerable 
inargin for the current year. 

* 


25 Years a Reinsurance Man 

\. Rendtorff of London, head of the 
Sterling Offices, Ltd., reinsurance brok- 
ers, an outfit which with amalgamation, 
is 60 years old, is well known in this 
country, having made frequent visits to 
New York. He has been in the rein- 
surance business twenty-five years. He 
received his early training in Denmark, 
but was soon transferred to London and 
after having been advanced via_ the 
Central Insurance Co. he became 
ant foreign superintendent of the Legal 
Insurance Co. He left that company in 
1912 to start as a reinsurance manager 
and intermediary. 

The first firm of British reinsurance 
brokers was established by a Mr. Heck- 
sher and Thomas Pearson in London, un- 


assist- 


der the name of Hecksher & Pearson, 
which name was changed to A. F. 
Pearson & Co. In 1892 A. F. Pear- 


son, son of Thomas Pearson, joined the 


firm, and in 1897 the connection with the 
Hecksher family was severed, the two 
Pearsons, father and son, becoming the 


When Thomas Pearson 
Frederick Smith was ad- 

1918 the firm 
Sterling Offices, 
took over 
which had 
Rendtorff. 


sole partners. 
died in 1902 
mitted as partner. In 
was amalgamated with 
Ltd. Sterling Offices, Ltd., 
the reinsurance business of 
been established by A 

Krom being mainly engaged in busi- 
ness between English and Continental 
companies the Sterling Offices, Ltd., 
spread its interests all over the world. 


Still in active service with Sterling Of- 
fices, Ltd., is W. Rk. Beavis, who joined 
the Pearson firm as a junior clerk in 
188] 

Other directors are R. W. Reid, a 


Scottish solicitor who joined the firm in 
1917 and specializes in accident reinsur- 
ance; S. Bartlett, the secretary, who 
has been with the Sterling offices many 
vears; and A, I_ennox-Robertson, 
who after many years in the Far East 
as representative of a haniiae British 


office, joined the Sterling board in 1929 
to take charge of Far Eastern interests. 
Verner Williamson is foreign manager. 
He had experience in New York with 
his brother Paul Willemson, head of the 
New York offices. 
* a * 
Goat Saved Livestock Loss 
In the current issue of its house or- 


gan Cravens, Dargan & Co., Houston, 
Tex., print the picture of a goat which 
saved a livestock loss on a farm in La- 
donia, Tex. 


\ barn on the farm caught fire and 
the goat stood in front of the barn 
preventing mules and cows from dash- 
ing back into the burning barn after 


becoming panicstricken, 


The insurance outfit thought the ac- 
ton of the goat was worth printing its 
picture, 

* + * 


Insurance Office for Criminals Dis- 
covered in Warsaw 


One of the most amazing underworld 
organizations ever brought to light is an 
insurance office for criminals, which has 
recently been discovered in a flourishing 
condition in Warsaw, Poland. 

More than 3,000 members of the un- 


derworld were registered with the com- 
clients, 
four years. 


according to its 
‘satisfactorily” for 


pany which, 
worked 


F. Cwikler, manager and director of 
the company, has been arrested. His 
books showed that his clients paid in 
regular premiums for insurance against 
all kinds of risks connected with their 
calling. The highest premiums were paid 
by safe-breakers, the lowest by pick- 
pockets, 

In return, the company financed espe- 
cially difficult “jobs,” refunded court ex- 
penses and lawyers’ fees, and finally sup- 
plied food parcels to its imprisoned cli- 
ents. 

* * * 

Adjusting Northern Mexico Losses 

Recently enacted laws prohibit an 
American insurance adjuster from en- 
tering Mexico on business. Ryan & 
Younkin, Laredo, Tex.—a border town 

has made an arrangement to handle 
tourist losses in northern Mexico through 
a Mexican representative working direct- 

y from their office and under their su- 
pervision, 

Laredo is a port of entry to Mexico 
on the Pan American highway carrying 
some 20,000 visitors monthly to Mexico, 
and is the center of a large oil produc- 
ing area. Nearest points where other 
adjustment bureaus are maintained are 
San Antonio and Corpus Christi, each 
about 155 miles from Laredo, 

“i ioe 


Agency In One Family 75 Years 

The National Surety’s publication, 
“William Street,” has located a broker- 
age firm in New York City which has 
been under the continuous operation of 
one family for seventy-five years, This 
is Charles Henning & Co., which was 
founded in 1860 by F. E. Henning 


F. 2. Henning’s brother Charles suc- 
ceeded him in direction of the business 
and then the latter's son, Alfred C. Hen- 
ning, who is in control today. The first 
location was in Cedar Street; then 
Maiden Lane; then Cliff Street; next 
John Street, and present location is at 
71 Murray Street. 
* * * 
Practical Navigation 

Fifty years ago a booklet was _ pub- 

lished in England called “Wrinkles in 


Practical Navigation,” by Captain Lecky. 
Few technical books have enjoyed more 
popularity. The twenty-second edition 
of this book has just been published by 
George Philip & Son, Ltd., 32 Fleet 
Street, London. Although the fundamen- 
tal principles of navigation are about 
the same now as they were half a cen- 
tury ago, the standards from which pres- 
ent methods of navigation are observed 
have changed in some instances radically. 
In each of the editions prominent navi- 
gators in the Royal Navy have revised 
the book. In the 22nd edition revisions 
have been furnished by Captain G. P. 
Bowen. 
* * * 
Clever “Bouquet to Readers” 

Quick to take advantage of new trends 
in reading public’s taste, Time Magazine 
has launched a new type of good-will 
advertising. Contained in its August 2 
issue is a five page spread entitled “A 


Bouquet to the readers of Time” which 
has already attracted considerable at- 
tention in advertising circles. This is 


undoubtedly because of its friendly boost 
to advertisers in all fields—626 in all 
listed according to industry “whose esti- 
mate of Time-readers led them to place 
more pages of advertising in Time than 
in any other magazine for the first half 
of 1937,” 

Insurance compares favorably with 
other industries listed in Time’s five page 
spread, the following companies being 
mentioned: Aetna (Fire) Group, Amer- 
ican Mutual Liability, Equitable Life As- 
surance Society, John Hancock Mutual, 
Hartford Fire and Hartford Accident, 
Hartford Steam Boiler, Insurance Co 
of North America, Liberty Mutual, Lum- 
bermens Mutual Casualty, Maryland Cas- 
ualty, Metropolitan Life, Mill Owners 
Mutual Fire, National Board of Fire 
Underwriters, National Life of Vermont, 


New England Mutual Life, New York 
Life, Northwestern National Life, Phoe- 
nix Mutual Life, Prudential, Standard 


Union Central Life and United 
& G. 


Accident, 
States F, 
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FIRE 


Production Symposium 
Scheduled for Dallas 


H. C. CONICK ON THE PROGRAM 











Royal-Liverpool Executive to Be Fol- 
lowed by Ledbetter of Oklahoma 
and Ragland of Virginia 

“Insurance Merchandising” will be the 
topic which will occupy the entire morn- 
Thursday, October 7, at 





ing session of 
the forty-second annual meeting of the 
National Association in Dallas, Tex., Oc- 


tober 4, 5, 6 and 7. This symposium 
i production and service will be opened 
y H. C, Conick, assistant United States 
ta of the Royal-Liverpool groups. 
He will be followed by E Ledbetter 
of Oklahoma City, on “Survey Selling,” 
and Stuart Ragland of Richmond, Va., 
who will talk on “Selling Public Liabil- 
ity Insurance.” Another member of the 
National Association will discuss “Sell- 
ing Use and Occupancy Insurance.” Dis- 
cussion periods will follow each of these 


talks, and acting as commentator, W. 
Eugene Harrington of Atlanta will sum 
up the selling points presented, 

Mr. Conick, who is expected to be the 
only insurance company executive on 
the program, has specialized in sales- 


manship throughout his business career. 
He was the originator of the famous 
“flying circus” conducted by the com- 
panies he represents, when with a group 
of other officials of the companies, he 
conducted a series of salesmanship con- 
ferences with agents in all sections of 
the country. 

Born in Chicago and educated at Vil- 
lanova College, Pa., Mr. Conick entered 
insurance immediately upon finishing 
college, and has remained in it ever 
since with the exception of the war 
years when he was with the United 
States army, rising to the rank of lieu- 
tenant colonel. He became associated 
with the Royal in 1923. 


Ledbetter a Leader in Oklahoma 

Mr. Ledbetter is known as a success- 
ful insurance salesman, and his personal 
produc tion through surveys is outs tand- 
ing. He is active in business and civic 
life in his communitv. He has served 
as president of the Oklahoma Associa- 
tion of Insurance Agents, and the Fire, 
Casualty and Surety Agents of Okla- 
homa City, and is now national council- 
lor of his state association. A few years 
ago he was one of the three insurance 
men to be made the subject of a sketch 
in the book called “Oklahoma City’s 
Younger Leaders.” 

He is former president of the Okla- 
homa City Kiwanis Club, member of the 
Chamber of Commerce, director of the 
Oklahoma Automobile Club, and of sev- 
eral clubs. He was born in Rome, Ga. 

Mr. Ragland is a young association 
member who has made a fine record in 
the production of public liability insur- 
ance. He has been asked to discuss 
the following features of his sales plan: 
selection of prospects; reasons for de- 
veloping a plan; what the plan is, and 
how it operates; approach to the pros- 
pect; presentation; usual stock objections 
and how to handle them; results, includ- 
ing specific illustrations. 

Mr. Ragland is a member of the 
firm of Tabb, Brockenbrough & Rag- 
land, successors to the former agency of 
T. Garnett Tabb & Co. and is presi- 
dent of the Richmond Insurance Ex- 
change. As a member of the member- 
ship committee of the National Asso- 
ciation this year, he was successful in 
conducting membership campaigns in 
the states under his jurisdiction. 





INSTITUTE GRADUATES 222 
The Insurance Institute of America an- 
nounces that 222 students completed the 
Institute courses this year and will re- 
ceive their certificates, 
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Argentina Extends 
Control of Insurance 


FIXING HIGHER STANDARDS 


Sound Companies Will Not be Hit by 
New Law; Insurance Department to 
Pass on New Companies 


The general control 
the banking and foreign exchange indus- 
tries recently legalized in 
now been followed by 
covering 


and inspection of 


Argentina has 
similar legislation 
insurance companies. An In- 
surance Department is to be set up to 
report on all applications for the 
stitution of new insurance companies. 

This department will suggest whether 
such applications should be granted or 
rejected, and will keep a register of in- 
surance companies. It will also give its 
opinion when, in view of irregularities 
or non- -compliance with the regulations, 
it may be necessary to cancel the “per- 
soneria juridica” of existing offices. 

_ Companies must submit to the Super- 
intendence Department, at least fifteen 
days before they come into force, their 
insurance plans, together with copies of 
policies, full lists of tariffs, mortality ta- 
bles, etc. All policies must be clearly 
drafted in Spanish. Foreign languages 
are only permitted in marine insurance. 

The decree establishing the depart- 
ment fixes at 80% of the premium for 
a single year the maximum commission 
payable on life insurance policies. It 
also determines how that commission 
may be amortized in the companies’ ac- 
counts, over a maximum period of five 
years, 

Technical reserves must be calculated 
at an interest of at least one-half of 1% 
lower than the net average obtained in 
the three previous years. They must 
never exceed 4%. If the reserves are 
not so constituted, the company will be 
requested to do so within 180 days, fail- 
ing which it will be forbidden to issue 
new policies pending a decision regard- 
ing the cancellation of its “personeria 
juridica.” 


con- 


Reserves 
In the case of loss of part of the 
technical reserves, a portion of the cap- 
ital must be transferred to bring them 


up to the required minimum, 

The decree also contains numerous mi- 
nor provisions with which the insur- 
ance companies will be required to com- 
ply. It is laid down that no false or 
ambiguous information may be given in 
prospectuses or advertisements. Further, 
it is provided that in the case of foreign 
offices only the technical and supple- 
mentary reserves actually correspond- 
ing to their branch in Argentina may 
be mentioned. : 

The insurance companies 
mit a list of names to the government 
from which will be selected five mem- 
bers to form an advisory committee to 


are to sub- 














C onsTANTLY endeavoring to 
provide our policyholders with up-to- 
date protection and security for the 
requirements of to-day. 
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the Insurance Superintendence Depart- 
ment. 

British insurance companies operating 
in Argentina do not believe that the de- 
cree will mean any great changes in 
the systems or principles of administra- 
tion of the sound, well-managed offices. 
No special sums are believed at present 
to be earmarked for Argentina, apart, 
of course, from the large sums already 
deposited by all overseas offices licensed 
to operate in the country. 





Pacific National Appoints 
Gibb Special i in New York 


The Pacific National Fire is transfer- 
ring bad F. Gibb to the State of New 
York, where he will act as special agent. 
Mr. Gibb some years ago served as spe- 
cial agent for the Importers & Export- 
ers in New York, later becoming super- 
intendent of agencies for that company. 
He has been with Pacific National in 
the Ohio field for almost two years, 
where he has done excellent work, and 
is being transferred to New York State 
because of his familiarity with the sec- 
tion and his knowledge of conditions. 












J. A. Kersey, President 


CAPITAL . ° ° . 
PREMIUM RESERVE . ° 
OTHER LIABILITIES ° . 
NET SURPLUS . . . . 
TOTAL ASSETS ° ° ° 





Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 
G. Z. Day, Vice-President 


Statement December 31, 


New York Insurance Department Valuation 





sania 





C. L. Henry, Secretary 
1936 








$1,500,000.00 
1,488,604.23 

229,289.95 
3,450,793.34 
6,668,687.52 


Basis. Securities 7 at $60,488.02 















in the above are dep in 





States as required by law. 


FIRE LOSSES SHOW DECLINE 


Total of $19,812,485 for July Is 11% Be- 
low Same Month a Year Ago; 
Year’s Total Lower 
In contrast to general expectations the 
this year has 
With premiums 
slowly and with much more fire 





trend 
turned downward again. 


fire insurance loss 
gaining 
insurance liability being underwritten a 
values increase, fire losses for the first 
seven months of 1937 are slightly below 
the total for the same period last yeat 
For July of thissyear alone losses amount 
to $19,812,485, according to the National 
Board of Fire Underwriters. This figure 
compares with $22,857,020 for July, 1936, 
and $19,293,619 for the same month two 
years ago, For the first seven months of 
this year losses total $170,482,729, con- 
pared with $177,847,952 for the corre 
sponding period last year and with $155, 
754,260 for the first seven months of 
1935, 





BOSTON PREMIUMS OFF 5% 

Fire insurance premiums received by 
companies on business written in Boston 
during the first six months of this year 
total $3,017,098, against 
the same period a year ago, representing 
a decline of about 5%, which is slightl) 
higher than the decline in New York 
City premiums for the first six months 
of 1937. Continued rate reductions com 
stitute the chief cause for the almost 
uninterrupted decline in premium volume 
in most cities for the last eight or nine 
years. The leading companies in the 
3oston field this year are the Home, 
American Alliance, Boston, County Fire, 
Great American, Hartford, Pearl, Pent 
sylvania Fire and Royal. 





TO MEET IN 


The International 
Union will hold its annual convention 
in Germany this year. Official meeting 
will take place September 20-24 in Baden 
Baden, German hot springs resort. 


GERMANY 
Marine Insurance 
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RAY MURPHY— 


Insurance Commissioner of Iowa, Former National 


Commander of American Legion, Now Talked of 
For Governor; His Interesting Career 


By Spencer Welton 


Peripatetic Vice-President 


If you were listening in on your radio 
at 6:30 o'clock on the evening of June 
22 you may have heard an inspiring talk 
by a past national commander of the 
American Legion. If, the next evening, 
you attended the annual banquet of the 
National Association of Insurance Com- 
missioners, held at Philadelphia, you lis- 
tened intently and approvingly to an ad- 
dress by the Commissioner from Towa, 
also broadcast. 

And if, on the afternoon of either 
day you happened to be fighting your 
way around the east golf course of the 
Merion Cricket Club, you looked with 
envious admiration at the powerful drives 
and deadly approach shots of Ray Mur- 
phy of Des Moines. 

The Honorable James Raymond Mur- 
phy, Commissioner of Insurance for the 
State of Iowa, is a big man—big in four 
dimensions. 

He is tall, broad, deep chested and he 
has an ample brain-pan. 

Some of his physical and mental at- 
tributes were inherited—at least the size 
and vigor of thought derived from his 
progenitors—but their ultimate develop- 
ment he owes to his own conscious ef- 
fort. 

Family Came From N. Y. State 

Ray Murphy was born in Dubuque, 
lowa, and of hardy stock. His father 
began life in Seneca, N. Y., yielded to 
the lure of gold and silver fields in west- 
ern Montana, and in 1850 went there 
by covered wagon to seek his fortune. 

Indifferently successful, he headed 
East and in Iowa discovered his real 
treasure in the comely person of Miss 
Catherine Roach whom he married and 
of which union Ray Murphy is a visible 
symbol. 

Ray Murphy spent most of his forma- 
tive years at Ida Grove, Iowa, which 
community still pridefully declares itself 
to be his home, although his official ad- 
dress is at the state capital, Des Moines, 
and the demands of his eventful career 
have for two decades kept him liter- 
ally, as well as figuratively, awing. 

To anticipate critical comment from 
Ida Grove patriots, haste is made to say 
that said community also boasts of being 
the birthplace of another man known in 
insurance and Legion circles from coast 
to coast, John J. Hall of the conser- 
vation bureau of the Association of Cas- 
ualty & Surety Executives. 

All-Western Fullback 

A natural athlete, Ray Murphy ex- 
celled at all the sports of his youth and 
Was, in point of fact, captain of and 
All-Western fullback on what many au- 
thorities say was the greatest football 
team ever to play for the University 
of Iowa. ¥ 
; Today, six feet and tipping the scales 
a the hefty side of two hundred pounds, 
o looks fit to go in for the last quarter 
t an all-star game and give a good 
account of himself. 
was Ps has been pointed out, all his 
awarded “th never been beef, for he was 
‘dha the University trophy for ex- 
re YY in scholarship and_ athletics 

ack, basketball and football), 
evid € esteem of his fellow-students was 

fenced by his election to the Phi 


Delta Theta and Phi Delta Phi frater- 
nities and by his being impressed into 
service to lead an infinite variety of 
student activities. He is a congenital 
hustler and athletics never sufficed to 
burn all the energy his physical bat- 
teries generated. 

While at grade school he worked in a 
cigar factory, worked through Summer 
vacations on a farm, as a section hand 
on a railroad and filled in at odd jobs of 
every sort. 

Energy has always surged through his 
herculean frame as lava boils up in the 
crater of a volcano and, to mix a meta- 
phor, his mind is always looking for a 
problem it can get its teeth into, 

Ray Murphy decided upon law as a 
career and was admitted to the Oregon 
bar in 1913. 

From 1914 to 1917 he was prosecuting 
attorney of Ida County, Iowa, which 
indicates that his potentialities as a 
cleaner-up were promptly recognized and 
put to the test. 

City Attorney for Ten Years 

He became city attorney of Ida Grove 
in 1924 and continued in that office for 
ten years. 

The Iowa State Tax Board having 
fallen into what a great statesman once 
called “innocuous desuetude,” Ray Mur- 
phy was appointed chairman to straighten 
it out, 

What he accomplished there led to his 
appointment in 1923 and for similar rea- 
sons to the chairmanship of the State 
Board of Parole, where his work was 
equally outstanding. 

In 1934 he was appointed chairman of 
the board of assessment and review by 
Governor Clyde Herring and continued 
in that office until 1935 when he yielded 
to the insistence of Governor Herring 
and accepted a four-year appointment 
as Insurance Commissioner. 

One significant fact in connection with 
these successive offices is that although 
Ray Murphy is a declared Democrat 
as to politics, most of these appoint- 
ments were made by a Republican gov- 
ernor, 

That may in part be due to Mr. Mur- 
phy’s political creed, which is, “A good 
citizen should be active in public life 
in the interest of all and as a means 
to preserve American traditions, privi- 
leges and opportunities.” 


May Be Next Governor of Iowa 
He is definitely not a career politician 
and has entered the political arena only 
in so far as it has seemed to him manda- 
tory to support a candidate to whose 
avowed purposes he subscribes and in 
whose integrity and ability he believes. 
There is no reason to doubt that he 
might have filled the recently available 
post of assistant secretary of war had 
he chosen and in Iowa plenty of people 
will tell you that a governorship or 
United States senatorship could almost 
certainly be his if he would forget his 
aversion to running for elective office. 
But Ray Murphy wants to return to 
the practice of law, both because he likes 
it and because he has a family who 
have a quite understandable desire to 
have him at home once in a while, for 
which consummation he is just as eager. 
The qualities which made Mr. Murphy 


a great athlete and field general led him 

inevitabiy into the army and promptly 

advanced him to an officer’s rank, 
Army and Legion Career 

He enlisted in the National Guard as 
a private in 1903, advanced to captain 
and resigned in 1915. When the Mexican 
border trouble broke out he was unable 
to resist the urge to see active service 
and re-enlisted, following that campaign 
with foreign service in the A. E. F. in 
1918 and 1919 with the 28th and 3th 
Divisions, 

Details of that foreign service are 
lacking, but it is safe to assume that 
it was distinguished for the record shows 
that in 1922 the commander of the Legion 
Post at Ida Grove was Ray Murphy, that 
he was a member of the national execu- 
tive committee for Iowa 1929-1933, chair- 
man national athletic committee 1922, 
member national legislative committee 
1933, member national Americanization 
committee, 1935, and national comman- 
der American Legion, 1935-1936. 

Ray Murphy is a congenital leader. 

His mind is both analytical and flex- 
ible; he writes with a facile pen and 
has contributed to such publications as 
the Forum, Cosmopolitan and the Maga- 
zine of Wall Street. 

He is a highly effective public speaker, 
with none of the forensic tricks of a 
rabble-rouser and he has a most engag- 
ing personality. 

He is genial without sacrifice of dig- 
nity, accessible to everyone who needs to 
see him, but adept at checking garrulity ; 
listened to with profound attention at 
important meetings and hailed joyously 
in country club locker rooms when he 
enters after shooting a round of golf 
in the seventies, which score this writer 
testifies is the normal Murphy game. 

Has Strong Love for Music 

Mr. Murphy has a discriminating ap- 
preciation of good music, belongs to 
the Des Moines Civic Music Association 
and whenever possible in his journeys 
about the country, attends whatever per- 
formances of operas and symphony or- 
chestras may be current in the com- 
munity in which he finds himself. 

He belongs to the Des Moines Club, 
the Ida Grove Golf & Country Club and, 
of course, to the county, state and 
American bar associations. 

He believes that if he were again a 
youth and given the opportunity to map 
out his future life, he would choose a 
combination of law and insurance, be- 
lieving that that offers a field for real 
service to mankind, as well as the op- 
portunity for self-advancement. 

Life insurance seems to him to be 
most interesting because of the human 
element involved. It is Mr. Murphy’s 
conviction that a young man starting in 
the insurance business should first ac- 
quire a liberal education, add_ practical 
experience to that and later specialize in 
one of the various major lines of insur- 
ance, 

In support of that conviction, he has 
one son, now eighteen, who is currently 
employed by the Equitable Life of Iowa 
and who will this Fall start in his sec- 
ond college year, 

Another son, sixteen, is spending the 
Summer as an employe of the Iowa State 
Board of Assessment and Review and 





RAY MURPHY 


will enter senior high school this Fall. 

Both are built along standard 
Ray Murphy lines. The elder stands 
six feet four in such socks as the col- 
lege youth of today affects and is out- 
standing as a track and football star. 
The crown of the younger son’s head is 
rapidly reaching the same altitude. 

Mrs. Murphy, the former Edith North- 
rop of Ida Grove, being accustomed to 
living among these behemoths, evidences 
no trepidation when simultaneously sur- 
rounded by them. 

She looks forward, reasonably enough, 
to the day when the family may be 
done with college and public office and 
congregate about the family board for 
at least two consecutive meals. 

That probably explains the reluctance 
of Ray Murphy to respond to those po- 
litical leaders who point a suggestive 
finger at the Iowa State Capitol. 

However, since this is “a report on the 
state of Murphy” and not prophesy, it 
will not again voice the already audible 
conjecture that in the not too far distant 
future a president of the National Asso- 
ciation of Insurance Commissioners will 


bear the initials J. R. 


sons 








Aetna Fire Shows Large 


Gain in Premiums This Year 

Net premiums written by the Aetna 
Fire during the first six months of this 
year totaled $12,390,520 compared with 
$8,561,196 written in the first half of 
1936, an increase of 44.7%. While the 
Aetna is reported to have enjoyed a sat- 
isfactory increase in its fire premiums, 
the largest part of its increase is under- 
stood to have come from its automo- 
bile business. 

At its present rate of increase, total 
volume for the year would reach nearly 
$25,000,000 compared with $17,176,274 
written during 1936 and with its all-time 
peak volume of $26,842,000 written in 
1928. 

As the result of this increase in pre- 
miums, its reserve for unearned premi- 
ums rose to $18,947,633 as of June 30 
from $16,519,005 as of December 31, 
i In spite 
of this, assets at market value shrunk 
to $51,867,727, a drop of $687,727 for the 
six months, and surplus decreased $2,- 
664,958 to $18,552,668 against $21,217,620 
on a market basis as of December 31, 
1936. 


SEEKS TAX CANCELLATION 

The Newark Fire has asked that its 
1937 Newark personal property assess- 
ment of $2,975,700 be canceled in an ap- 
peal filed last week with the Essex 
County Tax Board. The company stated 
its statutory agent's office is at 41 Cen- 
tral Avenue and its principal office at 
150 William Street, New York. It main- 


tained it has “no legally taxable capital 
stock paid in and accumulated sutplus 
after deducting liabilities and exemptions 
allowed by law.” 
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Early Insurance Days in Old South 
By Frederick G. Calkins Sentanalh 


Jacksonville, 


No. 1 


The Louisiana Western division of the 
Southern Pacific R. R. doubtless paid 
extra dividends along about the time I 
worked for it in the years 1887-1888 if 
my salary was an indicator of what they 
paid for man and brain power for I was 

carried on the payroll as chief (and 
only) clerk at Lake Charles in ¢ ‘alcasieu 
Parish at the grand salary of $40 per 
month, and with not much to do except 
to labor for eighteen hours daily which 
work began by checking out from less 
than carload cars merchandise for local 
shopkeepers, plus various and sundry 
other stuff and if it had not been for 
the herculean ability of our negro por- 
ter, George Washington, who was 6 teet 
3 inches tall and weighed about 275 
pounds (his strength was tremendous) I 
would have failed many a time to turn 
out the day’s work. 

If we had a 1,000 pound Chickering o1 
Knabe to unload, George would gather up 
two or three friends to take one end 
while he handled the other with ease, and 
when it came to loading or unloading 
train baggage, no heavyweight trunk 
phased George. 

Sold’ Tickets; Checked Baggage 

Next, I received and delivered Wells, 
Fargo & Co. express matter and during 
the day sold tickets and checked bag- 
gage for two trains. Meantime [ was 


billing out local freight up and down 
the line and making, on an average, 
waybills for forty cars of lumber assem 
bled by our yard engine crew. Hardly 


anything to do you might say. [I mem- 
orized hundreds of rates to distant 
points, and never did and don’t now 
savvy the long and short haul rate 
figuring. For instance, the rate per 
hundredweight to a town forty miles 
distant was twenty cents while the next 
car billed might be to some point in New 
Mexico or Colorado, 2,000 to 2,500 miles 
away and took a rate of twenty-two 
cents!! 

The business part of Lake Charles 
(then a town of 3,500 and the Parish 
seat and probably grown to around 10,000 
by this time), was a mile from the depot 
and Frank Haskell and John Davis did 
the draying to the merchants uptown 
and helped me out by collecting the 
freight money and we squared up every 
day around five o’clock in the afternoon. 
After supper at Moore’s Hotel—three 
meals a day for a month for $12—all 
I had to do was to prepare remittances 
to the treasurers of the Southern Pacific 
and Wells, Fargo, so they could start 
for New Orleans on the midnight train, 
clean up odds and ends and finally land 
in my bed on the floor above—George 
Washington was my femme de chambre 

I didn’t have time to smoke and likker 
and myself had not yet become ac- 
quainted, but I graduated, cum laude, as 
an expert chewer of Red Mule or Star 
plug. 

I had written to the division superin- 
tendent at Houston asking for a raise in 
salary and was told $40 was all the job 
rated, and, as my immediate boss, the 
station agent, was none too keen for 
work and seemed to look to me to carry 
on, I began to worry over the fact that 
he was bonded and if anything went 
wrong with the cash, I would probably 
be the goat and land in the pen for a 
stretch. He pooh-poohed the idea sev 
eral times and went back to his ganx 
of pinochle across the street. 

Becomes a Fire Insurance Man 

At this point I got a break for one 
afternoon three merchants of the town, 
A. B, Rigmaiden, Leopold Kaufman and 
“Bud” Kearney suggested my embarking 
in the great game of underwriting; about 
which I knew less than nothing—zero 
wians.as it were. They said the only 


to San Francisco as Pacific Coast man- 
aver for this grand old institution, 
“Gerry” Pepper died a year or so ago, 
thus closing his long and admirable ca 
and lies in the soil of his native 
Tom Anderson retired and 
is living the life of Riley in California. 


Lands Another Company, Too 


Mr. Ogden agreed to let me repre- 
sent the company at Lake Charles and it 
then occurred to me it would be best to 


Fla. 


agent in the town, E. B, Wasey, had 
just moved to Florida and there seemed 
to be an opening. (His brother John  ctart with say two companies. We didn’t 
got into insurance there later and may  ¢all it that then, but my psychology was 
still be at it and if so I hope he’s going that folks wouldn’t think I was really 
strong). I asked the three merchants in the business if I had only one com- 
the name of the biggest and best insur- pany. So Mr, Ogden gave me a note 
ance company they ever heard of and to President Lloyd Coleman of the Me- 
chanics & Traders of New Orleans and 
° through him IT met the genial secretary, 
F. ee Calkins George H. Frost. I almost forgot why 
Frederick C, Calkins, for years one | I had gone there as I was watching the 
of the best known fire insurance field- | oe rt tobacco juice spitting of President 
inen in the South, recently wrote Coleman, and | still maintain he could 
some reminiscences of his e arly days. spit around the corner of his desk and 
They constitute a — human in hit the sawdust in the box every time. 
terest document as Mr. Calkins is a However, I left with the agency for the 
shrewd observer and has a fine sense & T. under my arm and next morn- 
of humor. After many years in the ing ed my insurance office in Lake 
field he became an adjuster, which is Charles. The change from slavery to 
his work at the present time. He is 
now living in Jacksonville, Fla, - 


being my own boss was a pleasant one. 
Income Tax Dadnctions 
On Term Policies Allowed 


the Liverpool & London 
& Globe with Southern department at 
New Orleans. I called the agent in and In an interesting decision recently 
had him check up the cash and resigned handed down in the United States Dis- 
“right now” and was he mad? trict Court in Massachusets—DeBlois, 

Taking the night train to New Orleans et al vs, Welch—it was held that any- 
I was ready the next morning to hand one was entitled to deduct from their in- 
my card to Henry V. Ogden, resident = =come tax report all premiums paid for 
secretary of the “old Liverpool,” a most insurance, even though it be for a 
courtly and kindly gentleman whose next three or five year period. The income 
in command was Clarence F. Low, then tax collector had contested this deduc- 
and for years an outstanding underwriter — tion, stating that the deduction could only 
and always friendly to me. I recall that be allowed for the current year. How- 
Thomas H, Anderson and J. Gerald Pep- ever, the court held otherwise and al- 
per were chief clerks on that day in lowed full deduction regardless of the 
March, 1888, when [ broke into fire un- period for which the premium was paid. 
derwriting They afterwards became Frequently, a deduction for a large pre- 
managers of the Southern department mium on a term policy might place the 
and, subsequently, Tom Anderson moved taxpayer in a lower bracket. 


they told me of 





“NOT ENOUGH COVER” 


says the Alliance national advertising for August, 


Many “ 


by ordinary automobile insurance policies. 


unusual” accidents happen that are not covered 
Be sure, 
the advertising urges readers, that your present pol- 
The best automobile insurance 
buy today is the Comprehensive “All-Risks” Auto- 
mobile Policy. It will pay to ASK THE ALLIANCE 
AGENT about it. 


icies cover such risks. 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 


Head Office: 1600 Arch St., Philadelphia 
Chicago Office: 209 W. Jackson Boulevard 


San Francisco Office: 231 Sansome Street 














227 YEARS OLD 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 
55 Fifth Ave. New York 
Western Department 
309 West Jackson Blvd. 
Chicago 
Pacific Department 
100 Sansome Street 
San Francisco, Cal. 
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Premiums Gain 
(Continued from Page 1) 


fire insurance is not complete protec- 
tion against loss. He is better ac. 
quainted with the improved forms, 
supplemental coverage, and the like 
which the fire insurance companies are 
offering and he has more money with 
which to purchase this protection, To 
the Business Development Office, cen- 
tering on recapturing lines lost to non- 
stock fire insurers, must go some credit 
for adding to the premium volume, For 
more than a year now this organiza- 
tion has been working to arouse agents 
to greater activity and to equip them 
with information with which to combat 
non-stock competition. 

Premiums resulting from straight fire 
insurance have just about held their 
own during the first six months of the 
current year, according to information 
at hand. While there has been an in- 
crease in the sale of fire insurance lia- 
bility as assureds have increased their 
coverage to take care of rising replace- 
ment costs, the downward trend in basic 
fire insurance rates continues, [mprove- 
ments in building construction and main- 
tenance, removal of old buildings and 
fire hazards in existing structures all 
contribute to lowering of fire insurance 
rates. All over the country new con- 
struction is under way, particularly 
dwellings, but the increase over last year 
is not as latwe as it was thought it 
might be. While the majority of these 
new homes will carry higher values than 
the buildings they replace the rates on 
them are lower and the total fire pre- 
miums little if any greater in volume. 


State College Offers 
New Courses for Agents 


In connection with the new agents’ li- 
cense requirements for fire and casualty 
producers in Pennsylvania the Insurance 
Department has been collaborating with 
Pennsylvania State College in the prep- 
ration of correspondence courses.  In- 
formation concerning the course may 
be obtained from the supervisor of cor- 
respondence course, extension services, 
Pennsylvania State College, State Col- 
lege, Pa. The college is offering a fire 
and marine course and a casualty, fidel- 
ity and surety course. The fees for each 
course are $21.50, not including the text- 
book and $25.50 including the school edi- 
tion of the text. Total fees for both 
courses including text, $47. 





Philpott Resigns Oklahoma 
Post to Oppose J. G. Read 


Sharpe W. Philpott has resigned as 
secretary of the Oklahoma State Insur- 
ance Board. He intends to devote his 
full time to campaigning for State In- 
surance Commissioner in opposition to 
Jess G. Read in the next primary elec- 
tion. 





ST. PAUL SEEKS 1938 MEETING 
The Minnesota Association of Insur- 
ance Agents, which sought the 1937 an- 
nual convention of the National Ass0- 
ciation of Insurance Agents for St. Paul, 
but lost by a close decision to Dallas, will 
invite the national body to hold its 1938 
gathering in St. Paul. 
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Any boiler may have a danger- 
ous defect apparent to only 
an experienced inspector. 


Now is an opportune time to 
tell clients and prospects 
about the F. & C. Steam 
Boiler policy which includes 
expert inspection service. 
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America Fore Insurance and Indemnity Group 


THE CONTINENTAL INSURANCE COMPANY . NIAGARA FirRE INSURANCE COMPANY 
AMERICAN: EAGLE FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FIRE INSURANCE COMPANY : THE FIDELITY AND CASUALTY COMPANY 


: 2 4 BERNARD M. CULVER, Presiden 
First AMERICAN FirRE INSURANCE COMPANY epee cadets a Cobentenaiiian Yes Pecaen 


Eighty Maiden Lane, \Mieaum) New York, N.Y. 
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Mercer County, N. J, Agents’ Ass'n Outing 


By W. a Hadlev This outing was held in, about and 
When “Bill” Waldron, chairman, and VE" friendly territory, for that Fors- did a. score indigestion, and the golf doctors 
the members of his committee composed gate Farms Country Club property had While desultory golfing was going on don’t seem to be able to do much abou 
of “Stan” Stults, “Charley” Andrews, been owned by John A, Forster, well and before the main events of the after- jt, The oversized and well kept greens 
“Russ” Stricker, Frank Zelley and Scott known in fire insurance circles and a eon got under way, the members Of of the course are most tempting to shot 
Fell, hoisted the signal for the begin- member of the firm of Crum & Forster, the executive committee of the New Jer- makers who try any and all things jon 
nine of hostilities of the second annual prominent managers of the successful %©) _ Underwriters \ssociation were in — tg reach the haven of the deep carpety 
field day of the Mercer County, New fleet of North River—United States Fire %e5slon setting up the program for the texture only to find themselves. inglori- 
Jersey, Agents Association, at Forsgate insurance companies In this connec-  @nual meeting of the association at As- ously out of bounds or resting igno- 
Farms Country Club, Jamestown, N. J., tion it was suggested by one of the par- bury Park, and transacting other busi- — yiniously in the almost bottomless pits 
last week, more than fifty members and _ ticipants in the day’s outing and eve- "ES brought before that body. which make up the traps guarding the 
friends of that association went into ac- ning dinner that an interesting and easily The Forsgate Farms golf layout is greens. Then mounting scores. Well, 
tion, The attendees were agents, special endorsed move on the part of the Crum not an easy pill for devotee’s of the an- it was loads of fun, When relaxation 
agents, company executives and fire and & Forster management would have scen cient and honorable game to swallow. is the order of the day—a 79 or a 17 
casualty organization personalities, the erection of a head office for the op- The completion of a day’s play is apt matters not a whit. 


eration of their companies on this splen- to bring to light many a case of high 





Top row, left to right: Frank W. Cornish and Joseph Ward, special agents, Bankers Indemnity; Mrs. Pauline Skillman and Russell Skillman of Skillman & Skill- 
man, Inc., agents, Princeton; C. Stanley Stults, agent, Hightstown, member executive committee, National Association of Insurance Agents; William J. Waldron of Wal- 
dron & Craig, agents, Trenton, chairman entertainment committee, Mercer County Agents Association; Frank Zelley, C. A. Worthington Co., Trenton; Edgar H. Ellis, 
Paterson; Frank J. Breen, president, Standard Fire of Trenton; Robert H. Aaronson, Jr., agent, Bordentown; Hugh Mehorter, special agent, Crum & Forster Group. 

Center row, left to right: Robert H. Moore, special agent, Fireman’s Fund Group; Jack Conklin, agent, Hackensack; Samuel H. Reiter, special agent, American of 
Newark; Arthur Bachman, special agent, Home of New York; C. Stanley Stults; Barthold DeMattia of DeMattia-O’Brien, Inc., agents, Passaic; Alan V. Livingston, Engle- 
wood, secretary-treasurer, New Jersey Association of Underwriters; Herbert A. Faunce, Atlantic City, president, and Charles E. Meek, Jr., Paterson, chairman executive 
committee, New Jersey Association of Underwriters; C. H. Frankenbach, agent, Westfield; Herbert A. Faunce; Donald M. Pearsall, agent, Westfield, chairman member- 
ship committee, New Jersey Association; C. D. Thomas, Fidelity & Deposit Co.; Joseph Ward, Theodore S. Brown, agent, Perth Amboy. 

Bottom row, left to right: Judge Albert B. Craig, agent, Blairstown; Alfred W. Day, agent, Dunellen, N. J.; Charles Conklin, state agent, Northern of N. Y.; 
Karl Weidel, Jr., agent, Trenton; Robert Laier, special agent, American-Eagle; Frank J. Breen; some members of the executive committee of the New Jersey Associa- 
tion; William F. O’Brien, Passaic, editor The New Jersey Agent; Theodore S. Brown, Perth Amboy; Hubert M. Farrow, Red Bank; President Herbert A. Faunce, 
Atlantic City; Chairman Charles E. Meek, Jr., Paterson; H. Donald Holmes, Summit; Secretary Alan V. Livingston, Englewood; Past Presidents C. Stanley Stults, Hights- 
town, and Edward M. Schmults, Ridgewood. 


Thames & Mersey Names Star of America and Federal Union. He BLUE GOOSE GRAND WIELDER 


succeeds 5. C. Mount, who has taken a RK. A. Kenzel of Milwaukee is the new 





Mutual Fire ieee 


5% Gain Over Last Year 


Hickey as Western Manager posson with another group : vrand wielder of the goose quill of the 
Mr. Hickey, who has been associated Blue Goose. He is Wisconsin state The American Mutual Alliance reports 
4. B. Grant has announced the ap- with these companies since 1925 both as agent of the Northern Assurance group that for the second quarter of this year 
pointment of Lawrence J. Hickey of the an underwriting assistant and marine and has been in insurance twenty-one the fifty-one companies giving figures 


special agent, carries to the service of years. He started with the Home of 


1 ' ieee . « - -itten 
spe agent, carri PFvICe hi show premiums on all classes writtel 
agents and brokers in the Lake and New York at the head office and re- 


New York staff of the Thames & Mers _ 
tes 2 — ieee ancien by them amounting to $11,508,575, a gain 








Marine as manager of the Western ma- 
rine department at Chicago, where h« 
will represent in addition to that com- 
pany the Liverpool & London & Globe, 


Middle Western states a broad and thor- 
ough knowledge of the production and 
handling of marine lines. He is taking up 
his new duties immediately. Mr, Grant 
is manager of the Thames & Mersey 


mained there for eleven years. Next he 
served three years in the underwriting 
division of the National Liberty. For 
a short time he was in Pittsburgh before 
joining the Northern Assurance, 


of close to 5% over the $10,971,506 writ- 
ten in the corresponding quarter of 1936. 
Fire insurance premiums alone increase 
5.4%. Automobile premiums gained 37% 
and inland marine 27%. 
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Av THIS STAGE. 


it’s too late to check 
Fire insurance to de- 
termine whether the 
amounts on the build- 
ing and contents are 
enough to cover any 
possible loss. It’s also 
too late to sell Rents 
or Rental Value to 
cover the loss of use 
while the building is 
being rebuilt or re- 
paired. 

Check your client's 
Fire insurance now 
while there’s time to 


correct any deficien- 





cies. 


THE TRAVELERS FIRE INSURANCE COMPANY e 


THE CHARTER OAK FIRE INSURANCE COMPANY 
HARTFORD, CONNECTICUT 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. | 











Traveling in Vermont, 1903 to 1907, in 
which state I “opened up” the old Ger- 
mania’s agency plant, I used to stop over 
at Burlington at the old Van Ness House 
much frequented by traveling men “Sun- 
dayine” there. There I saw “Tony” (I 
think that was the name), an Italian 
harpist, who was widely known at Bur- 
lineton and vicinity for years, and be- 
came almost an institution. Citizens and 
traveling men used to say when he ar- 
rived as regularly as clockwork in the 
Spring: “Tony has come, Spring is here.” 
He left in the Fall, and was not seen or 
heard from until next Spring. Where 
he lived and where he went nobody 
seemed to know, and no one inquired 
and that seemed to be a carefully hid- 
den secret with him. He played well, and 
I have still a vivid picture in my mind 
of sitting on the broad veranda of the 
hotel with a lot of “Sundayers” and 
townspeople on the sidewalks listening 
‘o him. Perhaps some of my readers 
may remember him and know about him. 
He was somewhat like the northern New 
York minstrel, Goodaal, whom I wrote 
about in previous columns and men- 
tioned in Irving Bacheller’s Eben Holden, 
that character study and story of a 
northern New York pioneer. 

* x + 
Old Time Vermont 

When I traveled in Vermont that state 
was still in its pristine loveliness, There 
were no state roads nor automobiles, no 
roadside stands and grills. They had 
prohibition and it was enforced. Ver- 
monters were inordinately proud of their 
states, its history and its homogeneous 
American population. Their government 
was not corrupt, nor were there a lot 
of political hacks in power, no “rings,” 
no “machines.” 

It was difficult to make money insur- 
ancewise there, not on account of poor 
moral hazard, but because there was so 
much unprotected property and the se- 
vere Winter weather, especially in north- 


ern Vermont. The Rutland conflagra- 
tion in 1905 also set companies back 
considerably. 

* * * 


Tact and Lack of Tact 
At Brattleboro, Vt., I met Mrs. Jenne, 
wife of our agent C. F. Jenne, who was 
an enthusiastic Daughter of the War of 
1812. I had some pewter U. S. infan- 









try buttons of the 1812 War period with 


me, wearing one as a charm on my 
watch chain, I had collected a few of 
these relics at Plattsburg, N. Y., scene 
of the naval and land battle in which 


the Americans stopped the invasion of 


the U. S. by the British. She spied this 
at once and the inevitable result was 
that I was minus that button before | 


left Brattleboro, but it helped a lot to get 
me into the good graces of our agent. 
“The higher salesmanship,” so-called, but 
reduced to simple terms just trying to 
please people in their hobbies, and play- 
ing up to them. 

I experienced quite the opposite lack 


of tact at Malone, N. Y. We had an 
agent there who had been sheriff for 
many years and at that time lived in 


the sheriff’s residence attached to the jail. 
His position was a difficult one, as he 
often had drunken Indians from the 
nearby Hogansburg, N. Y., reservation 
that ran amuck to deal with. Raymond 
Underwood, assistant secretary of the 
Scottish Union & National, could tell 
you a lot about going out with him and 
arresting some Indians on the reserva- 
tion. Well, one day he entertained me 
and another special agent from New 
York at his home and as a “piece de 
resistance” showed my friend his col- 
lection of pistols, etc., taken from law- 
breakers, which, to him, was a kind of 
“holy of holies.” My New York friend 
looked them over and said: “What a lot 
of junk,” which was just the wrong thing 
to say at the wrong time. I could see 
Sheriff Edwards, who is quite a fellow, 
by the way, wince. 
* * * 
Roosevelt Soup 
Dining with a friend of mine recently 
I ordered “Roosevelt Soup,” there being 
“Alphabet Soup” on the menu. What 
is “Roosevelt Soup?” was a_ natural 
query, My answer: Roosevelt uses the 
entire English alphabet in his projects 
and policies, same as cook uses the alpha- 
bet noodle in his “soup.” 
ok * ok 
No Spare Parts for Humans 
“God made man, but did not make any 
(spare) parts”—this is a slogan at Erie 
Depot at Port Jervis, N. Y., in that 
company’s safety campaign. I may have 


stated this before, but it bears reprint- 
ing, especially for careless motorists. 


Sew ve 


WHY 


Leaving Depression Far Behin( 


Dallas an Illustration of How American Cities Are Carrying 
Through Large Building Construction 


Programs 


By Vance D. Hoffmaster, 
State Agent, National Liberty, Dallas 


The Eastern Underwriter has asked 
me to tell of the great building devel- 
opment in Dallas as an illustration of 
how American cities have shaken off 
the mantle of depression which clung 
around the country for seven years. I 
think myself that Dallas furnishes a fine 


od 





VANCE D. HOFFMASTER 
evidence of the progress being made 
nowadays by a number of municipali- 
ties, 

Keynoted by the expenditure of 
$2,500,000 on the initial unit of a 225,000 
K.V.A. generating plant and the great- 
est residential construction program in 
twelve years Dallas is indeed experienc- 
ing one of the most active building pe- 
riods of its history. 


Many New Homes and Apartments 

New homes and new apartments are 
being built by the scores in every sec- 
tion of Dallas, ranging in cost from 
the most modest cottage to $150,000 coun- 
try estates. Entire new streets are be- 
ing opened and lined with homes, and 
the boundaries of Greater Dallas are be- 
ing pushed outward in virtually every 
direction. One of the largest residential 
construction projects is a 6-story apart- 
ment house being erected in Highland 


NOT? 


Join the “Hanover Family”—You'll 
like our personalized agency 
Contact. 
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Park West. Several new residential sy}. 
divisions have been opened this Spring 
and Summer. 


Industrial Progress 


The $300,000 factory of the Willa 
Battery Company; a $460,000 annex to , 
telephone exchange; a $140,000 anne, 
to the Neuhoff Bros. packing plant: , 
three-story annex to the six-story office 
warehouse building of the Southwey 
General Electric Company; a $150) 
garage of the Southwestern Greyhound 
Lines; and a new Dallas vinegar fa. 
tory for Gregory-Robinson-Speas, Ine, 
are included among the industrial proj- 
ects which are either under construction 
or will soon be started, 

Construction is nearing completion on 
the annex to the Southwestern Gener 
Electric Building, and work is well un. 
derway on the annex to the Southwest. 
ern Bell Telephone Co.’s long distane 
exchange. Construction has also been 
started on the Willard Battery factory, 
and the Neuhoff packing plant addition 
has been completed, 

Work was started May 1, on the 
$150,000 garage of the Southwestern 
Greyhound Lines, and upon completion 
of the new maintenance and service fa- 
cilities, sixty employes of the bus lines 
will be moved from Fort Worth to Dal- 
las. 

The Dallas Power & Light Co, started 
construction May 1, on its $2,500,000 gen- 
erating plant at Mountain Creek Lake. 
The generating plant cost is exclusive 
of the lake investment. Flood gates were 
recently closed in the $1,500,000 dam 
and the company has spent approx- 
imately another $1,500,000 on the pur- 
chase of land for the lake. The first 
unit of the generating plant, scheduled 
for completion by June, 1938, will have 
a capacity of 31,250 K.V.A., approx- 
imately one-third of the capacity of the 
company’s present Dallas generating 
plant. Electrical power consumption in 
Dallas has shown a steady increase for 
the past two years, and the company 
officials predict that the electrical de- 
mand will continue to increase rapidly. 

In launching, work on its big new 
generating plant, the power and light 
company announced that it is building 
“to serve a million Dallas people—a half- 
million tomorrow, a million in the fu- 
ture.” 

Another industrial project on 

(Continued on Page 26) 
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$12,746,031 POLICYHOLDERS’ SURPLUS 


$18,425,922 ASSETS 


LOSSES PAID SINCE ORGANIZATION $84,945,098 


The HANOVER FIRE INSURANCE COMPANY of New York 


Montgomery Clark, Pres. 
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Crooks masquerad raf 
“BAG OF TRICKS” costs a trusting public untold millions annually. 


To employ every precaution in writing checks and similar instruments is important but there is 
NO SURE WAY TO FOIL the tireless ingenuity and cleverness of the forger. 

The wise man, being forewarned, will forearm against the "Crooked Penwielder”’ with the only 
safeguard offering complete protection — FORGERY INSURANCE. 














COMMON ENEMIES 
TO GUARD AGAINST 
1, FIRE 9. LIGHTNING 
2. MOTOR 10. MARINE 
ACCIDENT DISASTER 
3. WINDSTORM 11. RAILROAD 
& TORNADO WRECK 
4. PERSONAL 12. FALLING 
ACCIDENT AIRCRAFT 
5. SICKNESS 13. EXPLOSION 
6. DAMAGE 14. RIOT OR CIVIL 
CLAIMS COMMCTION 
7. BURGLARY 15. EARTHQUAKE 
8. ROBBERY 16. FORGERY 
17. DISHONESTY 











le as honest men but none more croftily than the check forger whose 








The Girard Fire & Marine Insurance Co. —onsawzeo 1853 Milwaukee Mechanics’ Insurance Company onrcamzeo 652 
The Mechanics Insurance Co. of Philadelphia ~* 1854 National-Ben Franklin Fire Insurance Co. » 1866 
Superior Fire Insurance Company “ (671 The Concordia Fire Insurance Co of Milwaukee “ 1670 
The Metropolitan Casualty Insurance Coof NY. « 1874 Commercial Casualty Insurance Company « 1909 
WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 
B44 RUSH STREET. CHICAGO. LINOIS 10 Park Place SDUTH-WESTERN DEPT 
CANADIAN DEPARTMENT en eee 912 COMMERCE STREET. DALLAS, TEXAS . 








LOYALTY GROUP 


Firemen's Insurance Company of Newark. New Jersey — orcanizeo 1655 
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SHORT COURSE ON INSURANCE 


Florida Agents ineene Four Day Ses- 
sion at Camp Roosevelt in Sep- 
tember; Backed by U. of F. 

The Florida Insurance Agents Asso- 
ciation is arranging for a short course 
on insurance in all branches except life, 
at Camp Roosevelt, near Ocala, Septem- 
ber 7 to 10. It will be under oe direc- 
tion of the School of Adult Education 
of the University of Florida, now located 
in the buildings that were provided for 
the digeing of a canal across the state 
which came to a stop before much had 
been done. With work definitely held 
up the Government turned over the 
housing and equipment to the university 
for adult courses and instruction in all 
occupations. 
This is the 
by the Florida fire, casualty 
agents in three years, the 


forward 
and surety 
first being 
strong organization 
with a paid secretary three years ago 
under the presidency of Payne Midyette 
of Tallahassee, now a member of the 
National \ssociation executive commit- 
tee. The outcome is that the member- 
ship in good standing has gone well over 
400 and includes over 90% of the active 
agents of the state doing more than 90% 
of the business in fire, casualty and 
surety lines in the state. 

The short course engagement and ar- 
rangements were made by President L. 
P. McCord and Secretary A. C. Eifler, 
of the Florida Insurance Agents Asso- 
ciation, who, with the aid and advice of 
the following members of the executive 
committee. have laid out the program; 
Mitchell Stallings, Tampa, and Hunter 
Brown, Pensacola, vice-presidents; Vin- 
cent Armstrong, Jacksonville; Herman 
J. Arrant, Miami; B. D. Cole, Jr.. West 
Palm Beach; Norton P. Davis. Ocala; 
R. P, Harmon, Orlando; Frank D. Moor, 
Tallahassee; Lawton Swan, St. Peters- 
bure. These will have the active aid 
and support of Payne Midyette; Clif- 
ford A, Payne, Jacksonville, past presi- 
dent and past member of ‘the national 
committee, and E. Finley Cannon, 
Gainesville, national councillor. Mr, Da- 
vis at Ocala, and Mr. Cannon at Gaines- 
ville, the home of the university, will be 
also official hosts, 


sect mid big step 


PHILADELPHIA FIRM MOVES 


Haughton & Co, Inc. well 
Philadelphia agency, has moved 
fices to the Fidelity-Philadelphia Trust 
Building, 123 South Broad Street, where 
it shares enlarged quarters with the 
brokerage firm of Haughton, Weymouth 


known 
its of- 


& Bishop. The agency was formed in 
1933 and has the following officers: 
Richard Haughton, president; Walter 
K. Hardt, vice-president, and Thomas L. 
sishop, secretary-treasurer, Mr. Haugh- 
ton, a former partner in Stokes, Packard, 
Haughton & Smith, is one of the senior 


members of the Philadelphia underwrit- 
ing fraternity, having started in insur- 
ance in 1899, 


REGINALD RANDALL WEDS 

Reginald Randall, broker 
in New York City, Milburn 
Adelaide Divine of Johnson City, Tenn., 
were married recently in Johnson City. 
The bridal coup — will make their home 
in.Bernardsville,.N, J 


an insurance 


and Miss 


ers and 
vents 


| News 


Recommends Changes In 


Brewery Rating Schedule 


rules and forms committee 
of the New York Fire Insurance Ex- 
change will recommend the following 
action in connection with fireproof brew- 
eries, buildings and contents at the next 
meeting of the Exchange: 

“Brewery schedule, edition, September 
25, 1936—Make the following changes to 
be effective from August 9, 1937: 

“Item 5, height, insert the words ‘not 
over .10 if allowance granted under Item 
20, fireproof construction’; Item 20, fire- 
proof construction, strike out the words 
‘floor opening must comply with this 
bulletin when computing fireproof allow- 
ances,’ and insert the words ‘use highest 
allowance irrespective of protection for 
metal work or floor openings.’” 

The committee cautions members of 
the exchange against putting these 
changes into effect prior to approval by 
the Exchange. 














The rates, 





WILLIAM A. STEPHANY DIES 

William A. Stephany, well known in- 
surance and real estate agent at Lyn- 
brook, L. I., died last Friday of a heart 
attack at the age of 62 years. He was 
born in Egg Harbor City, N. J., where 
his father conducted a law and _ insur- 
ance Office, later extending it to Atlantic 
City. After serving in insurance with 
his father and becoming one of the first 
paid fire captains in the Atlantic City 
Fire Department, Mr. Stephany moved 
to Long Island about twenty-five years 
ago where he opened his agency. He 
was a member of the Long Island Real 
Estate Board and was one of those who 
prepared plans for the construction of 
the Sunrise Highway, one of the prin- 
cipal traffic arteries from New York City 
to Long Island beach resorts. 





VICTOR J. EMANUEL DIES 

Victor J. Emanuel, 53 years of age, 
head of the insurance and real estate 
brokerage concern of Emanuel & Co., of 
Long Branch, N. J., died suddenly of a 
heart attack last Saturday. He was 
born in Mahwah and later succeeded his 
father as head of the insurance and real 
estate business. Surviving are his 
widow, a daughter, three sisters and two 
brothers. 





ROBERT C. HAMILTON WEDS 

Mr. and Mrs. William Alfred Smith 
announce the marriage of their daughter, 
Dorothy Belle, to Robert Chandler Ham- 
ilton. Mr. Hamilton is special agent 
for the Royal-Liverpool groups in north- 


ern New Jersey and is the son of Fred- 
erick P. Hamilton, retired president of 
the Queen. 


VA, AGENT LEAVES $700,000 


Shirley Carter, member of the Win- 
chester, Va., local agency of Hansbrough 
& Carter, and prominent in other busi- 
ness activities in that city, who died re- 
cently, left an estate of $700,000. Major 
portion of the estate was left in trust 
to relatives. The Winchester Memorial 
Hospital was bequeathed $50,000 for the 
care of persons “of gentle birth who so 
often suffer for lack of hospitalization.” 
Mr. Carter had been associated with the 
insurance agency for half a century. 


COMPLETE 
FACILITIES 


1172 RAYMOND BOULEVARD . 


New York Brokerage Office 


110 William Street 


SCHAEFFER SPECIAL AGENT 


Will Represent Car & General Which 
Will Soon Start Active Sales Aid 
Plan for its Agents 
The Car & General has appointed 
Norman W, Schaeffer special agent in 
New York State excepting New York 
City and suburban territory, Mr. Schaef- 
fer has offices in the City Bank building, 
Syracuse, where he will handle all lines 
of automobile and casualty business. He 
has been connected with the home office 

for a number of years. 

The Car & General, organized in 1903, 
is one of the strong casualty compa- 
nies which handles a large volume of 
business throughout the United States 
and Canada and is well and favorably 
known. It has introduced a sales aid 
campaign for its agents which, when 
launched the latter part of this month 
or first of September, is expected to 
prove effective in assisting agents with 
their field problems and in aiding them 
in building a volume of select business. 








Aetna Group Distributes 
Map for Yacht Regatta 


In connection with the first annual 
Connecticut Governor’s Regatta to be 
held at New London, Conn., from Au- 
gust 28 to September 8, 1937, the Aetna 
Life Affiliated Companies are distribut- 
ing to their yacht policyholders a yachts- 
man’s guide to Connecticut printed in 
four colors. A copy of this guide is be- 
ing enclosed in each copy of Connecticut 
Yachtsman, the official program of the 
regatta, 

The map is a nautical map of Connec- 
ticut showing the navigable rivers, with 
eight separate charts of the cruising 
grounds of the Connecticut and Thames 
rivers and the Connecticut shore line. 

The back of the map is being used 
to announce the many forms of insur- 
ance protection issued by the Aetna Life 
Affiliated Companies, with particular em- 
phasis on those forms which are of spe- 
cial interest to yacht owners. A limited 
number of copies are available to yacht 
and motor boat owners. It is expected 
that more than fifty thousand copies of 
the official program containing the map 
will be distributed. 





WARNS OF UNDERINSURANCE 


Dramatizing the danger of underinsur- 
ance in face of present increased build- 
ing and equipment costs, the latest ad- 
vertising piece issued by companies of 
the Fireman’s Fund Group asks “Do 
Today’s Values Put Your Business on 
the Spot?” As its authority this timely 
envelope insert quotes figures from the 
American Appraisal Co.’s average for 
thirty cities. The value of a building 
constructed at $30,458 in early 1933 had 
reached a replacement cost of $40,121 in 
the Spring of this year. Unless insur- 
ance amounts have been likewise in- 
creased, the property owner’s business 
is “on the spot.” 





WINS TRIP TO PARIS 

Miss Gillet Epps, daughter of Frank 
1). Epps, Richmond, Va., local avent, re- 
cently won a free trip to the Paris In- 
ternational Exposition in a Metro- Gold- 
wyn- Mayer personality contest. She is 
now in Paris visiting the exposition and 
seeing other sights of the French capital. 


Service Since 1893 
O’GORMAN & YOUNG, Inc. 


A LEADING NEW JERSEY AGENCY 
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W. E. Craig, Mgr. 


Dallas Today 


(Continued from Page 24) 
work has been started is the $1250 
warehouse and office building of th 
Western States Grocery Company, 

Federal Buildings 

A three-story block long building aj. 
joining the Santa Fe terminal warehouy 
has been leased by the New York Mer. 
chandise Co., and has been completely 
remodeled for its southwestern branch 

Expenditures for air conditioning in 4 
Harris Co.’s department store and three 
of the major hotels and in other buil- 
ings are running into the hundreds of 
thousands of dollars. 

Several other large construction proj- 
ects are either underway or will soo 
be started. The $1,000,000 Federal of- 
fice building and postal sub-station aé- 
joining the Dallas Union Terminal is 
nearing completion. The $1,000,000 Fed. 
eral housing project will be completed 
early this Fall. A $300,000 five-story 
building several blocks uptown from its 
present location has just been con- 
pleted for the Cokesbury Book Store. 

Work will be started soon on th 
$450,000 air conditioned Fondron Libran 
at Southern Methodist University, 

Several large industrial developments 
involving total expenditures running well 
over $1,500,000 are in immediate prq- 
pect for Dallas. 





Agency Balances 


(Brought forward from Page 28) 
cised was consistent with the relatior- 
ship of debtor and creditor. 

“It is clear that it was not intended 
that the defendant insurance companits 
were to become owners or partners it 
the Shea-Dross Agency. On the con- 
trary, the evidence clearly shows. that 
the intent was to give security to the 
defendant companies to induce a for- 
bearance of suit on their claims. 

“The trial court therefore rightful 
directed a verdict for the defendant 1- 
surance companies.” 





Sullivan Moves to Stop 
Direct Writing by Lloyd’ 


William A. Sullivan, Insurance Con- 
missioner of the State of Washington, 
threatens to seek legislation forbidding 
licensed insurance companies from plac- 
ing reinsurance with unauthorized aliet 
carriers unless London L loyd’s ceases at- 
cepting direct business in Washington, 
Oregon and California. He says that the 
commissioners of Oregon and Califorss 
will cooperate with him to stop this 
rect writing by Lloyd’s, which is not * 
mitted to any of these three states. This 
subject will be brought before the com- 
missioners’ meeting in New York City 
in December, Mr. Sullivan stated last 
week. 

a 2 FIELD CLUB LUB MEETING 

The New Jersey Field Club will meet 
next Monday, August 23, at the Robert 
Treat Hotel, Newark, at 6:30 p.m. At 
nouncement has also been made that the 
September meeting will be held on Thurs 
day, September 16, at the Hotel Berkeley 
Carteret, Asbury Park, on which day the 
New Jersey Association of Underwriters 
will be opening its annual convention 4 
the same hotel. 
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AWAIT WORD FROM SHANGHAI 





erican International and A.F.I.A. For 
Several Days Without Contact With 
Their Offices 

The New York City offices of both the 
American Foreign Insurance Association 
and the American International Under- 
writers Corp. up to yesterday noon 
had not had any contact with their 
Shanghai offices since the fighting in that 
Chinese metropolis started late last week. 
Officers of each were dependent upon 
newspaper stories for information about 
the battle in Shanghai. The AF.LA. 
offices are located about a mile from 
where the heavy damage from airplane 
bombs occurred but the American In- 
ternational headquarters are situated 
only about 100 yards from the Palace 
Hotel which suffered considerable dam- 
age. . ’ 
C. V. Starr, president of the American 
Asiatic Underwriters at Shanghai and a 
director of the American International 
Underwriters Corp., was in Tientsin 
last week. The New York Times yester- 
day reported his safe return to Shanghai. 
insurance losses resulting from the bat- 
tle of Shanghai will fall principally upon 
marine underwriters with cargoes on 
ships or in warehouses at Shanghai or 
other cities in that section of the country. 
Fire underwriters are likely to escape 
heavy claims because comparatively few 
buildings in Shanghai and vicinity are in- 
sured against war risk damage. Some 
structures in the International Settle- 
ment are covered against both fire and 
war risk but little war risk is bought 
elsewhere. 





TO BLOCK FRAUDULENT CLAIMS 
N. Y. Board Loss Committee Arranges 
With Salvage Co, to Remove Badly 
Damaged Goods 
The New York Board of Fire Under- 
writers’ committee on losses and adjust- 
ments has approved arrangement where- 
by the Underwriters Salvage Co. will haul 
away personal property on which there 
has been a constructive total loss so that 
the same articles cannot be taken to 
another location and another claim made 
on them, according to an announcement 
sent to members, agents and adjusters 
this week by E. C. Niver, secretary of 

the committee. His notice follows: 

“This is to advise you that the com- 
mittee on losses and adjustments have 
given approval to the following arrange- 
ment: 

“Where articles are destroyed in a fire 
to such an extent that a total loss to 
value is paid, it is recommended that 
notification be given to the Underwriters 
Salvage Co. and that they be asked to 
send a truck to remove such damaged 
articles, 

“It is understood that the Underwrit- 
ers Salvage Co. will only make a nomi- 
nal charge for use of truck. 

“This action has been taken to prevent 
the removal of damaged personal prop- 
erty to another location and the use 
thereof to support other claims against 
the companies, 

This arrangement has been strongly 
recommended by the National Board of 
Fire Underwriters. 

‘It will of course be necessary in con- 
nection with adjustments to require the 
surrender to the insurance companies of 
all personal property on which a con- 
Structive total loss is paid. Such sur- 
render should be obtained in connection 
with approval of adjustment, 

: e feel this arrangement will assist 
in the reduction of fraudulent claims and 
we look forward to your cooperation.” 





F. W. FRANZEN’S SISTER WED 
Miss Norma M. Franzen was given in 
Marriage by her brother, Frank W. 
‘Tanzen, vice-president, Loyalty Group, 
to Orlando E, Farina of San Francisco 
; few days ago, The ceremony was per- 
ormed at Sacred Heart Church, Vails- 
urgh, N. J., and after a reception the 
newlyweds flew to the coast. 


BLUE GOOSE MEETING HELD 





Over 400 at Grand Nest Convention at 
Vancouver; Leuty Recommends 
Uniform Forms 
Vancouver, B. C., Aug. 18.—The thirty- 
first annual Grand Nest meeting of the 
Blue Goose under the excellent super- 
vision of John W. Wilson, general chair- 
man, and John L. Noble, vice-chairman 
of the Vancouver Pond, was an impres- 
sive three-day convention here at the 
Vancouver Hotel, The attendance of more 
man 400 ganders and guests taxed the 

capacity of the hotel. 











Chartered 1842 





In his annual report Most Loyal Grand 
Gander H, B. Leuty recommended that 
standardized records and forms be used 
by all ponds to create uniformity. 

First Most Loyal Gander A. Mc- 
Crearry of the British Columbia Pond, 
March 3, 1917, was honored by a grand 
nest life membership. The pond now 
has 128 members, 

Registration showed representatives 
from all ponds in the United States and 
Canada. Three past most loyal grand 
ganders were introduced at the session 
today. They were William T. Benallack, 
Detroit; H. Verne Meyers, Waterloo, Ia., 
and David MacKinley, Seattle. 


Philadelphia Passes 2% Tax 


On Mutual Local Premiums 

Philadelphia’s city council last week 
passed the new 2% tax on premiums of 
business originating in Philadelphia of 
all mutual companies having their home 
offices in that city, Four life companies 
and eleven fire companies are affected 
by the tax, which, it is estimated, will 
raise $150,000 a year. 

The new tax, which will be effective as 
of August 1, will remain in operation 
for three years and four months. It 
replaces the proposed four-mill tax on 
the assets of Philadelphia’s mutuals, 


An Sessions 


to Ambitious Brokers 


If you are efficient in serving your client in his fire and 


‘asualty insurance needs, he will gladly consider you 


in the placing of his yacht and inland marine insurance. 


The friendly co-operative spirit shown to brokers by 


Atlantic trained underwriters has enabled many 


brokers to extend the scope of their activities into 


broader insurance fields. 


Bring your yacht and inland marine problems to us. 


An ever increasing number of brokers have felt the 


welcome which awaits them in our offices where we 


are glad to work with them to produce custom-made 


policies to meet their clients’ needs. 


Send for our 1937 booklet —“ Atlantic Offers All 3” 
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Balance A t H ld N testes to an alleged conversation be fendant insurance companies — 
e greemen Sc ot tween himself and L. P. Carpenter, the owners or partners in’ the Shean — 
representative of the Concordia Fire \vency. TOss 
° “ Insurance Company, which took place S N 
. es ‘eal ome Contr 
Ownership of Agency by Companies immediately before the signing of the Control 
— portion of the contract herein- “The burden of proof js upon th 
= : - , vefore referrec ‘ i > sence aintiff »stablis ss . ie — 
Th Nebraska Supreme Court has _ three insurance companies that - . He ia to and in the PERIENCE plaintiff to establish the allegations of 
oa ‘ ‘ “cp vi at were of Henry C. Dross, Dan F. Brown and this petition that the defendant ; 
affirmed a judgment of a lower court Parties to it. Plaintiff contends, how- P. K Walsh ance companies owned 7 Pe 
: on : 2 ver P : * ae ¢ 2 ° F a . = . ¢ ° -d, Operate 
evel : F ’ goree ‘ : P : 
in the case of Naeve vs. Shea et al in wii — Pagal sean the agree- After a consideration of that part of controlled the Shea-Dross Wr Th 
: _ . : " . ade ie §=6detendar surance a ae . ‘ag 3 a: . . ~ eee. ame 
favor of the Concordia Fire and Na- owners or p: he My: = urance the contract that was in writing and the evidence shows that some control Ms 
oh Sosa es fe | c. Pr partners in the Shea-Dross evidence adduced of that part resting in exercised over the business. | wa 
tional Security ire, freeing them trom \gency. his contention is based upon arol : ani ¢ -.° Zz. a oe . : » Dut, under 
ae ie ‘oa ecg Maa ee Be I parol, we are of the opinion that it the authorities cited, the control ey 
liability for the wrongful acts of an the evid.nee of Thomas E. Shea who will not sustain a finding that the de- (Continued on Page 26) “a 
agency which they had taken over un ss 
der a written agreement to work out Certa 
its delinquent balances. to stret 
The Concordia National Security to war 
Fire and Southern Fire entered into an cies to 
agreement with the Shea-Dross Agency, ing to 
operated by Thomas E. Shea and Henry a 
C. Dross at South Omaha, Neb., on tions ¢ 
April 28, 1928, under which past duc sponde! 
balances of some $15,000 were frozen the In 
The partners were paid salaries, and surance 
earnings over and above expenses were de 
“ons 
to be applied to reduce the old ac- = 
counts. In 1930 the plaintiff, Naeve, ap- citing 
plied to the agency for fire insurance intellig: 
on a building used as a dance hall in Th follow : 
. p ae . - r follow: 
Naeve’s Park in Sarpy County Be- e Great American Group Ther 
cause of the nature of the risk, none of of Insura ae 
. - nce sured | 
its companies would write it, but th Companies ments 
lia adaeiaa . : aeten oo 5e ¢ . ° 
agency succecded in placing $8,750 oi writes practically all forms exact ¢ 
insurance on the building through a rs “wareh 
le Tork rokKer 2. : 
New York broker ; of coverage except Life. spect ¢ 
Che dance hall burned on September premisi 
7, 1932, and it was then discovered that buyer. 
there was no such companies as those ticular! 
issuing the policies. Naeve claimed that transit, 
the three defendant companics, because er’s ris 
of their agreement, were owners of the layed 
agency and liable for its acts and ev 
The court held, however, that they transit 
were not owners and were not liabl sured < 
for the loss and denied a motion for a purpos 
new trial.. This order was appealed to Notw 
the Nebraska supreme court and was clause 
sustained. mits of 
In sustaining the lower court in hold- ® pens t 
ing the companies not liable, the su- to rem 
preme court said in part: long p 
Court’s Opinion — 
ae ‘ P is sup 
“The liability of the defendants 1s caret 
necessarily based upon the relationship as not 
created in the agreement entered into derwri 
on April 28, 1928 If the agreemcnt | 
made the defendant insurance com- Delay 
panies sole owners or partners in_ the Ther 
Shea-Dross Agency, they would be liable irises. 
for the wrongful act of the Shea-Dross taken 
Agency in causing the issuance of the policy, 
spurious insurance. On the other hand, taining 
if the agreement did not change the j peas) — — =f the los 
relationship of debtor and creditor pre- 0 oy 5] ir dan 
viously existing between the parties th SSS needles 
insurance companies would not be liable. , a y 2 sequen 
“The agreement in question was part- t pill 
ly in writing and partly oral, according theft } 
to the allegations of plaintiff’s petition passag’ 
That part of the agreement that was in the 
reduced to writing, and which is fully undery 
set out in the former opinion of this xoods, 
court, Naeve vs. Shea, supra, provides, The 
in substance, that all earned premiums recove: 
of the Shea-Dross Agency should be Situatic 
paid into the Live Stock National Bank been p 
of Omaha subject only to the check of treble 
Shea-Dross Agency, countersigned by tensior 
representative of one of the three cred- The p 
itor insurance companies; that on the unsatis 
fifteenth day of each succeeding month possibl 
the current accounts, salaries and ex- and if 
penses were to be paid and any balance sa ¢ 
remaining was to be prorated to the —_ be 
three insurance companies which were rage 
parties to the contract; that the office ° the el; 
expense was to be limited to salaries } — 1 re = mess Ci 
of $175, each month for Shea and Dross 4 : X Tl ail P —_, To 
and $65 each month for the office clerk, Great AMERICAN INSURANCE Co. Great AMERICAN INDEMNITY Co. Wwareh« 
plus office rent of $45 a month and inci- AMERICAN ALLIANCE INSURANCE Co. Group of R mer a time 
dental essentials to the maintenance of a oe a eee ne oe ° incertae ia delay 
the office; and that on the fiftee c mney Tae eeenance Gs, In Som Massachusetts Fire & MARINE or dat 
each month a nae pa Digger ypc ¢ petlngs neg on surance pantes INSURANCE Co. Standir 
e c 25 € < - ) J 4 oO . 

- NortH Caro.in ON NSU * 
the companies was to verify all accounts A Home Insurance Co, AMERICAN NATIONAL Fire INsurANCE Co. miscon 
due the agency and due to companies _— - rg VU r \ { lime, 
and brokers, including collections and Fi . M tre 

; , 8 oN "ire re 
cancellations as well as business written. Marine Casualty Surety lowing 
Own e@ 
ile: itil padlae of NEW YORK + CHICAGO + MONTREAL « SAN FRANCISCO me 
le written portion of the contract adjust 
‘ ‘ 1 
does not purport to convey any interest AGENTS EVERYWHERE the pe 
in the Shea-Dross Agency to any of the Writer 
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Warehouse to Warehouse Clause 
Frequently Stretched by Assureds 


Certain assureds are much inclined 


to stretch the intention of the warehouse 


clause under marine poli- 


to warehouse 
cies to suit their own convenience, refus- 
underwriters’ interpreta- 
special corre- 


Underwriter of 


ing to accept 
tions of this clause. A 
spondent of the Marine 
the International Union of Marine In- 
airance discusses the difficult problem at 
considerable length in the current issue, 


sting several cases. Extracts from his 


intelligent presentation of the subject 
follow: 
There is in the minds of some as- 


sured and/or hol lers of shipping docu- 
ments an element of doubt as_ to the 
exact extent of the cover granted by the 
“warehouse to warehouse clause” in re- 
spect of merchandise conveyed from the 
premises of the vendor to those of the 
buyer. The conception is prevalent par- 
ticularly in the East that goods are “in 
transit, ’ and consequently at underwrit- 
er’s risk, however long they may be de- 
laved during the period of the journey, 
and even when the ordinary course of 
transit is deliberately stopped by the as- 
sured and/or policyhok der to suit his own 
purposes. ; : 
Notwithstanding the fact that this 
clause clearly defines its scope, and ad- 
mits of no doubt it not infrequently hap- 
pens that consignees allow their goods 
to remain at their final destination for 
long periods before they have them sur- 
veyed in respect of loss or damage which 
is supposed to have occurred during the 
currency of the policy, but which as likely 
as not has happened after expiry of un- 
derwriter’s risk. 
Delays in Ascertaining Losses Costly 
another point which 
damage may have 
period of the 
delay in ascer- 


also 
original 


There is 
arises. The 
taken place during the 
policy, but any undue 
taining and establishing the extent of 
the loss or damage may lead such loss 
r damage to increase or spread, with 
needless to point out, detrimental con- 
sequences for underwriters. In the case 
i pilferage it has happened that the 
theft has taken place long after the sea 
passage, and when the goods were lying 
in the final warehouse, but also when 
underwriters had ceased to cover the 
woods, 

The claimant, however, still expected to 
recover under his policy. Thus we have 
situations where underwriter’s risk has 
been prolonged for double or sometimes 
treble the normal period, for which ex- 
tension no additional premium is paid. 
The position is all the more delicate and 











satisfactory, because it is not always 
possible to este ablish where the loss arose, 
and if before expiry of the policy, to 
what extent, if any, the loss or damage 
has been increased. In these circum- 
stances underwriters often have to settle 
the claim in full to maintain the busi- 
ness connection. 

To meet this difficulty the present 
warehouse clause has been devised, and 
4 time limit is indic: ited so that undue 
delay shall not occur in ascertaining loss 
or damage at destination, but notwith- 
Standing the clear wording of the clause, 
misconceptions do arise from time to 
time, particul: arly as to what the phrase 
“in transit” really implies, and the fol- 
lowing recent cases within the writer's 
Wn experience will serve to illustrate 
some of the complications which require 
adjustment. The first case deals with 
the position which arises when under- 
Writers’ risk has not commenced, the fol- 
Owing with the situation when the pro- 


tection ceases to operate. Both catego- 


ries are equally informative. 


Cargo Destroyed in Warehouse 
Before Shipment 

A large consignment of cereals was 
lying in a warehouse in the East awaiting 
a favorable opportunity to be shipped. 
Before the goods had been moved a se- 
rious fire broke out in these premises 
which totally destroyed a large quantity 
of wheat and the remainder was so badly 
damaged by water used to extinguish the 
conflagration that it was as good as a 
total loss. The assured, a local merchant 
of high repute, had an “open cover” 
which insured his shipments by steamer 
from specified ports and included the 
“warehouse to warehouse clause.” 

As is well known, the latter protects 
interest “from the time the goods leave 
the warehouse and/or store at the place 
named in the policy for the commence- 
ment of the transit and continues during 
the ordinary course of transit, including 
customary transshipment if any, until the 
goods are discharged overside “from the 
overseas vessel at the final port.” Seeing 
his goods practically worthless the in- 
sured lost no time in claiming from his 
underwriters for the value of the ship- 
ment, and it should be mentioned that 
provisional advice of the intended ship- 
ment had already been given to the 
agency who had secured the business. 

The company’s representatives, how- 
ever, pointed out that their principals’ 
liability was in no way involved as the 
goods were not “in transit” not having 
left the assured’s premises or warehouse 
within the meaning of the clause when 
the fire broke out. Underwriters’ risk 
had consequently not attached at this 
time and the assured must look to his 
fire underwriters for any indemnity to 
which he felt he might be entitled. 


Loss Belonged to Fire Insurers 


To this argument the claimant replied 
he strongly maintained that his merchan- 
dise was in course of transit having hired 
river-craft for the conveyance of his 
goods to the port of shipment, and he 
produced certificates signed by the own- 
ers of the barges he had engaged for 
the transportation of these consignments. 
There is no doubt that the native mer- 
chant did intend to ship these goods and 
from the moment they left his premises 
they would come under the protection of 
the open cover he had with his under- 
writers, but at the time the fire broke 
out these goods were not “on risk” under 
the marine protection, and the loss 
should in reality, attach to those under- 
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writers who had insured the merchant's 
premises, if the latter had thus covered 
his liability. The inference, however, is 
that the merchant had not done so, 
otherwise his anxiety to recover from 
those parties nearest at hand would not 
have been so evident, 

In the course of further investigations 
it transpired that the merchant had omit- 
ted to insure his goods against the risk 
of fire whilst awaiting shipment in his 
warehouse, so that in the circumstances 
he had no recourse against any other 
party. Thus, while no doubt knowing 
exactly how he stood, the merchant en- 
deavored to recover his loss from his 
marine underwriters, though it is not 
implied that the latter should admit lia- 
bility. In this particular instance, un- 
derwriters find themselves in a_ highly 
unsatisfactory position. They have either 
to pay a claim for which they are in 
no manner liable and thus create a 
precedent, or they must risk losing an 
important account which has produced 
good results over a lengthy period, and 
represents a desirable class of risk 


It often happens that there is some 
misconception with regard to the term 
“in transit” when a loss by pilferage 


arises and the consignee has consider- 
ably exceeded the time limit stipulated 
in the “Institute Warehouse to Ware- 
house Clause.” Such cases are not un- 
common but if it is established beyond 
reasonable doubt that the theft was 
committed on board the carrying steam- 
er, for example, the warranty respecting 
notice in the “Theft and _ Pilferage 
Clause” can possibly be overlooked, The 
position, however, is quite different 
when the goods cease to be “in transit’ 
and underwriters’ risk has terminated 
before the pilferage has arisen. The 
writer has known of such cases where 





declined on these 
sometimes con- 
inet to any ex- 


liability has been 
grounds and the loss 
siderable—has not been 
tent by underwriters. 

MARINE LOSSES INCREASING 
Liverpool Underwriters Report Gain in 

Casualties Compared With Same 

Period of 1936 
latest statistics issued by the Liv- 
erpool Underwriters Association show 
that the increases in the number of cas- 
ualties of all descriptions to vessels, com- 
pared with the corresponding totals for 
1936 and 1935 were maintained through- 
out .the first half of 1937. The numbers 
listed in the Loss Book during this pe- 

riod and for the same months of 1936 
are 3,333 for the first half of 1937, 2,960 
for the same half of 1936, and 2,683 for 
the corresponding half of 1935. 

No fewer than seventy-three vessels, 
of 166,387 tons gross, were lost during 
the six months ended June 30 last, com- 
pared with sixty-three vessels of 133,858 
tons gross for the same half of last year 


The 


and with forty-seven vessels of 119,063 
tons gross during the first half of 1935. 

So far the present year has been a 
bad one for underwriters, there having 
been a large number of serious casual- 
ties involving important ships. The ves- 
sels totally lost include such compara- 
tively large ones as the Baron Polwarth, 
Marie Moller, Standale, Loukia, Maria, 
Island, Ternezen, Lairdsmoor, Sandgate 
Castle, Aikoku Maru, Koshun Maru, Par- 
aguay and Frank H. Buck. 


EARLE REAPPOINTED 
Insurance Commissioner Hugh H 
Earle of Oregon has been appointed for 
another four-year term ending June 30, 


1941. 


Lloyd’s Register on Vessels 
Lost and Broken Up During 1936 


The 


vessels 


summary of merchant 
lost, broken up, con- 


statistical 
totally 


demned, etc., in 1936, just published by 
Lloyd’s Register, shows that the gross 
reduction in the world mercantile ma- 


rine amounted to 739 vessels of 1,401,345 
tons. This excluded all steamers and 
motorships of less than 100 tons gross 
and sailing ships of less than 100 tons net. 

Of the total, 678 of 1,358,639 tons were 


steamers and motorships, and sixty-one 
of 42,706 tons were sailing ships. These 
figures, compared with 1935, show a de- 


crease of 62,367 tons as regards steam- 
ers and motorships, and a decrease of 
39,101 tons for sailing ships. 

Tonnage broken up during 1936 to- 
taled 1,016,460, as against 1,214,621 tons 
in 1935, a decrease of 198,161 tons. Ac- 
tual casualties show an increase of 95,007 
tons, the total being 364,735 tons. The 
tonnage of vessels owned in Britain and 
Ireland which were broken up, disman- 
tled, etc., during the year amounts to 
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341,509 as against 
Che number 
men of all n 


471,467 tons in 1935. 
and tonnage of merchant- 
ationalties lost, broken up, 


etc., during the last ten years are as 
follows: 
Steamers and 
Motorships Sailing Ships 
Tons Tons 
Year No, (gross) No, (gross) 
1927 409 852,398 154 139,671 
1928...... 584 1,217,075 121 94,471 
eee 672 —-1,458,665 120 84,937 
19D... S6l° Lagese: 167 80,763 
1) | Saeeene 558 1,335,708 O4 33,112 
ee 573 1,696,245 78 55,112 
US 930 = 2,733,458 99 57,702 
1934, 2. 770 —- 2,071,662 74 41,896 
od eee 700: 1,421,006 06 81,807 
1936. 678 1,358,639 61 42,700 
The statistics provide interesting data 


as to the relative frequency of the dif- 
ferent kinds of casualty which end the 
existence of vessels. Strandings and kin- 
dred casualties which are comprised un- 
der the term “wrecked” are the most 
prolific cause. To such casualties are 
attributable 55.3% of the number of 
steamers and mi torships lost, and 40.6% 
of sailing. ships. 

A large proportion of the tonnage an- 
nually ond ec: from the merchant fleets 
of the world comes to a natural end, 
being broken up, dismantled, condemned, 
etc., for reasons not known to be conse- 
quent upon casualty or stress of weather 
During 1936 the tonnage of 
disposed of amounted to no less than 
2% of the tonnage of the steamers 
and motorships and 52.8% of the sailing 
ships included in the statistics. 

Figures are also given showing the 
percentage lost, ea tc etc., of the 
total tonnage owned by various coun- 
tries. During 1936 the total tonnage of 
steamers and motorships lost by Britain 
was 0.24% of the total tonnage owned 
For the Dominions the percentage was 
0.41, for Germany 0.71, for Japan 1.09, 
and for Norway 0.72. The world averags 
was 0.59%, 


vessels so 
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Wm. Leslie Has Busy 
Time in Minnesota 


TIE VOTE ON RETROSPECTIVE 





Violations of Uniform Auto Rate Agree- 
ment Discussed with Nat’! Bureau 
Chief; Speaks at Agents’ Meet 
William Leslie, general manager, Na- 
tional Bureau of Casualty & Surety 
Underwriters, left Monday for his camp 
at Peconic Bay, Long Island, after a 
busy time out in Minnesota where he 
met with the Minnesota Compensation 
Rating Bureau on the retrospective rat- 
ing plan and addressed the annual gath- 
ering of the Minnesota Association of 
Insurance Agents at Duluth. Mr. Leslie 
represented stock company interests at 
the rating bureau’s meeting which was 
presided over by J. F. Reynolds, general 
manager, and was attended by Insurance 
Commissioner Frank Yetka, H. J. Gins- 
burgh, American Mutual Liability; H 
W. Yount, Liberty Mutual, and Garfield 
W. Brown, American Mutual Alliance 
After much discussion of the merits 
and demerits of the retrospective rating 
plan the motion was offered by Mr. Les 
lie that the plan be filed and approved as 
of October 1. The mutuals quickly made 
a substitute recommendation for their 
supplementary plan to become effective 


on the same date. Put to a vote a tie 
resulted. The matter has now gone to 
the Minnesota Compensaion Board for 


resolution, 
Troublesome Auto Situation 


Instead of speaking to the Minnesota 
agents on the “Evolution of the Automo- 


bile Business”, the scheduled topic, Mr. 
Leslie gave a bird’s-eye view of the 
activities of the National Bureau, the 
Association of C. & S, Executives and 
the National Conservation Bureau. He 


stressed that the Bureau now is a purely 
rate-making body and that the Execu- 
tives’ Association scope has been broad- 
ened to embrace safety activities, fraud- 
ulent claims work as well as legislation. 
His talk was a straightforward sincere 
presentation of the facts which made a 
hit with his agent audience. 

They also went into a huddle on pres- 
ent automobile rate situation in Minne- 
sota. The uniform rate agreement which 
all carriers agreed to observe when it 
was drawn up back in 1922 has not oper- 
ated satisfactorily in recent years. There 
have been too many violations, and it 
is well known that non-conformists are 
at the seat of the trouble. Mr. Leslie 
said that it may be necessary to abandon 
any effort to revive and maintain this 
agreement, thus letting the National Bur- 
eau function for its own member com- 
panies independently of whatever action 
other carriers may take respecting auto- 
mobile rates in the state. 

Mr. Leslie indicated that the local 
committee which has supervised the 
carrying out of the terms of the Minne- 
sota uniform rate agreement will un- 
doubtedly meet in the early Fall for the 
purpose of discussing the situation fur- 
ther and that a final decision at that 
time may be expected. 


ON COMPENSATION COMMISSION 

Governor Stark of Missouri has ap- 
pointed R. Robert Cohn of Kansas City 
the Republican member of the Missouri 
Workmen’s Compensation Commission. 
He will succeed Jay J. James, whose 
term will expire October 1, 


JOINS CONT’L CASUALTY 
Solomon Huber, has resigned as as- 
sistant district manager of the John 
Hancock Mutual Life at Jamaica, L. I., 
to represent the Continental Casualty in 
its disability division for agency organ- 
ization work in Long Island territory. 


Comp. Volume of All 
Carriers Improved in ’36 


UNDERWRITING PROFIT OF 6.7% 


51 Stock Cusine Showed Earned Pre- 
miums of $122,062,498 on Which Loss 
Ratio was 58.3% 


The New York Insurance Depart- 
this 
cating healthy improvement in the coun- 
volume in 


ment week released statistics indi- 


try-wide earned premium 
workmen’s compensation insurance pro- 
duced 1936 by non-participating and par- 
ticipating carriers doing business in New 
York State. The results show that total 
earned premiums amounted to $194,628,- 
025 for all carriers, a gain of $29,607,014 
over 1935, Of this total 51 stock com- 
panies produced $122,062,498 compared 
with $107,070,351 the previous year; 
eighteen mutuals reported $54,711,340 
compared with $43,882,014 in 1935, and 
the State Insurance Fund's volume 
reached $17,854,187 on the basis of actual 
rates charged by it, compared with $13,- 
977,746 in 1935. 

It is significant that an underwriting 
profit of 6.7% was shown on the coun- 
try-wide business in this line of all com- 
panies writing in N. Y., compared with 
3.7% profit in 1935. The stock companies 
made an underwriting profit of 1%, com- 
pared with an underwriting loss of 26% 
in 1935, The State Fund showed an 
underwriting profit of 3.8% on the basis 
of actual premiums, compared with an 
underwriting profit of 14% in 1935. 
Mutuals showed an underwriting profit 
of 20% in 1936, compared with 19.6% in 
1935. 

Total 
amounted 


losses incurred 
to $116,825,111, producing a 
ratio of 60% compared with the 
1935 loss ratio of 614%. Of this total 
the stock carriers’ incurred losses 
amounted to $71,119,630 for a loss ratio 
of 58.3% contrasted with a 60.4% loss 
ratio in 1935. The mutuals’ incurred 
losses were $31,784,754, with a loss ratio 
of 58% compared with 57.7% in 1935. 
The State Fund showed losses incurred 
of $13,920,727 for a loss ratio of 78% 
compared with 81.3% the previous year. 
For New York State business alone 
total earned premiums of all carriers last 
year were $69,346,414, a gain of $11,417,- 
128. Of this amount stock companies 
produced $30,770,195, a gain of nearly 
$3,000,000 over 1935; mutuals reported 
$17,669,677 last year, compared with $13,- 
477,808 in 1935, and the State Fund was 
credited with $20,906,542, premiums being 
adjusted to an estimated manual basis, 
as compared with $17,025,269 in 1935. 
Total losses incurred by all companies 
on New York State business last year 
were $42,762,992, the loss ratio being 
61.7% as compared with 64.8% in 1935. 
The stock company showed losses in- 
curred of $19,551,847 for a loss ratio of 
63.5% as compared with 69.2% in 1935. 
Losses incurred by mutuals amounted to 
$9,290,418 with a loss ratio of 526% as 
compared with a ratio of 53.2% in 1935. 
The State Fund’s losses incurred 
amounted to $13,920,727, with a loss ratio 
of 66.6%, as compared with a ratio of 
66.8% in 1935, these ratios being based 
upon the premiums adjusted to manual 
rates 
3iggest writers of workmen’s compen- 
sation among the stock carriers in 1935 
were the Travelers with $19,187,765 earned 
premiums and $10,291,187 in losses in- 
curred and the Employers’ Liability with 
$10,550,099 premiums earned and $5,935,- 
908 losses incurred. Among the mutuals 
the biggest writers were the Liberty 
Mutual $19,849,551 premiums earned and 
$12,084,456 losses incurred and the Amer- 
ican Mutual Liability with $16,266,602 
premiums earned and $10,176,530 losses 


incurred. 


country-wide 


loss 
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Casualty General Agents Give 
Views on 1937 Production Problems 


The biggest production problem among 
casualty and surety general agents this 
year is the selling of automobile liability 
and property damage insurance at man- 
ual rates. This centers around competi- 
tion of the cut rate stock carriers and 
of the non-agency mutuals, and the situ- 
ation does not appear to have been help- 
ed much by the rate decreases promul- 
gated by the National Bureau of Casu- 
alty & Surety Underwriters both this 
year and last. 

Another problem of considerable mo- 


liability any better in your field? 

3. Does the more receptive attit 
acceptance of long haul truck bus 
business ? 





4. Have special production weeks such as those on A, & H. and fidelity 


insurance stimulated you to greater 
starter? 

5. Do you favor extension of F 
Office, the joint company-agent ent 





ment is taking care of long haul truck 
business with responsible companies, In 
touch with some of the biggest agents 
throughout the country during the past 
few weeks The Eastern Underwriter is 
told on one hand that old line companies 
are not taking a _ receptive attitude 
toward the acceptance of this busi- 
ness, and on the other that a recent 
change in attitude “has given us con- 
siderable encouragement to solicit this 
class of business actively.” 

For the first half of 1937 automobile 
and general liability lines are reported 
by the agencies interviewed as showing 
the biggest premium gain, Workmen’s 
compensation also shows up favorably 
due to more employment, larger payrolls 
and more adequate rates. One large 
mid-west agent reports the best loss 
ratio in years and says that it will aver- 
age under 38% on business largely in the 
private pleasure car field. 

It is significant that extension of the 
Business Development Office, joint com- 
pany-agent enterprise, into the casualty- 
surety field is favored generally and, in 
fact, the work of this office is looked 
upon as one of the most forward steps 
taken by the insurance business. 

Complete responses from the agents 
interviewed follow: 


C. A. Abrahamson, Omaha 


1. The biggest production problem so 
far this year is undoubtedly automobile 
liability, 

_2. Workmen’s compensation shows the 
biggest premium gains. This is due to 
more employment, large payrolls and 
more adequate rates. 


1. What is your biggest production problem so far this year? 
2. What casualty lines show biggest premium gain and why? 


. S. Dauwalter’s Business Development 


3. While it is poSsible that automobile 
liability may have shown some improye- 
ment in ratios in this particular 
territory, it is more due to happenstance 
than anything else. Fundamentally ther 
is no improvement. 

4. I believe it is a little early to say 
whether or not the more receptive atti- 
tude of certain carriers toward long dis- 
ance hauling business would encourage 
any solicitation of this business,  Prac- 
tically all of the larger companies are 
still underwriting this class of business 


loss 


Is auto 


ude of large company home offices on 
iness encourage you to go after this 


production or are you your own self- 





erprise, into the casualty-surety field? 








so closely that there is little chance of 
obtaining it in competition with non- 
bureau and independent carriers. The 
Interstate Commerce Commission has 
barely started to work and while in my 
opinion the regulations will in time tend 
to eliminate a great many irresponsible 
risks and make it possible for the better 
operators under I.C.C. regulations to not 
only be able to purchase standard insur- 
ance but be able to cooperate with the 
companies toward the elimination of ac- 
cidents, at the same time nothing much 
has been accomplished so far. 

While I am inalterably opposed as an 
individual to the pool idea, at the same 
time I feel that it would be a very 
proper bureau function to establish the 
necessary machinery not only for the 
dissemination of safety rules and advice 
to the assureds, but for the actual esta 
blishment of “check-up stations” on the 
principal routes. As a matter of fact, 
this would not have to be nation-wide 
to start with but an experiment coul 
at least be made over the principal 
routes in certain districts. It has been 
quite definitely proven by several te 
ciprocals who have handled long dis 
tance hauling successfully, that it has 
brought results and from the conversa 
tions I have had with certain large truck 
operators, they have been more than 
anxious to cooperate with those carriefs 
because regardless of insurance, acc 
dents are always costly. . 

5. Whether or not special production 
periods such as those on accident am 
health and fidelity insurance stimulate 
greater production is entirely a matter 
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The Eastern Underwriter to Publish 
Edson S. Lott Personality Sketches 


Great Pioneers of American Liability Insurance as Seen by 
United States Casualty Chairman; Appleton, Atwood, Bat- 
terson, Bland, Bulkeley, Burns, Dunham, Ellerbe, Endicott, 
Gaty, Masters, Maybury, Moore, Seward, Stone and Thom 


Beginning next week The Eastern 
Underwriter will publish a series of bril- 
jant personality sketches of great pio- 
gers in American liability insurance. 
They are from the pen of Edson S. 
lott, chairman of the board of the 
United States Casualty Co., who for 
many years has been a distinguished 
foure in casualty insurance, who has 
teld many of the highest offices in or- 
ganizations Of insurance companies, and 
yho was himself an important partici- 
vant in many of the conferences out of 
shich casualty insurance organizations 
grew, as well as after they started, 
and who in the early days of liability 
insurance met the men about whom he 
is writing and knew them extremely well. 
Those acquaintances were largely formed 
n committee rooms as the business de- 
veloped, not only in its underwriting and 
sientific aspects but in consideration of 
administration problems, 

The men who are subjects of Mr. Lott’s 
pen were mostly giants of the business. 
In the main each was a dynamic, color- 
ful personalitv. About them in Mr. 
Lott’s mind cling pleasant, vivid memo- 
ries. Writing these sketches has been 
a labor of love with him, and has in- 
cuded a great deal of research work 
in order that the articles shall be au- 
thentic in all details. 


Men Who Will Be Written About 


All of the subjects of Mr. Lott’s 
sketches are dead, and it has been years 
since some of them have passed from 
the scene. The sketches will be run 
alphabetically, one a week, and starting 
with Samuel Appleton, Employers’ Lia- 
bility. Next will come Kimball C. At- 
wood, Preferred Accident. Third sketch 
will be that of James G. Batterson, Trav- 
‘ers. Others whose personalities will 
be discussed by Mr. Lott are these: 

John R. Bland, United States F. & G. 
Deel Morgan G. Bulkeley, Aetna 
fe, 


ka Highlands Burns, Maryland Casu- 
alty, 

Sylvester C. Dunham, Travelers, 

Col. Christopher P. Ellerbe, Union 
Casualty & St. Louis (whose home office 
was in St. Louis). 

George M. Endicott, Employers’ Lia- 
bility, 

theodore E. Gaty, Fidelity & Casu- 
a iL 
Captain Arthur W. Masters, London 
‘warantee & Accident. 

Wiliam C. Maybury, Standard Acci- 
~Nilliam F. Moore, New Amsterdam 
Lasualty, 

veorge F. Seward, Fidelity & Casualty. 
ei T, Stone, Maryland Casualty. 
John H. Thom, Standard Accident. 


The Author 


FE ad who knows human interest 
fh e sees It, possessing a fine sense 
wh sang Mr. Lott’s articles in the 
a anes a wide audience and cov- 
he oan subjects, _In fact, at one time 
aan € most publicized insurance man 
ee en His official positions in the 
would ¢ outside of his own organization 
sublich ake up considerable space to 
poo In addition to having been 
the WN. er of the board of governors of 
en Council on Workmen’s 
a nsation Insurance, he has been a 

Stee of the Workmen’s Compensation 





Blank & Stoller. 
EDSON S. LOTT 


Reinsurance Bureau, director of the Na- 
tional Safety Council, is a director of 
New Amsterdam Casualty, Guardian Life 
and Uscasco Holding Corp. Other insti- 
tutions related to and affiliated with 
insurance and of which he is a member 
include the Chamber of Commerce of 
the State of New York, Insurance Fed- 
eration of America, Insurance Society 
of New York, Alliance Against Accident 
Fraud, American Museum of Safety—of 
which is is vice-president—Casualty & 
Surety Club of New York, of which he 
was the first president. He was vice- 
president of the Association of Casualty 
& Surety Executives and member of the 
Editorial Board, International Insurance 
Encyclopedia. He was president of the 
International Association of Accident 
Underwriters in 1903-1904, president of 
the Board of Casualty & Surety Under- 
writers in 1908 and president of the In- 
surance Institute of America, Inc., in 
1925-1927, now a Fellow. He was a 
member of the permanent commis- 
sion, International Industrial Congress of 
Paris, France; member of the Academy 
of Political Science, on the National 
Panel of Arbitrators of the American 
Arbitration Association, member advis- 
ory board Industrial Conservation Board 
and chairman of the Committee of Nine 
on “Financial Responsibility for Automo- 
bile Accidents.” 

Many years ago William BroSmith, 
vice-president and general counsel of the 
Travelers, gave an estimate of Mr, Lott's 
position at the time in the insurance 
community. He said in part: 

“In the history of insurance in the 
United States the past decade is re- 
markable not only for the wonderful 
growth of insurance companies, but for 
the fact of this growth in the face of 
great obstacles. Underwriters during this 
period had to contend with more than 
the usual amount of legislative interfer- 
ence, departmental regulations not al- 
ways wise and governmental burdens and 
exactions beyond those imposed upon 
any other kind of business. Moreover, 
they were hindered greatly and until re- 
cently by the lack of that cooperation 
which would protect against these evils 
and the evils of unfair competition, In 
the several movements intended to bet- 
ter insurance conditions, to promote the 


Stewart M. LaMont to Be 
Dined by A. & H. Club 


IN WN. Y. 





AFFAIR OCTOBER 21 





Recognition to Be Given to His Many 
Years of Accomplishment in This 
Field; Metropolitan Life V.-P. 





Stewart M. LaMont, third vice-presi- 
dent of the Metropolitan Life, who is 
rounding out half a century in the acci- 
dent and health field of which he is con- 
sidered by many to be the dean, is to 
be the guest of honor of the Accident & 
Health Club of New York at a dinner 
October 21 in the New York Athletic 
Club. Mr. LaMont elected 
this year to honorary membership in 
the club and the forthcoming event is 
to give tangible expression of the high 
esteem in which he is held by the fra- 
ternity. It is expected that at least 150 
accident and health managers and com- 
pany executives both in New York and 
out-of-town will attend. 

Appropriately the toastmaster will be 
Hugo Henn, Indemnity Insurance Co. of 
North America, who served under Mr. 
LaMont in the old Metropolitan Cas- 
ualty. Mr. Henn is the club’s president. 
Arrangements are being made by a spe- 
cial committee and headed by Julius Ull 
man, first vice-president of the club, and 
James R. Garrett, National Casualty, co- 
chairman. Lawrence K. Farrell, Metro- 
politan’s chief accident underwriter, who 
was Mr, LaMont’s first assistant when 
the department was formed in 1921, will 
have charge of speakers; W. F. White, 
Royal-Eagle-Globe Indemnity, entertain- 
ment; Harry A. Usher, Aetna Casualty 
& Surety, and Charles J. Haight, Met- 
ropolitan Life, the presentation; E. H. 
O’Connor, U. S. Casualty, reception; 
Fred G. Burgoyne, Maryland Casualty, 
tickets. Also on the committee are Ray 
L. Hills, Great American Indemnity, and 
John F. Lydon, Ocean Accident, who 
is governing committce chairman of the 
Bureau of Personal A. & H. Underwrit- 
ers, and will represent that body at the 
dinner, 

The accident and health division of the 
Metropolitan Life is expected to have 
a turnout of close to forty at the dinner. 


was earlier 





interests of the companies and to make 
for better relations between company 
officials and managers Edson S. Lott has 
been an active and indefatigable worker, 
prompt in action and resourceful in coun- 
sel. 

“Into the International Association of 
Accident Underwriters and the Board of 
Casualty & Surety Underwriters as well 
as the Liability Insurance Association 
he transfused some of the spirit which 
made a success of the U. S. Casualty 
Co. These and other organizations of 
this kind owe to his efforts in a con- 
siderable degree their present strength 
and influence. 

“Presidencies seem to come to him 
naturally. Without pretending to be ex 
haustive it may be stated that he served 
two terms as president of the Interna- 
tional Association of Accident Under- 
writers, one term as president of the 
Board of Casualty & Surety Underwriters 
and is now president of the New York 
Casualty & Surety Club. But it has 
never been found necessary to stimulate 
him by an official title or office. In 
whatever position or situation work could 
be done for the business in which he is 
so deeply interested there he was ever 
found ready to take his place and to do 
his best. No one connected with the 
business of casualty insurance has done 
more to promote good will and harmony 
between companies and the observation 
of the amenities which should exist be 
tween companies and managers, and no 
manager or officer is more careful o1 
regardful of the rights and privileges of 
competitors, An intimate acquaintance 
of many years has convinced the 
writer that Edson S. Lott is not only 
an able underwriter, but also a good 
fellow in the best sense of the word.” 
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Sueantn Passed 
Many Laws This Year 


LARGE NUMBER ON INSURANCE 
Flood of New Legislation Will Have 
Wide Influence on Practically All 
Forms of Underwriting 


This year the Pennsylvania legislature 
passed an unusually large number of 
bills affecting insurance Numerically 
twenty-three new laws affect imsurance 
in general; nine affect the life, health 
and accident, and fraternal branches of 
the business; twenty-three have to do 
with surety coverage; fifteen touch upon 
fire and casualty; five relate to work- 
men’s compensation; and three to title 
insurance; a total of seventy-eight \ 
brief description of the measures ac- 
cording to classification has been pre- 
pared by Homer W. Teamer, secretary- 
manager of the Insurance Federation ot 
Pennsylvania. This summary is one ot 
the best of its kind. The Federation 
in its vear book will give the complete 


wordine of all the new insurance laws 
and vetoes, and a schedule of various 
measures failing of passage \ll mem- 
bers of the Federation will receive this 
book 

Some of the measures which became 
law follow ae 

Act No. 229 (senate bill No. 745) re- 


accident and health 


quires all policies of 
approved by 


insurance to be formally 
the Insurance Commissionet 


and defines 


non-cancellable health and accident in- 
surance as that which is automatically 
renewable until age 60 upon payment of 
premiums by the insured 


(house bill No. 1774) 
applicant for 
representa- 


Act No. 210 
makes all statements by an 
an accident or health policy 
tions and not warranties 
Powers Broadened 

Act No. 337 (senate bill No. 746) ex- 
tends the purposes for which casualty 
companies may be incorporated by in- 
cluding indemnification of banks, bank- 
ers, brokers, or financial institutions 
against the loss of property by various 
authorizing insurance against 
damage resulting from breakag« 
of glass, robbery, fraud, vandalism, ma 
licious mischief, against any or all kinds 


Company 


causes; 


loss 


of loss and destruction to moneys, s¢ 
curities, currency, etc 

Act No 422 (senate bill No 758) 
changes the provisions of the law re- 


number of accidents; the 
amount of damage suffered in the acct 
dents; the amount of an unpaid judg- 
ment, all of which give rise to the fur- 
nishing of proof of financial responsi 
bility under this law. It also stipulates 
certain reports in regard to the number 
of cars insured and refused insurance, 
which shall be made by insurance com- 
panics, agents and brokers 

Act No. 48 (house bill No. 345) 
personal representatives of deceased per- 
sons the right to recover damages fot 


lating to the 


CIVES 


hospital, nursing, medical, funeral ex- 
penses, and expenses of administration 

Act No. 72 (house bill No. 543) 
amends the law so as to authorize the 
Department of Property and Supplies 
to procure lability insurance on vehicles 
owned and operated by state fficials, 
employes, officers and enlisted men of 
the Pennsylvania National Guard, oy 
rating vehicles loaned by the Federal 
(,overnment 

Act No. 447 (house bill N 1984) is 
in amendment to the Motor Vehicle 
Code and makes cities, boroughs, in 
corporated townships, or townships, li- 


able for the damage caused by the neg 


igence of any member of a voluntee1 
fire company of such municipality whil 
operating hre department equipment be 
longing to such volunteer fire company 


New Compensation Security Funds 
\ct No. 552 (house bill No. 1640) is 


i new act entitled “The Occupational 


Disease Compensation Act,” requiring 
coverage by emplovers against the haz 
ards of occupational diseases by their 
employes 

Act No. 470 (senate bill Nx 744) is 
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— 
a new act entitled “The Workmen’s Com- PROVIDENT L. & A. JUBILEE —, 
pensation Security Fund Act,” which sets ear ’ 
up a stock workmen’s compensation se- Company Making Rapid Progress in All LIKE A BULL 
curity fund, and a mutual security and Departments Under Able Guidance P 
reciprocal exchange workmen’s compen- of President R. J. Maclellan ina 
sation security fund, into which funds Plans are being made by the Provi- CHINA 
(according to. their classification) con- dent Life & Accident, Chattanooga, to —— = 
tributions are made by companies writ- (CASUALTY 7 iass Cae)” SHOP 


ing workmen’s compensation insurance 
for the purpose of paying the benefits in 
the event of the insolvency of an in- 
surance carrier, 

\ct No. 170 


vides for the 


(house bill No. 302) pro- 
payment of salaries to in- 
jured policemen and firemen in cities 
(except 2nd- class), boroughs, towns, 
and townships, and the payment of com- 
pensation to such cities, boroughs, towns 
and townships, instead of to the police- 
nan or fireman so receiving his salary. 

Fire Insurance 

\ct No. 591 (house bill No. 
quires the licensing of persons conduct- 
ing sales of goods and merchandlse rep- 
resented to be insurance, bankruptcy, 
nortgage, insolvent, assignee, etc., sales, 
or the sale of damaged by fire, 
smoke or water, in cities and boroug hs 
of the commonwealth. In Section 6 this 
\ct is held not to apply to sales con- 
ducted by insurance companies or by 
salvage companies acting for insurance 
companies. 

Affecting Life Companies 

\ct No. 250 (senate bill No. 814) em- 
powers the Insurance Commissioner to 
examine fraternal societies every three 
vears or oftener, as he deems necessary, 
and to require statements concerning 
the affairs of such societies and their 
financial condition at his discretion. 

\ct No. 210 (house bill No. 1774) makes 
all statements made by the applicant for 
an annuity or pure endowment. con- 
tract representations and not warranties. 


843) re- 


soods 


CRIST SURETY LECTURER 


_G. William Crist, Jr., manager, New 
York office of the Fidelity & Casualty, 
Is to give the fidelity-surety lecture 


course for the 


Insurance Society of 
New York 


during the 1937-38 


season, 


hold its golden jubilee at Lookout Moun- 
tain Hotel, September 14-17. The com- 
pany is now actively represented by 
agency organizations in thirty-four states 
and the District of Columbia. The life 
department has more than $104,000,000 
insurance in force. The premium gain 
for the four departments—life, accident, 
group and railroad—exceeded $500,000 in 
the first six months of this year. _ 

Much of the company’s success is Oow- 
ing to the fine abilities Ne President Rob- 
ert J. Maclellan who has been with the 
company thirty-two years. 

Mr. Maclellan was born in St. John, 
New Brunswick, and was educated at St. 
John and Washburn colleges. Going to 
Chattanooga in 1892, his first regular 
job was with the United States engineers 
in improvement of the Tennessee River 
for navigation and flood control. Later 
he was employed by the Citizens Bank 


& Trust Co. of Chattanooga for five 
years and served for seven years as 


cashier of the Richmond Oil Co., also of 
that city. His first contact with the in- 
surance business came in 1905 when he 
joined the Provident Life & Accident, 
at which time his father was president 
of the company, Total annual premium 
income then did not exceed $30,000, 
whereas now it has passed the $6,500,000 
mark, 


J.C. MONTGOMERY ANNIVERSARY 

John C. Montgomery, secretary of the 
Bankers Indemnity, Newark, N. J., will 
celebrate his tenth anniversary with that 
company September 1. He was elected 


assistant secretary in 1927 and secre- 
tary in 1929. Prior to joining the Bank- 
ers he was assistant treasurer of the 
Utilities Mutual, New York. 





this Casualty Loss Control; i 
thoroughly smashes high loss ratios 
to the lowest possible minimum, 
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Tripped on Sand, Run Over, 
But Can’t Collect Damages 


\ case of interest to accident ingyr. 
ance underwriters has just been decided 
by the New York Appellate Division re. 
versing the opinion of the lower courts 
that a public utility is not to be con 
sidered negligent when sand and grave 
ordered by the city to be placed in th 
street causes injury to pedestrians, Her 
are the facts: 

A public utility,;under authority fron 
the City of New York, had placed a pik 
of sand and gravel on the side of a street 
between car tracks and the curb in con- 
nection with repair or construction work 
\ layer of sand and gravel had become 
scattered on the street from. the pile 
\ boy roller skating on the street trippe 
on the layer and fell and was run over 
by a street car to which he had bee 
clinging, on an action against the street 
railroad, for his injuries the trial court 
held the defendant was negligent in al 
lowing the sand to become scattere 
over the street. 

The New York Appellate Division, Hal- 
pin v. New York Railways Corp., Apr 
16, 1937, reversed judgment for plaintiffs 
the injured boy for damages and his 
father for services, and dismisse 
the complaint, holding that the plaintiff 
had failed to show any actionable negl- 
gence, It did not appear that the sand 
and gravel were dangerous to any ve 
hicle or pedestrian traffic, The defend 
ant, in the exercise of reasonable cart 
was held not bound to apprehend or 
foresee that either danger or inju 
would result to the infant. plaintiff frot 
the condition of the surface of the street 
as described. It was bound only to kee; 
the street in a reasonably safe conditio 
for its ia is use, 


loss of 


A. & H. GENERAL AGENTS 
National Casualty Appoints C. D, Fraser 

Co., Inc., for Brooklyn and 

Long Island 

The Eastern department of the Na- 
tional Casualty for accident and healt 
insurance has appointed Charles D. Fre 
ser & Co., Inc., of Brooklyn as its ger 
eral agents for these lines as well # 
Group and hospitalization in the rs 7 

and Long Island, In adding A. & # 
to its facilities the Fraser agency round: 

out its fire and casualty set-up. 
headquarters are at 210  Broadwa 


Brookly Nn. 


LAUD V. H. BEINFIELD 


A. & H. Bisisten Star. of Loyalty Grou 
Breaks All Collection Records With 
His $124,000 in June 

Victor H. Beinfield, star A. & H. pro 
ducer of the Loyalty Group who 1s " 
demand as a speaker at sales congresses 
has been given well deserved recognitiot 
in the current Accident & Health Fielt: 
man for his achievement in June of col 
lecting a gross premium- volume of ‘$12 


000. The Fieldman says: “There's th 
vreatest one-line story in the history 
our accident and health division, 4" 


probably the most outstanding collectio® 
feat in A, & H. insurance.” 
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ber companies. Direction of these ac- 


’ N Y tivities is vested in the three commit- 
Casualty Managers Ass n of > . tees of the club—the Casualty Commit- 


tee of New York whose nine members 


Stabilizing Force for Past 20 Years the — ph te gry gag & 


Central Bureau committee of five. It is 
no exaggeration to say that practically 


Founder Was John S. Turn and Present Chairman Is John F, all of Greater New York’s casualty in- 


surance activity—both underwriting and 


O’Loughlin; Three Committees—Casualty, Contact production—revolves around these three 


and Central Bureau—Do the Work 


A leading force in preserving har- 
mony in company-producer relationships 
along William Street is the Casualty 
Managers Association of New York City 
which will soon observe its twentieth an- 
niversary, In this time every major prob- 
lm which has arisen between producers 
and brokers has first been heard by the 
Casualty Managers and this organiza- 
tion’s recommendations to company head 
ofices carry considerable weight. It is 
significant that negotiations are carried 





JOHN F, O'LOUGHLIN 


m almost devoid of the fanfare of pub- 
licity, although Casualty Managers As- 
sociation deservedly rates columns of 
news recognition for its constructive 
work over the past two decades 
Operating on a rotating basis this 
years chairman is John F. O'Loughlin, 
vice-president of the Royal Indemnity 
in charge of its metropolitan New York 
department. Like his predecessors in 
ofice Mr. O'Loughlin came up through 
the ranks serving as secretary and then 
as chairman of the Casualty Committee 
f Nine. After two such preparatory 
jobs the duties of chairman are almost 
negligible in comparison. But he must 
possess the diplomat’s ability to ease 
riction between opposing forces; to pour 
oil over troubled waters and to keep an 
“pen-minded attitude on whatever prob- 
lem that may come up. The opinion 
“on the Street” is that Chairman 
VLoughlin is doing a good job. 


Tribute to John S. Turn 


The 1937 highspot of the Casualty 
Managers Association was the meeting 
tatly this year at which John S. Turn, 
retired Aeina Casualty & Surety vice- 
president, was paid the recognition he so 
richly deserved. It was Chairman 
Loughlin’s honor to introduce Mr. 
Turn as the founder of the club, and 
Its entire membership—now up to about 
lorty companies—then joined whole- 
heartedly in appreciation of his leader- 
ship, wisdom as a conciliator and sound 
ounsel, 

Time tested are the ideals and _poli- 
“es which Mr, Turn drew up in estab- 


groups having a total personnel of about 
a dozen managers. 


lishing the association, first known as Casualty Committee of N. Y. 
the Casualty Managers Luncheon Club. T. U. Lyman, Aetna Casualty & 
He felt that the many metropolitan Surety, is the present chairman of the 


problems constantly coming up could Casualty Committee of New York, a 


be 1 
were 


other. 


born 


nuch better handled if managers post held back in 1932 by John S. Turn, 
on friendly terms with one an- his old boss. Associated with Mr, Lyman 

The wisdom of this has been are W. J. Falvey, Massachusetts Bond- 
e out time and again, and since ing; R. F. Rascher, Ocean Accident; 


membership is open to managers of all John McGinley, Travelers; Harry P. 
companies regardless of bureau affilia- tye: Fidelity & Casualty; Thomas 
tion, its value as an informal meeting J. Grahame, Globe Indemnity; H. A. 
place is firmly established. It is also Kearney, Hartford Accident; Milton P. 
considered as the “laboratory” for test- Link, Great American Indemnity, and 
ing innovations where the initiator of Alonzo G. Oakley, United States F. & 
the idea will get the benefit of the fair- G. In recent years this committee has 
minded opinion of his contemporaries. viven invaluable help to the companies 
Major objects of the Casualty Mana- in standardization of policy contracts 
gers’ Association are to keep abreast of and the plan drawn up for an inter- 
current problems, to keep in close con- change of credit information. 
tact with the various brokers’ organi- Floyd N. Dull, Continental Casualty, 


zatio 
com] 


ns and to act as a liaison between is chairman of the contact committee, 
vany Organizations and the producers to which is referred any grievances a 


on all matters of interest to and affect- brokers’ association may bring up, Serv- 


ing t 


he New York business of the mem- ing with Mr. Dull are Milton P, Link, 
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MORALE 


Your employes will be actually better employes living in the 
security given by National Surety Fidelity bonds. Fidelity bonds 
are written upon a sane evaluation of business risks caused by 
the unknown and unknowable in human nature. When issued 
they are a tribute to employer and employe alike. 

Prompt payment of just claims makes every day a pay day 
for some one in National Surety Town. And this assurance of 
ready cash to repair shock losses contributes to the peace of 
mind and efficiency of your whole staff. 

National Surety representatives everywhere — themselves 
picked men—areselling Fidelity bonds and blanket bonds; plus 
protection against burglary, forgery, and many other dangers. 


NATIONAL SURETY CORPORATION 


VINCENT CULLEN, PRESIDENT _New York 


Copyright National Surety Corporation, 1937 








T. J. Grahame, John McGinley and John 
F, Grady, General Accident. Mr. Grady 
also heads the Central Bureau commit- 
tee and associated with him are T. J. 
Grahame, Milton P. Link, Floyd N. Dull 
and J. E. Lewis, Aetna Casualty & 
Surety. 

It would be difficult for Chairman 
O’Loughlin to map out a year’s program 
in advance for the club as some organi 
zations are able to do, The Casualty 
Managers must attune its own activities 
to the developments of the business 
Each trend must be watched and studied 
for its probable effect on company- 
producer relations. Meetings necessarily 
must center around the development up- 
permost at the time. Currently close 
attention is being given to the work- 
men’s compensation retrospective rating 
plan and at one of its luncheons earlier 
this year the club had as its guest 
speaker on this subject H. W. Schaefer, 
vice-president and a director of the In- 
surance Brokers Association. Automo- 
bile liability insurance production is an- 
other topic of wt interest. 

Chairman O'Loughlin is well fitted for 
his responsibilities in the Casualty Man 
agers club as he has had thirty years’ 
experience in both underwriting and pro- 
duction work—countrywide and _ locally 
Thus he knows the problems confront- 
ing home offices as well as_ producers. 
Fourteen years with the Travelers 
1907 to 1921—where he served succes- 
sively in the casualty inspection depart- 
ment, then a liability underwriter, plate 
glass and burglary underwriter (when 
this line. was first written by the Trav- 
elers Indemnity). He joined the Royal 
Indemnity in 1921 as assistant superin- 
tendent of its burglary division. Recog- 
nizing his ability the company put him 
in charge of that division, and then at 
the head of all home office production 
activity. His present post is as vice- 
president in charge of Greater New 
York activities of the Royal Indemnity 


Illegitimate Child Has 
Right to Compensation 


Failure of a mother to establish a 
marital relationship to the father of her 
child does not necessarily exclude the 
child from a right to recover benefits 
under the workmen’s compensation law 
for the death of the man, according to 
a current Michigan Supreme Court 
opinion. 

The case is that of Doris Westfall of 
Pincombe, a minor, by William Streeter, 
her guardian, vs. J. P. Burroughs & Son 
and the Michigan Mutual Liability. 

The Compensation Commission found 
the plaintiff was not the wife of Kenneth 
Westfall, killed while in mn employ of 
the defendant corporation, but an ap- 
peal was taken from denial of a petition 
to join as a party plaintiff in the case, 
the posthumous child, Ramona E. West- 
fall. A majority of the court held the 
rder denying the petition of the child 
vacated and remanded the cause for 
taking of testimony and determination 
of the question of the infant’s depend- 
ency with costs to her. The labor de- 
department had held the petition vio- 
lated its rules. No record of the rule 
was provided the court, it was noted, 
but the showing on the petition filed 
in the child’s behalf was made by an 
attorney who had just come into the 
case and the court expressed the opinion 
that the interests of justice demanded 
that he be permitted to present such 
competent testimony as was available 
The board would then determine if there 
were dependency within the meaning of 
the statute. Considerable testimony was 
reviewed concerning the mother’s con- 
tention that she was Westfall’s common 
law wife. 

\ minority of the court held that 
minor claimants should not be putt 
the expense of trying to prove a claim 
“when none exist under the compensa 
tion act.” It was pointed out that. the 
Michigan act makes no provision for 
compensating illegitimate children of em- 
ployes coming under the law. 
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| On the Production “Firing Line” 








Casualty General Agents Give Views 
On 1937 Production Problems 


(Continued from Page 30) 


of what type of agency is involved. The 
agency whose staff is built up largely of 
brokers can undoubtedly use these stim- 
ulants very successfully, while the agency 
which builds up its business largely on 
the handling of entire lines rather than 
on concentration on some particular type 
of insurance pays little attention to “pep 
weeks”. 

6. | believe that a business develop- 
ment office similar to F. S. Dauwalter’s 
Business Development Office in the fire 
field would be advantageous but I would 
be opposed to extending Dauwalter’s 
office to include casualty and surety. In 
other words, problems in the casualty 
and surety business are not identical 
with those of the fire business, and an 
entirely separate and independent office 
should be established, 


Holmes Meade, Topeka 


The biggest production problem we 
have is taking care of long haul truck 
business with responsible companies, We 
have to broker all this business now to 
one of our competitors, and he in turn 
writes it in a small company. All of 
our four large casualty companies refuse 
to take any of this class of business. 

We have had a nice gain in our auto- 
mobile business, fire, theft, collision, lia- 
bility and property damage. We are also 
having the best loss ratio we have had 
in years. It will average under 38%. 
This of course consists mostly of private 
pleasure cars, 

I am very much in favor of F. S, Dau- 
walter’s Business Development Office 
and think he can help the casualty busi- 
ness a lot. 

One of the best fields we have found 
is the personal property floater form. 
We are contacting all of our assureds 
who carry fire and tornado insurance 
on their household goods, and it is sur- 
prising the additional premiums we get 
on establishing the values of the con- 
tents of the better homes. This of 
course cuts down the burglary premiums, 
but they are more than made up 


Warren E. Day, Syracuse 

1. Biggest production problem is of 
course the perennial one—mutuals and 
rate cutters. 

2. Automobile and general public lia- 
bility seem to show the biggest premium 
gain due probably to the obvious reason 
that people are more willing to spend 
money. 

3. There is very little long haul truck 
business originating in our territory and 
we are not qualified to speak upon the 
more receptive attitude of the large com- 
pany home offices with respect to this 
class of business. 

4. We confess that we do not react 
with great enthusiasm to “special pro- 
duction weeks” although if care is used 
in underwriting such business, the spe- 
cial weeks should prove beneficial to all 
concerned. 

5. We are in favor of extending the 
activities of the Business Development 
Office into the casualty-surety field 


W. D. O’Gorman, Newark, N. J. 

1. T think that the largest production 
problem is still the competition of the 
cut rate stock companies and the mutual 
carriers 

2. It seems to me that in our agency 
general liability shows the biggest per 
centage gain and that primarily because 
of the various rate increases which have 
taken place in the last few years. I do 
not believe that automobile liability in 
our field is much better and primarily 
for the reason given in answer to ques- 





tion 1. There has, of course, been some- 
what of an increase in automobile pre- 
miums due to better general business 
conditions, 

3. We are rather inclined to doubt 
that the attitude of the large company 
home offices is very much more recep- 
tive to the acceptance of long haul truck 
business. However, we have made little 
or no effort to obtain business of that 
type. 

4. We do not believe in production 
weeks of any sort, At any rate we have 
not been stimulated to greater produc- 
tion by such devices, 

5. We believe quite strongly that F. S. 
Dauwalter’s Business Development Of- 
fice, the joint company-agent enterprise, 
is a good thing and we believe that the 
extension into the casualty-surety field 
if under equally good management would 
be a very desirable thing. 

Walter Schroeder, Milwaukee 

1. Our biggest production problem this 
year as in several years past has been 
not so much a question of production as 
inducing carriers represented in our of- 
fice to assume compensation liability on 
a goodly number of our compensation 
risks which are direct business and 
which in spite of the fact that they show 
a favorable loss ratio are, nevertheless, 
reluctantly accepted and, therefore, pres- 
ent one of the major problems we have 
to deal with in our casualty department. 

2. Our biggest premium gain is in 
the automobile liability and the general 
liability lines with accident and health 
and burglary holding up fairly well. Au- 
tomobile liability in our field seems to be 
better in volume and more favorable as 
to loss experience in spite of the fact 
that the bulk of our automobile business 
is still subject to the severe competition 
of the mutuals and non-conference com- 
panies, 

3. The recently developed receptive at- 
titude of the home offices on the accep- 
tance of long-haul truck business and 
the fact that the Interstate Commerce 
Commission regulations tend to persuade 
the interstate carrier to deal with stock 
companies lends us considerable encourg- 
agement to actively solicit this class of 
business, and we are able to record sub- 
stantial progress in that direction. 

4. Special production weeks and home 
office contests inaugurated from time to 
time on not only accident and health 
and fidelity bond business, but any other 
type of casualty business always provides 
an incentive for us to stimulate produc- 
tion. We are very receptive to these 
campaigns because they always stimulate 
us to greater effort. 

5. I do not know enough about Dau- 
walter’s Business Development Office to 
give you an intelligent answer, 


W. F. O’Brien, Passaic 


The biggest production problem in. our 
territory is the selling of automobile lia- 
bility and property damage insurance at 
conference rates. Companies writing be- 
low manual are still taking the “pick- 
ings”, as they have done for the past 
several years—and this despite nominal 
rate decreases promulgated by the Na- 
tional Bureau of Casualty and Surety 
Underwriters, both this year and last. 

We had hoped that with the return 
of better times, together with lowered 
rates, the problem of the “cut-raters” 


would gradually eliminate itself. To the 
contrary, however, price resistance is 
with us today as strong as ever, There 


are very few sales of automobile liability 
and property damage insurance in our 
section that are made without the 


A. & H. Premium Gain 


Based on reports of sixty-five mem- 
ber companies representing 85% of 
the premium volume of the Health 
Accident Underwriters Conference, a 
gain of 10% in personal accident and 
health premiums was reported for the 
first six months of 1937, compared to 
a similar period in 1936. 

Loss ratios remained favorable 
showing a decrease of a trifle over 
1% for the corresponding periods. 

With the income of farmers ex- 
pected to reach a high peak within 
the next two months the increase in 
premium volume for the last six 
months should be even greater, it is 
felt, than for the first half of the 
year, It is conservatively estimated 
that 1937 personal accident and health 
premiums will exceed $210,000,000. 








spectre of cut-rate opposition rearing its 
head, 

Something must be done to head off 
this below-manual trend. It is difficult 
to sell a prospect the idea that the con- 
ference company is charging the correct 
premium when the prospect is thinking 
of a “saving” offered all around him by 
“cut-raters”. Agents who sell both man- 
ual and below-manual protection are to 
blame to a great extent for the progress 
made by the latter companies. Without 
these agents, the “cut-raters” would get 
nowhere. But, of course, the agent will 
tell you that he must meet price com- 
petition in order to protect his business. 
Sees No Change in Long Haul Attitude 

As regards long haul trucking lines, 
we have yet to see any noticeable change 
on the part of the regular companies in 
accepting this business. We are told 
that a few major insurers are taking on 
these assureds, but we do not know of 
any particular cases, Frankly, it is our 
opinion that long haul trucking coverage 
is a highly specialized phase of the gen- 
eral insurance business; it cannot be 
successfully written unless approached 
from that angle, It has problems in engi- 
neering, finance and servicing that are 
different and far beyond the scope of 
underwriting departments now efficiently 
handling the local vehicle. As a whole, 
the trucking business is not stabilized 
to the extent to warrant companies look- 
ing upon its insurance as choice or even 
desirable. With this background, our 
office has considered long haul trucking 
lines as “target” risks, with low price 
a primary selling point, and, while we 
have gone after certain lines, we have 
made no concerted effort to get many 
of them on to our books. 

Special “production weeks” serve their 
purpose. Our office has formed the habit 
of watching the seasons to push the 
little sidelines common to them. For in- 
stance, we sold a number of golf policies 
this Summer, and also a large number 
of tailors’ floater policies, furs, jewelry, 
and wedding presents coverages. Our 
office welcomes any suggestions—special 
weeks, etc.—from the companies, but we 
do not wait for them; we are always 
drumming, 

We favor, without reservation, the ex- 
tension of the Business Development Of- 
fice into the Casualty and Surety field. 
The Business Development Office is one 
of the most forward steps ever taken by 
the insurance business, as results have 
proven. The one occasion to date when 
our agency obtained figures, statistics 
and other information from the Business 
Development Office and presented them 
to a prospect, helped materially to clinch 
a line® of several thousand dollars pre- 
mium. This bureau of information, 
operating in the casualty and surety 
field, could do much to stabilize the busi- 
ness and help the agent sell real protec- 
tion, 


H. D. EICHELBERGER DEAD 


Harry D. Eichelberger, formerly a 
general agent at Richmond, Va., for the 
Standard Accident and the Travelers, 
died in Petersburg last week at the 
home of a daugher, Mrs. William L. 
Zimmer. 





Maryland Casualty 
Opens New Building 


ORNAMENT TO SAN FRANCIS¢o 


Of Daylight Construction and Moderniy 
tic Design, It Provides for Rapidly : 
Growing Business of Company 





_ The new Maryland Casualty building 
in San Francisco was opened formally 
August 16, with a reception attended by 


insurance people of the city and hun. 


Maryland Casualty’s New Building in 
San Francisco 


dreds of visitors from business, financial 
and industrial circles. 

The new structure is located at Pine 
and Sansome Streets adjoining the for- 
mer quarters of the Maryland in the 
heart of the financial district. Four 
stories high, the new building provides 
sufficient space and added facilities for 
the Maryland force in San Francisco, 
which for several years had been out- 
growing its accommodations. Ample 
room is available for development and 
servicing of the constantly growing bus- 
iness of the company. 

The site of the new building and ger- 
eral details of its interior were arranged 
by Sam L. Webster, resident vice-presi- 
dent of the Maryland in San Francisco, 
and William T. Harper, vice-president 
and agency director. Mr. Harper made 
a special trip to the coast to attend 
the opening ceremonies. The new build- 
ing, of “daylight” construction and mod- 
ernistic design, is one of the handsom- 
est buildings in the commercial area of 
San Francisco. 


TEMPLEMAN GIVEN BLACK CAT 





Maryland Casualty Associates Provide 

Testimonial in Recognition of His 

Work on “Hoodoo Days” 

As a testimonial to F. L. Templeman, 
manager of the accident and health de- 
partment of the Maryland Casualty, for 
his strenuous activities in the promotion 
of Hoodoo Days, a group of his friends 
in the home office united in presenting 
him with a magnificent black cat of 
Friday, August 13. 

The cat had a history peculiarly ap- 
propriate to the occasion, and which led 
to its selection as the gift. Its former 
owner was herself a victim of Hoodoo 
Day. On Friday, November 13, 19%, 
she was hit by an automobile and per 
manently injured (no insurance). 

Mr. Templeman accepted the cat 4 
formal ceremonies in his office, attende 
by a nurse as a precaution against pos 
sible untoward occurrence on so ominoUs 
occasion. Apparently, Mr. Templeman 
came through without a scratch. Wher- 
ever Friday falls on the thirteenth of the 
month, that is known in the Maryland 
Casualty’s accident and health depart 
ment as Hoodoo Day, and a special pro 
duction campaign goes on automatically. 


























Executivé 
surance 

ational U1 
wrance Co 
‘tited =S 
nderwrite 
pot incline 
ng in Sha 
sofar as 

f propert 
anies, W 
f life and 
ing operat 
nese. armi 
f the prog 
1 as the 
insured 
ged build 
which are 

re for the 


struck Mo 
insured in 


cwverage 
obtainable 





not ¢ 
Shanghai ; 
lapanese 
shelling 
tty, Bor 
the Europ 
amage in 
{ the b 
there, 
Wherea, 
tere was 
foreign ir 
wners be 
might coll 
lor dama 





